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Lloyd’s Loses German 
Scuttling Appeal in 
The House of Lords 


Highest British Court Holds Under- 
writers Liable in Test Case In- 
volving Huge Sums 


MARINE MARKET PLEASED 


Frustration Clause Does Not Pro- 
vide Underwriters With Ground 
to Deny Liability 














After lengthy consideration the British 
House of Lords has dismissed the ap- 
peals of the defendants in the three 
cases in which the plaintiffs were British 
owners of cargo which had been aboard 
German ships at the outbreak of war 
and the defendants were representatives 
of Lloyd’s with whom plaintiffs were 
insured. 

The cases were Rickards v. Forestal 
Land, Timber & Railways Co., Ltd.; 
Robertson v. Middoues, Ltd.; and Kann 
vy. W. W. Howard Bros. & Co., Ltd. 
The judges were the Lord Chancellor, 
Lord Justice Maughan, Lord Justice 
Thankerton, Lord Justice Wright and 
Lord Justice Porter. 

Goods Shipped Before War 
The contracts of affreightment were 


made and the goods shipped before the 
outbreak of war. The captains of the 
German ships were ordered, if war broke 
out, to take their ships to a neutral 
refuge and, if possible, return to Ger- 
many, or to scuttle them if necessary 
to avoid capture. In these cases two 
ships were scuttled and one reached 
Germany. In all three cases the owners 
lost their cargo and claimed under their 
policies. 

The defense alleged that on the out- 
break of war the policies were avoided 
on the ground that they were an insur- 
ance by British insurers of cargo be- 
longing to British owners in enemy 
ships, that the German ships were trying 
to run the British blockade and that that 
constituted a breach of the warranty of 
legality, that the German ships had 
abandoned their voyages and the insur- 
ances had come to an end and that the 
policies were explicity declared to be 
iree from any claim arising out of 
Irustration. 

The Lord Chancellor, giving judgment, 
said the representative character of the 
three cases selected to raise the ques- 
tions at issue was emphasized by the 
arrangement made between the under- 


(Continued on Page 25) 
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Guaranteed Education 


One of our Pittsburgh underwriters tells of calling on a 
technical engineer, who was 37, married and had a four-year-old 
daughter. “I explained in detail our Educational Trust agreement. 
He liked it but couldn't give a decision just yet. I came back on 
an appointed evening, and he said he had decided to go ahead 
with the idea, and motioned me to a desk where I could fill out 
the application. While I was writing I heard someone enter the 
room, and when I turned around I saw his wife holding the little 
girl by the hand. The child wore a yellow dress, and her yellow 
curls almost matched the color of her dress. It almost seemed that 
she came especially for the occasion. Her mother said, “This is 
something I have wanted for her for a long time’.” 


That was an example of motivation. But here is what moti- 
vated the underwriter himself: “One reason I am so sold on 


educational insurance is that of a personal experience. I remem- 


ber, when I was a boy, my mother making this statement: 


“ ‘When we pass on we are not going to leave any money to 
any of our children. We might leave each a quarter section of 
land, but someone might swindle it away from them. We are 
going to give them an education. No one can take that away 


999 


from them’. 


WILLIAM H. KINGSLEY 
Chairmen of the Board 


THE PENN MUTUAL LIFE INSURANCE CO. 


INDEPENDENCE SQUARE, PHILADELPHIA 
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JOHN A. STEVENSON 
President 


















Inflation No Threat 
To Life Insurance Is 
View of Guy W. Cox 


Tells John Hancock Leaders Life 
Insurance Remains Best Invest- 
ment for Public 


COMPANY SHOWS BIG GAINS 


Ordinary Production of General 
Agencies 17% Higher Than 
Same Period Last Year 


Current discussion of possible inflation 
should have no effect on the sale of 
life insurance for insurance remains to- 
day the best investment the people can 
make, Guy W. Cox, president of the 
John Hancock Mutual Life, told that 
company’s general agency leaders hold- 














ing their annual convention in Chicago 
this week. Registration for the meeting 
showed 15% more agents qualified than 
in the previous year, and 100 more per- 
sons were in attendance. Ordinary pro- 
duction of the general agencies in 1941 
was 17% higher in the first seven months 
than for any previous convention year. 

Announcing these gains in his address 
at the president’s dinner on the open- 
ing evening of the convention, President 
Cox offered as a slogan the inspiring 
phrase, “Grasp Today.” 

“There may he some,” he observed, 
“who in the belief of coming inflation 
and universal ruin, will not plow or 
plant or buy insurance, but on the whole 
all the guiding stars now visible point 
to increased sales of insurance and an- 
nuities.” 

Business Discounts Changes 

Discussing the prospect of inflation, 
President Cox expressed it as his opin- 
ion that the best investment now open 
to the people is life insurance and an- 
nuities. 

“Inflation,” he said, “has been going 
on in the world certainly since the time 
of the Athenian Republic. It has been 
going on in our country since the Civil 
War and with it our business has flour- 
ished. Money credits due at certain 
stipulated dates in the future, backed 
by the assets of life insurance compa- 
nies, now seem to have the strongest 
investment appeal to the greatest num- 
ber of our people and I believe this 
judgment of our people is sound.” 

Referring to the changes in the life 
insurance business and the relations of 


(Continued on Page 10) 
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“SENIOR NYLICS” 


Some Interesting Facts and Figures 


For 
ing fe 


FORTY-FIVE YEARS AGO, in 1896, the New York Life Insurance Company started “Nylic for pos 
fexib 
action 

7 Wilso 

Agents.” There are now nearly 1,000 living agents who are Senior Nylics and who have earned the right to Under 
ae 

most | 

to the 

receive regular income checks, payable every month for life, provided they do not enter the service of another = 
the A 

DC. 


tual b 
settler 
the st 
agent 
the co 
ardize 
plans | 


life insurance company. 


The amount of each Senior Nylic’s income check is determined by the volume, incidence, and per- 


Proceed 
. 7 . . ° . eld 
sistency of the business which he produced under the terms of his““Nylic” contract. The present average is nearly $100 rte 


Free Fr 
per month, the lowest is about $20 per month, and the highest is over $500. As most agents continue to write a = 


Interest 
r 
Install 


substantial amount of business after becoming Senior Nylics, their Senior Nylic checks are only a part of their income. Rates 


Clean-U 
Fund 


The average age when agents have become Senior Nylics has been about 55. Many of them are 
Special 


Protectic 
Period 


still young in years ... most Senior Nylics remain young in spirit. 
Monthly 
Income 


end 


Income 


The opportunity to qualify for a Senior Nylic income encourages New York Life agents to render dint 
: Privilege 
the best possible service to their clients. ‘Nylic for Agents” thereby benefits all concerned —the policyholder, the 


Company and its agents. 


NEW YORK LIFE INSURANCE COMPANY, 51 MADISON AVENUE, NEW YORK, N. Y. 





Vithdrat 
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cacia Mutual’s Standardize 


For some 


wg feeling in the life insurance business 
tat settlement 
gould be standardized and made more 


Settlement Agreements 


enthusiastically received by the field 
force. In 1938, the company issued three 
printed standard settlement agreement 
forms designed to cover simple types 
of optional settlements. These forms 


time there has been a grow- 


option agreements 


fexible. Some stimulus toward such were used in approximately 35% of the 
ation was given in July by Warner C. programs prepared by the company. 
; Through experimentation and study 


Wilson, pre 


wed forms. 


sident of the Cincinnati Life 


there was evolved from these three plans 


Underwriters Association, who wrote to the flexible and complete “Acacia 
anumber of companies urging standard- Planned Security” form and its co- 

Mr. Wilson reports that partner the “Acacia Educator” form. 
most of the replies are highly favorable The new forms have been under the 


to the suggestion. 
One company that has already adopted 
standardized 


the Acacia 


D.C. As far back as 1935, Acacia Mu- 
tual became convinced that standardized 
sttlement plans were a necessity from 
the standpoint of the policyholder, the 
agent and the company. 
the company adopted a number of stand- 
ardized settlement plans and issued such 


plans in the 


Proceeds 
Held By 
Company 


Fre From 
Creditor 
Claims 


Interest 

and 
Installment 
Rates 


Clean-Up 
Fund 


Special 
Protection 


Period 


Monthly 
Income 


ond 
Income 


Adjustment 
Privilege 









Withdrawals 
or 


mergencies 


supervision of Assistant Counsel E. M. 
Thore. 

These agreement forms are the result 
of more than five years of study. The 
forms were not announced until they 
had been thoroughly field tested and 
then only after all of the agents in the 
company’s field force had been given an 
opportunity to make suggestions. The 
final forms were issued as sales folders. 
The agreement form in each instance is 
attached to attractive sales material, 


settlement agreements is 
Mutual Life of Washington, 


At that time 


form of a manual which was 


Example 1 
ACACIA PLANNED SECURITY 


Ir Is Acreep by the Acacia Mutual Life Insurance Company and the insured that at the death of the 


insured the proceeds of Polic¥_No. 500,000 

shall be held by the Company and settled in accordance with this agreement. Excepting any benefits 
payable under a Mortgage Retirement or Family Security Agreement, the policy proceeds to be settled 
hereunder shall include any death or accidental death benefits payable under any and all supplementary 
agreements attached to said policy or policies. 


Tus AcreEeMeNT and the proceeds retained hereunder shall be subject to and governed by the laws 
of the District of Columbia. Except as otherwise provided herein, the proceeds of any policy payable 
under this agreement, or any benefit or payment accruing hereunder shall not be subject to transfer, 
anticipation, commutation or encumbrance by any payee hereunder and shall not be subject to the 
claims of creditors of any payee hereunder, nor to legal process against any such payee. 


Interest and installment rates applicable to the proceeds of any policy or policy rider being settled 
hereunder shall be determined from the death benefit settlement options of the policy or oul rider 
from which the proceeds are derived, or if no settlement options appear in any such policy, in 
accordance with the death benefit options most favorable to the beneficiary contained in policies 
issued by the company prior to January 1, 1938. Unless provision is made for payment, interest, 
including any excess interest, shall be added to and become a part of any proceeds or unpaid balances 
thereof which are being held by the company. 


$_____of said proceeds shall be paid immediately to the primary beneficiary, if living, 

otherwise to the insured’s estate. 

boy OF SAID PROCEEDS (HEREINAFTER REFERRED TO AS THE FUND) SHALL BE DISPOSED OF 
LLOWS: 








PROVISION I: (Do not complete Provision I unless a special protection period is desired): Vf upon the death 
of the insured the primary beneficiary be then living, the fund shall be held by the company (Option B) 
until 

or until the death of the primary beneficiary if prior thereto. The period during which the fund 
is thus held shall be referred to hereinafter as the protection period. 


During the protection period the company shall pay to the primary beneficiary 
$ 


Said beneficiary shall___mm_have the right to elect to increase or decrease the amount of any 
monthly payment provided above or, in the event no such payment is provided, to elect to receive 
monthly payments from the fund. This privilege of election shall not be exercised, without the 
company’s consent, more often than twice during the protection period and the total monthly pay- 


per month. 








ment as a result of any such an election shall not exceed $. 


The monthly payments under this provision, if any, shall be charged to the fund and shall begin 
with the date of the insured’s death or upon the beneficiary's election, as the case may be, and shall 
continue during the protection period or until the fund is exhausted if prior to the end of the pro- 


tection period. 

PROVISION II: At the end of the protection period, or upon the insured’s death if subsequent to such 
period, or upon the insured’s death if no such period be provided, the fund or any unpaid balance 
thereof held by the company shall be: (Mark with X the plan desired.) 


Held by the company (Option A) and interest on any unpaid pe thereof shall be 
paid to the primary beneficiary monthly during such beneficiary's lifetime, and the primary 


beneficiary shall__ ——have the privilege of electing to receive any amount thus 
held in accordance with any policy settlement option or, with the company's consent, 
a reasonable combination of such options, subject to the condition that installment pay- 


ments under Option C or D, if elected, shall not exceed $ 


1 Paid over a period of ____years in equal consecutive monthly installments (Option C). 
Each such monthly payment shall be paid to the primary beneficiary, if living. 


CD Paid at the rate of $_____per month (Option D) to the primary beneficiary 
until the fund is exhausted, or until said beneficiary's death if prior thereto. 


( Paid to the primary beneficiary as a life income in equal consecutive monthly installments 
(Option E) with_____—_year’s payments guaranteed. 


PROVISION Ill: While the fund, or any portion thereof, is being held under this agreement and 
provided settlement is not being made under Option C or Option E, the primary beneficiary may make 
non-cumulative withdrawals up to 


CIn granting the privilege of makthg withdrawals the use of the terms “annually,” “year,” “per year,’ etc. 
§ g i) p 


shall be construed to refer to a calendar year.) 








per month. 


which may be removed when the form 
is filled out. 
How Forms Are Used 

“Acacia Planned Security” form is a 
complete, liberal, extraordinary flexible 
settlement agreement, designed to cover 
family needs. It eliminates non-essential 
frills and complexities such as involved 
payment plans and complicated benefi- 
ciary designations, yet it contains every- 
thing essential to the planning of a large 
or a small life insurance estate. The 
goal of this standard settlement form is 
to make available to both policyholders 
and agents a simple, efficient means by 
which life insurance money can be read- 


ily translated into funds for the satis- 
faction of human needs. 


Educator” 


special educational needs on an extremely 
flexible basis. 
possible for the beneficiary to start and, 


(Continued on Page 8) 


Cosel, r 


The “Acacia 


form makes provision for 





For example, it makes it 


WILLIAM MONTGOMERY 


Acacia’s President an Early Advocate 
of Standardized Settlements 


PROVISION IV: Upon the insured’s death if subsequent to the death of the primary beneficiary, or 





If Primary 
Beneficiary 
Dies 


Final 
Disposition 


Designation 


i) 
Beneficiary 


upon the primary beneficiary's death if subsequent to the death of the insured, the fund or any unpaid 
balance thereof (the commuted value of any unpaid installments certain shall be regarded as unpaid 
balance) held by the company, shall be apportioned so that one share may be and shall be held for 
the benefit of each first contingent beneficiary herein named who is then living. Unless a different 
distribution be preg in the “Designation of Beneficiary’’ provision hereof, the apportionment 
shall be in equal shares. The shate held for the benefit of any first contingent beneficiary shall be 
settled with such beneficiary as follows: (Mark A or B with “'X'* and complete appropriate sub-paragraph.) 


B. 

(1) The share shall be paid to the benefici 
in installmeats (Option D) which shall 
continue until the share is exhausted or 
until the death of the beneficiary if prior 
thereto. Such installments shall be at the 
rate of 
$. 
Said installments shall begin: 
(J On the date of said apportionment. 
C1 On 

or immediately upon the death of the 


survivor of the insured and the primary 
beneficiary if subsequent thereto. 


A. 

[D The share or any unpaid balance thereof, 
as the case may be, shall be paid to the 
beneficiary in a single sum: 


0 Immediately upon said apportionment. 








( Upon the birthday of the bene- 
ficiary, or immediately if such beneficiary 
has attained said birthday. 





0 Upon the anniversary of the date 
of said apportionment. 
In the event a share to be settled under Paragraph A or B above is not immediately payable, any 
unpaid balance thereof shall be held by the company (Option B) until the date savided for payment 
or until the death of the beneficiary if prior thereto. 
While a share hereunder, or any portion thereof, is being settled under “*A’’ or “‘B'’ above, the bene- 
ficiary thereof may make non-cumulative withdrawals up to 








(In granting the privilege of making withdrawals the use of the terms “‘annually,"’ “‘year,”’ ‘per year,”” etc., 
shall be construed to refer to a calendar year.) 

Upon the death of a first contingent beneficiary, any fund being held for his or her benefit shall be 
apportioned in equal shares rp | the then living first contingent beneficiaries and each such ad- 
ditional share shall be settled with the beneficiary thereof as though such additional share were a 
part of his or her original share, it being provided, however, that if such beneficiary has received 
all of his or her original share, the additional share shall be paid immediately in a single sum. 


PROVISION V: Upon the death of the last survivor among the insured, the primary beneficiary and 
the first contingent beneficiary or beneficiaries herein named, the fund or balance thereof remaining 
(the fund remaining shall include the commuted value of any unpaid installments certain) shall be 
paid in a single sum to the second contingent beneficiaries herein named, or the survivors or survivor 
of such beneficiaries, if any. Unless a different distribution be provided in the ‘Designation of 
Beneficiary’ provision hereof, such payment shall be in equal shares. _If there be no second contingent 
beneficiaries then living, payment shall be made to the executors or administrators of the last survivor 
among the insured and the beneficiaries herein designated. 


Primary BENericiary. 





Name and Relationship 





First ContiNGENT BENEFICIARY. = 
Name and Relationship of each 








Seconp ConTINGENT BENEFICIARY. —— 
Name and Relationship of each 





Tuis AGREEMENT, in so far as it applies to a policy or pe in force, shall be effective upon the 
execution of the agreement by the company at its Home Office in Washington, D.C. This agreement 
shall be subject to the company’s rules relating to the settlement of death benefits, provided a copy 
of such rules is made a part of the policy when this agreement is attached thereto. The insured 
specifically reserves to himself during his lifetime the right to exercise all the rights, options and 
privileges, including the right to change any beneficiary designation and to revoke or modify this 
agreement, with respect to any policy payable hereunder. 











Dated at this. day of. ,19 
ACACIA MUTUAL LIFE INSURANCE COMPANY 
Insured 
By: 
Witness Assistance Secretary 





Address of Witness 
TO HOME OFFICE: Return Endorsed Policy To Insured Branch (9 
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Personnel Changes in 

K. A. Luther Agency 
JAMES H. NEILL A SUPERVISOR 
Edward McCamphill Is Made Cashier; 


Broader Activities in Brokerage for 
George M. Barclay 





James H. Neill has been appointed a 
supervisor of the K. A. Luther agency, 
Aetna Life, Lincoln Building, New York. 
George M. Barclay, who has divided his 
time between the Luther agency and the 
general brokers, will now give all his 
time to business received from broker- 


JAMES H. NEILL 


age contracts. Edward McCamphill has 
been appointed cashier of the agency. 

Mr. Neill started in the claim depart- 
ment of the Aetna Life’s home office 
in June, 1925, and worked as claim ex- 
aminer in the life department for ten 
years. In 1936 he was transferred to 
the cashier's department and served the 
company in Chicago as assistant cashier 
and was then transferred to the Buf- 
falo agency as cashier. He came to 
Luther agency as cashier and office man- 
ager when the office was opened May 
1, 1938. 

Edward McCamphill was born in Eng- 
land. Before coming to this country he 
lived in Ireland for several years. He 
attended private schools in New York 
City and spent two years at Columbia 
University. Seven years ago he entered 
insurance with Aetna Life, and has been 
associated with agencies in Brooklyn, 
New Haven and Nashville. 


United States Life Shows 
50% Ordinary Increase 

An increase of 50% in new Ordinary 
written business for the first six months 
of this year is reported by the United 
States Life. George M. Selser, execu- 
tive vice-president of the company, com- 
pared the increase to the 4% average 
gain for the business as a whole, and 
stated that if new Group and _ special 
Term plan were included, the percentage 
of gain would be over 100%. 

Insurance in force has gained 15% for 
the half year over the same period 1940. 
Mr. Selser pointed out that in the seven 
years since the new management took 
over the company, insurance in force 
has increased by over 120%, not includ- 
ing business acquired in 1935 through the 
merger of the Brooklyn National Life. 

A steady increase is also reported for 
the new accident and health department. 


SAM DAVIS IN FLORIDA 
Sam Davis, Phoenix Mutual manager, 
New York City, is comfortably recuper- 
ating in Lakeland, Fla., from an appen- 


dect 





Bankers National Now 
Using War Clauses 


BETWEEN AGES 15 AND 35 





Use of General War Exclusion Rider 
Follows Present Trend Among 
Companies on New Issues 





The Bankers National Life of Mont- 
clair, N. J. is now using a general war 
exclusion rider on all new policy issues 


on male lives from ages 15 to 35 as well 
as on any individuals regardless of age 
who are connected in any way with any 
branch of the services. Companies gen- 
erally are adopting war clauses in new 
policies. Two riders are in use by 
Bankers National, one, “Special War 
and Aviation Provisions,” a combination 
of a war rider and the special aviation 
provisions; the other is “Special Avia- 
tion Provisions.” 

In a letter to its field representatives 
the company says: “Policies on all in- 
dividuals connected with any branch of 
the service or any reserves associated 
with such service or likely to be so 
associated, will be issued on a standard 
basis (subject, of course, to the usual 
underwriting requirements) with the ex- 
ception of enlisted men in the Army, 
Navy, Marine Corps, Coast Guard, and 
National Guard, and reserves associated 
with these branches of service, and any 
selectees who have been classified in 
Class 1A, 1B, 1C, 1D, 1E, or appear 
likely to be so classified, on all of whom 
will be an extra rating of $3.75 per 
thousand. Naturally, in such cases where 
this rating is assessed, no preferred poli- 
cies may be issued, but on all other 
groups, such as officers in any branch 
of the service or in the reserves, we will 
continue the issuance of preferred poli- 
cies, such as Life Expectation, Preferred 
Risk and Modernized Systematic Sav- 
ings, but no Term. 


“On all conversions or exchanges, 


Mutual Trust at Peak 
For Half-Year Mark 


REPORT OF PRESIDENT OLSON 





At Three-Day Convention at Lake 
George; Insurance in Force Now 


$187,000,000 





In the opening address of the Mutual 
Trust Life’s regional convention at Lake 
George, August 25-27, President Edwin 
A. Olson told the delegates “We are 
engaged in a business that for more 
than a century has taught and urged 
systematic saving. It is times like the 


present that bring into full view the 
blessings and comforts of security and 
reward that eventually and always come 
through self-discipline and self-reliance. 
By stabilizing the American home we 
stabilize America. Our responsibility is 
as great as our opportunity. May we 
prove equal to both.” 

President Olson’s address was the 
opening of a three-day conference, which 
was formally opened by Vice-President 
A. B. Slattengren, who presented the 
president. After the latter’s remarks, 
the new redemption sales plan was dis- 
cussed. Then the general agents met. 

Said Mr. Olson in part: “Twenty per- 





where the effective date of the new 
policy will be August 15 or thereafter, 
and on all lapsed policies where appli- 
cations for reinstatement are received 
on August 15 or thereafter, the Special 
War and Aviation Provisions rider will 
be included on male lives between ages 
15 and 35, inclusive, or on any individual 
connected with any branch of the service 
or the reserves, regardless of age, and 
the Special Aviation Provisions rider 
will be included on all lives up to and 
including age 30 where the Special War 
and Aviation Provisions rider does not 
apply.” 





WE OFFER: 


— 


10. 








“BUSINESS IS GOOD’ — Minnesota Mutual 


NEW PAID BUSINESS the first six months of this year was over 
20% ahead of the same period last year. Much of the increase can 
be attributed to the FAMILY POLICY, our “All in One” Plan 
which insures the entire family under ONE contract. In addition— 


. A liberal agency contract. 

2. A plan for financing your agency. 

3. Accounting methods to guide you. 

4. Proven plans for finding-training agents. 
5. A liberal financing plan for your agents. 
6. A unique supervisory system. 

7. Organized Selling Plan. 

8. Unusually effective selling equipment. 

9. Policies for every purpose: Regular—Family—Juvenile— 
Women—Group—Payroll—Savings, ete. 
Low monthly premiums. 


A $245,000,000 Mutual Company, 61 years old, with an under- 
standing, cooperative Home Office. 


THE MINNESOTA MUTUAL LIFE INSURANCE COMPANY 
. St. Paul, Minnesota 


ee ed 














cent of our entire assets are invested 
in government bonds. Securities suitable 
for life insurance investments yield the 
lowest rate in history. There is only one 
source of profit left to policyholders oj 
life insurance companies and _ that js 
mortality savings and if the Unites 
States enters into foreign war that item 
will soon look entirely different than 
it does now. Whether that will happen 
nobody knows. But one thing we do 
know and that is that the thoughtless 
spending of the last eight and one-hali 
years will continue for at least three an( 
one-half years more—that, we can mark 
down for a certainty. 

“What does this all mean? It mean; 
sky-rocketing prices and back-breaking 
taxes, all of which will have to be met 
How can we meet them? Work more, 
earn more and save more. That is the 
one and only way to keep up with Ol 
Man Overhead. You have already show 
how. Your accomplishments so far this 
year have been magnificent. You are 
going along in high. Keep it there and 
then you will not dread the coming of 
the tax collector next month. You wil 
have his share ready for him. Anda 
little admonition to him at that time 
would not be out of order—that if he 
will give one-half as much _ intelligent 
thought to the spending of it as you 
had to expend in earning it, no one will 
need to worry much about the safety 
of our common country.” 


Financial Report 


Mr. Olson also gave a brief account 
of the progress of the company during 
the first half of 1941. Insurance in 
force, he said, had increased six millions, 
almost double the increase during the 
same period 1940. Total insurance now 
in force was $187,000,000. Premium in- 
come increased by $273,000 in the first 
six months. Assets, reported Mr. Olson, 
had gained $1,750,000, making the total 
$51,000,000. 

Mortality, disability and double indem- 
nity experience continued to be favor- 
able. 

New investments were made in the 
amount of $5,330,000, of which $3,850,00 
went into bonds at an average yield 
of 2.82%, and $1,480,000 in real estate 
mortgages at an average rate of 4.08%. 

R. Lunce was chairman of Tues 
day’s session, which consisted of a pre- 
sentation of the new agents’ manual, 
talk by Raymond Olson on Social Se- 
curity and an open forum on the Social 
Security Determinator, in which partic 
pants were B. H. Dunlevy and Robert 
Kaplan. 

The last day’s program was as fol 
lows: A sales clinic, presided over by 
H. A. Newhart, interviewers being J. 
L. Sardonis, W. L. Cunningham and |. 
B. Hawkins; and closing remarks by 
Vice-President Slattengren. ; 

A banquet was held on the evenimg 
of the final session. 


Philadelphia National 


Names Conn. General Agent 


The Philadelphia National announces 
the appointment of Samuel J. Putnam, 
trading as S. J. Putnam Co., as its get 
eral agent for Connecticut, with head- 
quarters at 75 Pearl Street, Hartford. 
Mr. Putnam, who has been identified 
with general agency operation for many 
years, is well and favorably know! 
throughout the East. Associated with 
Mr. Putnam are George D. Kelly, special 
agent supervising operations for the fire 
department, and Vincent B. Comodo, 
special agent in charge of casualty am 
marine business. 
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‘Joseph G. Orr Named 


To U. S. Life Agency 


170 HEAD THE CHICAGO OFFICE 





Has Had Many Years Experience in 
Life Insurance as Well as 


In A & H Field 





joseph G. Orr has been appointed 
wneral agent for the United States 


Life in Chicago, effective September 1; 
Headquarters will be in the Conway 
puilding, 111 West Washington Street. 
Mr. Orr was manager of the Federa- 
tion Agency, Inc., of Chicago, previous 





JOSEPH G. ORR 


to which he served as agent of the 
Dearborn branch, New York Life, for 
eight years. He was also connected 
with the Freeman J. Wood general 
agency for two years. He brings to 
his new post a thorough knowledge of 
the life and A & H fields. 





Boston CLU to Act as Host 
To S. S. Huebner Sept. 10 


Dr. Solomon S. Huebner will be the 
guest of the Boston Chapter, CLU, at a 
monster luncheon September 10. All 
general agents, managers and agents 
who have passed one or more exami- 
nations or who contemplate qualifying 
for CLU will be invited guests. 

Dr. Huebner’s subject will be-“The 
Practical Value of Education to Increase 
Life Insurance Protection.” 

Committee on arrangements reports 
great enthusiasm over the affair. 





COAST DEFENSE BOND DRIVE 
Kenneth Cassidy, Pacific Mutual gen- 
tral agent at San Francisco, has been 
tamed regional director for the sale of 
defense bonds in Washington, Oregon, 
Nevada, California and Hawaii. 

Chairman for California will be Kel- 
ogg Van Winkle, agency manager in 
los Angeles for the Equitable Society. 
Aid in organizing the campaign is 
being given by Jonas S. Touchstone, 
Lincoln National Life, in Los Angeles, 
who was recently in Washington. 

he campaign is expected to begin 
October 1, 


GIVE S. Z. ROTHSCHILD WATCH 
Marking his twenty-fifth anniversary 
with the company, Stanford Z. Roths- 
child, president of the Sun Life of Amer- 
a, Baltimore, has been presented with 
4 gold watch by his associates. The 
ceremonies were held at the home office 
with the presentation being made by 
Judge Jacob M. Moses, company’s 


counsel, 

J, V. HOLDAM WITH ATKINSON 
J. Vance Holdam, Chattanooga banker, 
as been appointed co-general agent for 

the American United Life with William 
. Atkinson. 








ume 4, CC itiad 


Years are swift, and almost before 
they know it these little “tykes” will 


be carrying the burdens of grown-ups. 


All children should be properly 
equipped for that great adventure. 


Any father can see to it that his son 
or daughter will be educated by 
acquiring life insurance for that 


purpose. 





ted rurtential 


Insurance ¥ Company of America 
‘Home Office, NEWARK, N. J. 























Cecil North Made Head 
Of Met Field Force 


SUCCEEDS LATE E. H. WILKES 





Advanced to Second Vice-Presidency; 
Will Have Under Him Organi- 
zation of 30,000 





President Leroy A. Lincoln of the 


Metropolitan Life has announced the 
appointment of Cecil J. North to be in 
general charge of the entire field organ- 
ization of that company which numbers 
approximately 30,000 including managers, 
assistant managers, agents and the dis- 





CECIL J. NORTH 


trict office personnel. At a meeting of 
the board of directors this week Mr. 
North was advanced from third vice- 
president to second vice-president. In 
his new capacity Mr. North will carry 
on the work of the late Ernest H. 
Wilkes who died July 31 as well as con- 
tinue supervision of the division of field 
training. 

In his general field duties, Mr. North 
will have associated with him Third 
Vice-President Arthur W. Trethewey 
and Field Personnel Officer Glen J. 
Spahn, both of whom have demonstrated 
their ability and efficiency in field lead- 
ership. 

Second Vice-President North is wide- 
ly known to the field both from having 
been superintendent of agencies in two 
of the company’s territories and from 
accompanying President Lincoln in his 
tours of the field. 

After graduation from Harvard Col- 
lege with a B. S. degree cum laude, Mr. 
North completed a course in the Har- 
vard Graduate School of Business Ad- 
ministration. He entered the service of 
the Metropolitan as an agent in Brook- 
line (Boston) district in October 1920 
and within two years had won promo- 
tion to an assistant managership in 
Cambridge, Mass., district. A year later 
he was appointed manager of the Bat- 
tle Creek, Mich., district. Transferred 
to the Canadian territory, he served for 
five years as manager of the Ottawa, 
Ont., and Verdun (Montreal), Que., dis- 
tricts. His achievements as manager 
brought Mr. North the appointment of 
superintendent of agencies in the com- 
pany’s central territory in 1929, and in 
1935 he was transferred to the New 
England territory. 

His interest in educational and train- 
ing methods and his ability to impart 
knowledge along these lines to the men 
under him, were the principal factors 
leading to his appointment as head of 
the Field Training Division in 1937 with 
the title of third vice-president. The 
work of this division has won favorable 
comment from Commissioners of Insur- 
ance and its methods for the selection 
and .training of field-men have been 
adapted by other large organizations. 
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Mutual Benefit to 
Hold Meet at Asbury 


FOR NEWER GENERAL AGENTS 
Conference Septensber 3-12 Under Direc- 
tion of H. G. Kenagy to Stress 
Agency Topics 





The Mutual Benefit Life will conduct 
a sales conference September 3-12 at the 


Berkeley - Carteret, Asbury Park, for 
those general agents who have been 
appointed since 1936. The conference 


will be directed by Superintendent of 
Agencies H. G. Kenagy and will be de- 
voted to a study of agency management 
and business operation topics, highlight 
being on the problems of the newer 
general agents. 

W. E. Johnson, Jr., general agent for 
New Hampshire and Vermont, recent 
winner of the President’s Plaque, will 
conduct the sessions related to motiva- 
tion and morale building. Other speak- 
ers will be H. G. Kenagy, superintend- 
ent of agencies; Dr. Walter A. Reiter, 
medical director; Dr. J. F. Whinery, as- 
sistant medical director; A. J. Riley, un- 
derwriting executive; Floyd Zukswert, 
comptroller; Harry W. Jones, assistant 
mathematician; J. P. Marron, assistant 
secretary; A. J. Kirkland, assistant secre- 
tary; G. Franklin Ream and B. C. Thur- 
man, assistant superintendents of agen- 
cies; Harold A. Smith, agency depart- 
ment; R. B. Thompson, sales promotion 
manager; George A. Myer, agency as- 
sistant. 

Among the topics to be discussed are 
sound financial management, making 
present agents profitable, teaching sound 
selling procedures, recruiting and super- 
vision techniques. 

A banquet is planned for the evening 
of September 11. 

The following general agents are ex- 
pected to attend: N. E. Andersen, Pe- 
oria, Ill.; R. F. Bierbaum, Brooklyn, N. 
Y.; E. D. Carlough, Jr., Albany; H. M. 
Clay, Richmond; Lester Einstein, New 
York City; W. H. Gaither, Charlotte, 
N. C.; R. M. Giffen, Wheeling; W. E. 
Hughes, Springfield, Mass.; E. C. Ken- 
agy, Wichita; W. L. Murrell, Los An- 
geles; R. E. Olmsted, Providence; H. B. 
Palmer, Flint, Mich.; W. C. Preston, 
Akron; B. L. Pribble, Sioux Falls; D. L. 
Roberts, Rochester, N. Y.; P. M. Ryan, 
Minneapolis; B. D. Salinger, New York 
City; D. H. Stimpson, Portland, Me.; 
Karl Thompson, Columbia, S. C.; H. L. 
Woods, Hartford. 


Mullinax Transferred to 
Richmond for N. Y. Life 


P. F. Mullinax, agency director for 
the New York Life at Savannah, has 
been transferred to Richmond in the 
same capacity. He succeeds R. R. Rut- 
ledge, who is to become cashier at Jack- 
sonville, Fla., where the company has 
opened a new office. 

Emmett Underwood succeeds Mr. 
Mullinax. Mr. Underwood was formerly 
agency organizer at Asheville. 

Mr. Mullinax was previously in the 
newspaper business in Atlanta for the 
Associated Press, then was a director of 
the New York Life’s Quebec office. 


R. M. Saville, N. Y., Now 
With J. E. Clayton, Newark 


Robert M. Saville, for the past eight 
years associated with the L. C. Sprague 
agency, Provident Mutual in New York, 
is now associated with General Agent 
John E. Clayton, Massachusetts Mutual, 
Newark, as assistant to Mr. Clayton. 

Mr. Saville is well-known in metro- 
politan life insurance circles and was 
president of the Sprague Agency Asso- 
ciation. 

He is a graduate of Columbia High 
School, Maplewood, N. J., and of the 
Packard Business School. He is active 
in civic affairs of Westfield, N. J., where 
he resides. 





E. K. Ricker, Sun Life 
of Canada, Advanced 

TO HEAD PROVIDENCE OFFICE 

Succeeds W. B. Arthur, Who Has 


Resigned to Return to Per- 
sonal Production 








Earl K. Ricker, has been appointed 
branch manager for the Sun Life of 
Canada at Providence, succeeding W. B. 
Arthur who has resigned to return to 
personal production. 

Mr. Ricker has been assistant manager 
at Philadelphia and was_ previously 
agency assistant in New Haven. He was 
for a number of years associated with 
First National Corporation in the bond 
department. He entered life insurance 
in 1930 with the Sun Life and became 
an immediate success. He is a graduate 
of Philips Exeter and the Wharton 


School of Commerce. 


Mr. Arthur has been branch manager 
at Providence for the past five years, 
having previously served as assistant 
manager of the Cleveland office He 
joined the Sun Life in 1921 as an agent 
and became one of the company’s lead- 
ing producers. Mr. Arthur was once a 
prominent football player and amateur 
hockey star. He was president last year 
of the Rhode Island State Life Under- 
writers Association. He expects to de- 
vote his entire time to serving his per- 
sonal clients. 

Succeeding Mr. Ricker in Philadelphia 
will be R. L. Pope, formerly unit super- 
visor in Pittsburgh. Mr. Pope has risen 
from the position of agent in 1937 after 
having been affiliated for a number of 
years with F. W. Woolworth and with 


a large machinery company as sales 
manager. 

The manager of the Philadelphia office 
is L. V. Drury. 


Jules Anzel Agency Was 
Leader in Club Credits 


UNUSUAL RECORD IN JULY 





Continental American General Agent 
Second in Personal Production 
For First Seven Months 





The Jules Anzel agency of the Conti- 
nental American, 60 East Forty-second 
Street, New York City, was the leading 
agency of the company in volume of 
club credits for 
July. For the 
seven month 
period ending 
July 31, the 
agency, among 
all the agencies 
of Continental 
American,ranks 
fourth in vol- 
ume of club 
credits. In per- 
sonal production 
Jules Anzel is 
second among 
the company’s 
agents for this 
period, while 
Joseph W. Fox, 
supervisor, is 
seventh. Jack D. Garfunkel leads the 
full-time men of the Anzel agency and 
is tenth in the entire company. On the 
basis of premium credits, Mr. Anzel 
ranked second among all agents of the 
company for the first seven months; 
Mr. Fox, ninth; and Mr. Garfunkel, 
thirteenth. 


Mr. Anzel’s Career 


Jules Anzel is a graduate of New 
Jersey Law School. For a time he was 
in the theatrical business, conducting an 
orchestra for the Ben Bernie organiza- 
tion. He entered life insurance with 
the Continental American in 1932 when 
the company entered New York State. 
In 1940, when he was appointed general 
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Equitable Announces 


Increased Coverage; 
LIMITS UP ON AGES 19.2) 





Three Plans Offered on Family Incom 
Policy: 20-Year, 15-Year, 
10-Year Plan 





The Equitable Society has announced} 


broadened limits of coverage for younger 
ages for standard insurance and a wider 
range of coverage on Family Income 
insurance. 

Larger amounts are now available op 
standard forms for ages 10 to 24, 

The 15-year Family Income is poy 
available at issue ages 25-50; the 10-yea: 
plan for ages 30-55; and the 20-yea; 
plan from 21-45. The effect of the ney 
plan is to give the prospect at most ages 
a choice of the 20, 15 or 10 year plan 0; 
family income. 





agent, he was one of youngest general 
agents in the company. 

The Anzel agency shows a substan. 
tial increase in both volume and pre. 
miums over the same period in 194) 
Volume of new business is 21% in ex. 
cess of the first seven months of 194 
and new premiums paid to the compan 
are 27% in excess of the same perioi 
of 1940. For the year ending in June 
the agency showed the best improve. 
ment of all the agencies in the company 
for persistency of old business. 





Bankers of Iowa Sells Big 
Parcel of Land to Gov't. 


The Bankers Life of Iowa recently 
sold to the Federal Government for re. 
allocation to families displaced because 
of defense needs, a half million dollars 
worth of land in Kossuth and Palo Alto 
Counties, Iowa, one of the largest single 
farm land transactions in the history oi 
the state. The land sold comprised six- 
teen farms of 4,600 acres. 

Purchase was made through the Iowa 
Defense Relocation Corporation, which 
was formed to provide farms for thos 
families displaced either directly or in- 
directly because of land taken for de 
fense industry sites. The land will b 
leased to farm tenants, the larger tracts 
being divided into small farming units. 

The sixteen farms were all of the 
farms owned by the company in the two 
counties and comprised 40% of all the 
land to be purchased by the defense 
corporation in Iowa. 





Life Insurance Centennary 


Plans for celebrating the centennary of 
life insurance in the United States may 
be discussed at the September meeting 
of the National Association of Life Ur 
derwriters, according to Ray Hodges 
general chairman of committees. The 
plans would be in commemoration of the 
first policy issued in this country in the 
year 1843 by the oldest existing compaty. 





DEFENSE BOND BREAKFAST 
A “kick-off” breakfast is to be a 
ranged at a meeting this week of the 
committee of the National Association 
of Life Underwriters in charge of the 
sale of defense bonds. The breakfast 
is scheduled for early in September. 
Homer Jamison, Oklahoma state mat 
ager, Equitable Society, has been 4) 
pointed by the Oklahoma Association t0 
organize that state and M. R. Burnham, 
Great Southern, will supervise activities 
in Oklahoma City. J 
J. Hawley Wilson, general agent ™ 
that city for the Massachusetts Mutual 
and Helen Summy, St. Joseph, Mo, 
were named to jointly organize Okle 
homa, Colorado, Arkansas and Missouf 





C. A. CRAVENS DIES 
Charles A. Cravens, 65, formerly ge 
eral agent in Louisville for the Nationa 
Life of Vermont, died August 22, at his 
home in that city. He had retired ™ 
1932. 
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Phoenix Mutual Agents 
To Mark Ninety Years 


CONVENTION AT HOT SPRINGS 





0 Agents to Hear Bruce Barton 
and Col. Frank D. Layton 
September 1-3 





The ninetieth anniversary convention 
of the Phoenix Mutual Life will be held 
September 1-3 at Hot Springs, Va. About 
0 agents are expected to attend. 

Two important features of the meet- 

ing will be a review of the company’s 
progress since organization by Arthur 
M. Collens, president, and an anniver- 
sary dinner at which M. C. Terrill, vice- 
president, will be toastmaster and Bruce 
Barton, nationally known writer and 
statesman, will be the speaker. The 
dinner will be in honor of the issuing 
of the first Phoenix Mutual policy ninety 
years ago. 
“ Additional members of the home office 
staff to appear on the program include 
Col. D. Gordon Hunter, vice-president 
and agency manager; John R. Larus, 
vice-president and actuary; Howard 
Goodwin, vice-president in charge of un- 
derwriting; Dr. Robert L. Rowley, medi- 
cal director; James A. Giffin, assistant 
agency manager; Herbert C. Skiff and 
Irving E. Partridge, Jr, agency secre- 
taries; C. T. Steven, advertising man- 
ager; Maurice R. Perry, educational di- 
rector; Raymond J. Dolwick, supervisor 
of agencies and Paul Zerrahn, agency 
assistant. Guest speakers, in addition 
to Mr. Barton, will be John Marshall 
Holcombe, Jr., manager, Life Insurance 
Sales Research Bureau, and Col. Frank 
D. Layton, president, National Fire and 
a director of the Phoenix Mutual. 





IOWA YOUTH DISCUSS SAVINGS 





Bankers Life, Iowa State College Jointly 
Sponsor School for 
Farm Youth 

A discussion of savings and invest- 
ments as they apply to farm problems 
was recently held by more than 100 
students and faculty members of the 
Iowa Farm Youth school. The school 
is jointly sponsored by Iowa State Col- 
lege and Bankers Life of Iowa for the 
six-week period from July 22 to August 
28, and offers agriculture for the boys 
and home economics for the girls. 

J. S. Corley, assistant treasurer of the 
company and George A. Harper, assist- 
ant superintendent of agencies, directed 
the open forum and discussion. 

Mr. Corley talked on savings and in- 
vestments in farm management. Mr. 
Harper gave a short resume of life in- 
surance situations and problems. 





WOMEN STARS TO HEAR CRUESS 
Leigh Cruess, underwriting vice-presi- 
dent of the Home Life of New York, 
will be the principal speaker at the an- 
nual banquet of the Women’s Quarter 
Million Dollar Round Table in Cincin- 
nati on September 15, it is announced 
by Lillian L. Joseph of New York, chair- 
man of the group. The banquet held in 
connection with the annual convention 
of the National Association of Life Un- 
derwriters, is the culmination of a day 
of activity on the part of the Round 
Table. Mr. Cruess takes the place of 
William P. Worthington, Home Life, 
Originally scheduled to address the 
banquet. 





CLEVELAND OFFICE’S 65 YEARS 


The members of the Herman Moss 
agency, Equitable Society in Cleveland, 
gathered in conference last week at Con- 
neaut Lake, Pa., for discussions on sales 
technique. 1941 is the sixty-fifth anni- 
versary of the agency and the thirty- 
sixth anniversary of Mr. Moss’ induction 
as general agent. 

The home office was represented by 
Walter L. Gottschall, director of agen- 
cies. Also present was Robert O’Leary, 
who is being transferred from Chicago 
aS assistant divisional Group manager. 





John A. Ramsay on the job as chef at his farm 


Highspot of the year for members of 
the John A. Ramsay Agency of the 
Connecticut Mutual in Newark is the 
annual outing. Annually it is held at 
General Agent Ramsay’s farm “Journey’s 
End,” Colebrook River, Connecticut, the 
dates this year being August 22-23. 

Jack Ramsay’s skill as a cook is wide- 
spread, especially for steak roasts. The 
accompanying photograph shows Jack 
at his outdoor fireplace “in the act.” 
The gentleman in the background whose 
expression indicates that he can hardly 





Self-Satisfaction May Be 
Way to Self-Elimination 


The Humble Sales Lubricator com- 
pares the salesman to the actor, who, 
if he is good, never fails to profit by 
rehearsal and study, even though his 
performance is almost: a word-for-word 
repetition night after night. “If the 
salesman is perfectly satisfied with the 
way he is conducting his sales inter- 
views”; the publication says, “if he can’t 
think of a thing that he could do to 
improve his sales technique; if he has 
abandoned the idea of knowing more 
about his business and his products— 
perhaps the example of the good actor 
— suggest something to motivate 

im. 

“Confidence is a very desirable attri- 
bute, but often it is mistaken for self- 
satisfaction. Sometimes self-satisfaction 
is the short route to self-elimination.” 


31 NEW CANADA CLU’S 

The Life Underwriters Association of 
Canada announces names of new CLU 
designees in the Dominion. There are 
thirty-one names on the list. 

In connection with these examinations 
comprehensive extension courses are 
conducted by the Institute of Chartered 
Life Underwriters through the Depart- 
ment of University Extension, University 
of Toronto. The subjects covered by 
the extension courses, and the examina- 
tions include the Fundamentals and 
Practice of Life Insurance, Life Admin- 
istration, Business Finance, Business In- 
surance and Business English. Period 
of study extends over three years and is 
covered by three examinations, written 
in successive years. 


Conn. Mutual Adds to Staff 


L. Paul Ginter has been added to the 
staff of the Connecticut Mutual in the 
Employe Insurance Plans division. This 
division, under E. A. Starr, supervisor 
of Employe Insurance Plans, assists the 
company’s agents and general agents in 
salary savings and pension trust work, 
and has made large gains in the past 
three years. With the appointment of 
Mr. Ginter, the company plans to de- 
velop this service still further. 

Mr. Ginter, a graduate of Ohio State 
University, entered the life insurance 
business in 1932, and has had both home 
office and field experience in group and 
salary savings. 











wait to get at those steaks is Dr. Henry 
B. Rollins, Connecticut Mutual’s asso- 
ciate medical director. 

The entire agency organization at- 
tended the outing and among the guests 
were Dr. and Mrs. Rollins, Frederick O. 
Lyter, assistant superintendent of agen- 
cies; Roy Johnson of the home office 
medical department and Mr. and Mrs. 
Earl Colborn. Mr. Colborn is general 
agent for the company at Rochester. 

In addition to the steak roast there 
were horseshoe, badminton and croquet 
tournaments, riding, swimming and a 
rifle match. 





Adolph A. Franz, manager at the home 
office of the Industrial actuarial depart- 
ment, Prudential, last week observed the 
fortieth anniversary of his service with 
the company. 











th YEAR 


| NOW IN OUR 





be: \ milestone at 
| | which we are grateful for 
the steadfast confidence and 
good will that mark day-by- 
day relations between policy- 
holders, field force and home 
office staff. 


An anniversary 
in which we are striving to 
be worthy of continued lead- 
ership as one of America’s 
oldest and strongest life 
insurance companies. 
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ACCIDENT 
INSURANCE 
in its 
ASCENDENCY 


With accident insurance in its 
ascendency the smart Life insur- 
ance agent of today is rounding 
out his income by the sale of 
the popular income protection 
forms. The reason is obvious: 
Greater receptiveness on the 
part of the public to Income 
Protection makes easier sales 
and a quicker approach to the 
prospect’s life insurance prob- 
lems. 


Recognizing this unmistakable 
trend the PREFERRED ACCI- 
DENT is now offering agents 
its new and modern 55th Anni- 
versary Policy containing many 
liberal features at reasonable 
premium cost. Recommend it to 
your best prospects and clients 
with the assurance that PRE- 
FERRED’s fifty-five years of 
Disability insurance experience 
will back you up. This is one 
of many accident policies issued 
by this company. 


The PREFERRED welcomes 
this opportunity of helping 
wide-awake producers who are 
not afraid to talk accident insur- 
ance in their interviews. Having 
specialized in quality policies 
for the preferred class of risk 
for more than half a century we 
know you will find our line one 
of the easiest and most pleasant 
to sell. 


Why not get complete details 
today on our 55th Anniversary 
Policy and other contracts. The 
information will be speedily 
furnished upon. request. 


You may as well capitalize 
on Accident business as you 
go along for if you don't 
someone else will beat you 
to it. 


The 
PREFERRED 
ACCIDENT 


Insurance Company of New York 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 
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Acacia’s Settlement Agreements 


(Continued from Page 3) 


if necessary, to stop payments simply 
by giving written notice. This is par- 
ticularly helpful in the case of a college 
student who might be called to service 
or who, on account of sickness, may be 
forced to leave school for a term or two. 
Payments may be provided for the 
school months or for every month. 
Larger payments can be had in Sep- 
tember and February. 


Based on Three Fundamental Needs 


“Acacia Planned Security” form is 
framed on the three fundamental needs: 
(1) immediate cash for clean-up and 
readjustment, (2) an income for the 
family needs while there are dependent 
children and (3) an income for the 
widow after the children are grown. 
The following are but a few of its out- 
standing features. (1) It simplifies pro- 
grams involving Social Security. Social 
Security benefits can be supplemented or 
provision can be made for the “No in- 
come gap” which occurs after the young- 
est child has attained age 18 and before 
the widow has attained age 65. Most 
important the widow can within limits 
prescribed by the policyholder, increase 
or decrease the monthly income during 
the time the children are growing up. 
(2) It makes adequate provision for both 
the small and the large life insurance 
estate. Special safety features are pro- 
vided so that reasonable adjustments 
may be made by the original beneficiary. 
(3) It is coordinated with all the com- 
pany’s sales material and sales tools. 
(4) It provides a method for automatic- 
ally supplementing or extending benefits 
payable under Acacia’s sales plans of 
the Family Income type. (5) It pro- 
vides for a number of special purposes, 
for example, common disaster, emer- 
gency funds, etc. (6) The agreements 
are written in simple language and can 
be filled out by the agent without diffi- 
culty. All technical rules, etc. usually 
found in settlement agreements have 
been removed and placed in a supple- 
mental form which is attached to the 
policy when the settlement agreements 


are endorsed thereon. (7) The agree- 
ments are extremely flexible. Policy- 
holders may provide beneficiaries with 
broad or limited discretionary privileges 
or may establish a plan under which 
beneficiaries have no discretionary priv- 


vided by filling in spaces in the form 
and marking an “x” to show the various 
options desired. From the standpoint of 
the policyholder, Acacia explains the 
standard forms avoid legal technicalities 
and are easy to understand. The policy- 
holder is not confused by a long legal 
document, the agreement being complete 
on a standard letter size sheet. From 
the company’s standpoint, the bottle- 
neck in the company’s legal department 


ileges. (8) The plan desired is pro- is eliminated and actual legal work is 


ACACIA MUTUAL LIFE INSURANCE COMPANY 


Settlement Rules 


ATTACHED TO AND MADE A PART OF POLICY NUMBER 





Minimum Sum Retainep: If the amount apportioned for the benefit of any beneficiary is less than 
$1,000, or if any fund being held at interest for the benefit of any beneficiary becomes less than $1,000, 
the Company reserves the right to immediately pay such amount, or the balance of the fund, as the case 
may be, in a single sum to the beneficiary. 


MinimMuM AMOUNT AND FREQUENCY OF PAYMENT: If any periodic payments due any beneficiary 
should amount to less than $20.00 each, the Company reserves the right to make said payments at 
such intervals as will make the payments amount at least to $20.00 each. 


Wiruprawats: Where a beneficiary is vested with the right of withdrawal, such right shall not be ex- 
ercised more than three times in any calendar year and each such withdrawal shall be in an amount that 
is a multiple of $50.00. The Company reserves the right to require not to exceed 90 days’ written 
notice as a condition to the granting of any withdrawal request. ‘The liability of the Company shall 
automatically terminate as to any sum withdrawn. Where a minor beneficiary is granted the right of 
withdrawal, during minority such right may be exercised only by the minor’s legally appointed and 
qualified guardian. The right of withdrawal will be granted only when settlement is being made under 
an interest option or Option D. 

DETERMINATION OF Facts: In determining facts upon which any payment is conditioned, the Com- 
pany may rely upon such notice or evidence, by affidavit or otherwise, as in its judgment is sufficient, 
and any payment ‘made by the Company on the basis of such notice or evidence shall fully relieve 
the Company of all liability to the extent of such payment. 

Option C (Option 1 in policies numbered below 175,000) AND Option D: In making settlement 
under Option C or D of a policy, installments shall be composed of accrued interest on the unpaid bal- 
ance of the sum retained, at the rate guaranteed in such policy, plus that sum of the principal which 
when added to said interest will provide the installment agreed upon. 

Option E (Option 2 in policies numbered below 175,000): Settlement of the proceeds of a policy 
under Option ¥ shall be in accordance with the table of payments set forth in said policy, and such pay- 
ments shall be based on the age of the beneficiary at the date the payment of the first installment is 
due, as determined in accordance with the terms of the policy. 

Excess INTEREST: Any excess interest as may be declared on any proceeds held under a settlement 
agreement shall be due on-the date specified by the Board of Directors of the Company. 

PLAN OF PAYMENT FAVORABLE TO BENEFICIARY: Whenever the settlement plan permits, payments 
under any settlement agreement shall be made first from the proceeds of those policies, the settlement 
options of which guarantee the lower rate of interest. 


F-118 ABC 





Ralph R. Lounsbury, President 
W. J. Sieger, V. P. & Sup’t. of Agencies 








A few territories open to alert, ambitious 


men who can meet our strict requirements 


NATIONAL LIFE 


Insurance Company..Montelair, N. J. 








reduced to a minimum. Administratioy 
expenses are reduced. Interpretation oj 
agreements is simplified. Of equal jn. 
portance the company has established q 
track for agents to run on, which yi] 
avoid many requests which may not be | 
acceptable under the company’s settle. | 
ment option rules. Instead of the pol- | 
icyholder and the agent writing a plan 
the company offers a_ standard plan F 
which has been field tested and proven, 

Still greater benefits accrue to the 
agent. The form is so simple to use that 
new agents can use it shortly after 
entering the business. This makes jt 
possible for the new agent to do pro- 
gramming work from the start. Older 
agents who have found it difficult or 
impractical to prepare special plans find 
the standard forms easy to master and 
thus these agents have again become 
interested in programming. Since the 
agent can prepare the settlement agree- 
ment in the presence of the policyholder 
much time is saved, office work is elim- 
inated, prestige with the prospect is 
gained. More important than that the 
agent knows that the plan he sells the 
policyholder will be accepted by the 
company. Through the use of these 
forms cumbersome details and wasted 
effort are reduced to a minimum, Re- 
sult—Agents will provide better service 
to their policyholder, will make larger 
sales and greater profits. 

After reviewing “Acacia’s Planned 
Security” form, Warner C. Wilson, 
president of the Cincinnati Life Under- 
writers Association made the following 
statement: 

“T am pleased beyond measure to learn 
not only that the Acacia Mutual has 
announced the use of Standard Flexible 
Agreements, but more particularly, that 
the company has presented them in 
printed forms with fill-in space for the 
names of the primary and _ successive 
beneficiaries. Moreover, they have pre- 
pared attractive sales documents with 
attached perforated settlement requests. 

“I congratulate most highly the offi- 
cers of the company who have been re- 
sponsible for what I truly believe is 
the most epoch making step for the 
welfare of policyholders and their bene- 
ficiaries since family income policies 
were presented ten years ago.” 

In an address before the Life Adver- 
tisers Association annual convention on 
October 16, 1940, President William 
Montgomery of Acacia said: “I wonder 
sometimes if we approach the sale of 
life insurance from the right standpoint, 
if we have not made the sale of it so 
complex that many of the agents find 
it difficult to convincingly and under- 
standingly present it to their prospects, 


because in many cases they do not 
understand it themselves. As a matter 
of fact, life insurance is extremely 


simple and it should be sold in the 
simplest manner.” 

Acacia’s standardized “Planned Secur- 
ity” is the fulfillment of Mr. Mont- 
gomery’s plea for simplicity in the sale 
of life insurance and is a most important 
development in the field of programming. 





Bankers Life Agencies 


The H. E. Storer agency, Bankers Life, 
led all other offices of the company 10 
new paid business for July. Second place 
was taken by the W. K. Niemann agen- 
cy, Des Moines; third position by the 
Frank C. Wigginton agency, Pittsburgh. 

Records for cash collections for first 
year premiums are as follows: first place, 
W. D. Ray, Cherry & Cherry, San An- 
tonio; second, A. G. Wanger, St. Louis; 
third, W. H. Deppey, Cedar Rapids. 


QUALIFIES FOR ROUND TABLE 

The addition of Diederich H. Ward, 
Union Central Life, New York, to the 
list of qualifying members brings the 
total membership of the Million Dollar 
Round Table of the National Association 
of Life Underwriters up to 171, it 1 
announced by H. Kennedy Nickell of 
Chicago, chairman. Leopold V. Freud- 
berg, Massachusetts Mutual, Washing- 
ton, has been changed from a life to 4 
life and qualifying member. 
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On Donkeys, Insurance 
Men to Play Basketball 


FUN FEATURE E IN CINCINNATI 





Nat'l Ass’n Officers to Play Trustees; 
General Agents and Star Agents Also 
on Teams; Evening of Fun and Arnica 


There will be plenty of fun at the 
roof garden of the Hotel Gibson, Cin- 
cinnati, on night of September 18 during 
week of National Association of Life 
peter it convention when a series 

f basketball games will be played by 
lgcors, trustees and field men. They 
will be astride donkeys. Four games are 
ccheduled: Chicago vs. New York; Texas 
ys. New England; National Association 
officers vs. trustees; and a composite 
quintette of Million Dollar Round Table 
members and managers against an “in- 
surance salesman” combination. If Life 
magazine doesn’t make a bid for the 
picture rights it is losing a bet. 

Personnel of the Teams 

joseph M. Gantz, Pacific Mutual, Cin- 
cinnati, chairman of the affair, announces 
pecsoanel of the teams: 


National 
T. Wright, 


Association officers: President Harry 
Chicago; Past President Charles J. 
Zimmerman, Chicago (captain); Managing Di- 
rector Roger B. Hull, New York; Executive 
Secretary Maxwell L. Hoffman, New York, and 
Vice-President John A, Witherspoon, Nashville; 
vs, Trustees O. D. Douglas, San Antonio (cap- 
tain); Ray Hodges, Cincinnati; Herbert A. 
Hedges, Kansas City; Isadore Samuels, Denver, 
and James E. Rutherford, Seattle. 

. Philip B. Hobbs (captain), William 

Houze, Alvin McKeough, Edward W. Hughes 
vat Edwin B. Thurman; vs. New York: Lloyd 
Patterson, Clancy D. Connell, Ralph G. Engels- 
man, H. Arthur Schmidt and Theodore M. 
Riehle (captain). 

Texas: William H. Harrison, 
A. Monroe, Dallas; Harlan Winn, San’ An- 
tonio; H. Russel Smith, San Antonio, and Jul 
B. Baumann, Houston (captain); vs. New Eng- 
land: Robert P. Burroughs, Manchester (cap- 
tain); Clarence W. Wyatt, Boston; Wilbur W. 
Hartshorn, Hartford; William W. Banton, Port- 
land, and Paul F, Conway, Syracuse. 


Houston; John 


Million Dollar Round Table and Managers: 
Paul C. Sanborn, Boston (captain); George E. 
Lackey, Detroit; Foster Vineyard, Little Rock; 
Adam Rosenthal, St. 


Louis, and P. B. Rice, 
Harrisburg; vs. “Insurance Salesmen”: S. D. 
Weissman, Boston; B. C. Thurman, New York; 


J. Hawley Wilson, Oklahoma City; Roy Ray 
Roberts, Los Angeles, and Lee Wandling, 
Wichita. 


Each game will last ten minutes (if 
the players can stand the gaff) 

Other features of the jamboree will 
include music, dancing, refreshments and 
several specialties designed to promote 


general conviviality, according to the 
hosts. 
A second entertainment feature that 


Cincinnatians expect to meet with thor- 
ough approval on the part of the dele- 
gates is the National Association golf 
tournament, to be held at the famous 
Kenwood Country Club. In charge of 
this activity is M. J. Hamilton, Mutual 
3enefit, sub-chairman of entertainment. 


Big Gain by Pacific Mutual 


August with the Pacific Mutual is 
proving the biggest month of the year 
with the company and also largest 
August production since 1930. Prelim- 





inary paid for business for the month 
indicates approximately 75% increase 


over August, 1940, with total volume in 
excess of $5,000,000. The company’s in- 
crease for the year is 27% ahead of the 
same period of 1940. 


JULY WRITINGS IN THIS CITY 
The Life Underwriters’ Association of 
the City of New York, Inc., says that 
the estimate of total sales of Ordinary 
life insurance in New York City for 
July, 1941, is $44,694,000 which compares 
with $45,801,000 reported for July of last 
vear. 

EXTENDS DRAFTEES LEAVE 
President Thomas I. Parkinson, Equit- 
able Society, has sent letters to 320 
members of the Equitable staff now in 
training with the armed services grant- 
Ing an additional leave of absence for a 
year and a half with full protection of 
their jobs and full se niority rights. 
Group insurance on these employes will 
also be continued. 


W. C. Abbey to Run New 
Connecticut Gen. Agency 
WILL BE IN SAN ANTONIO, TEX. 
Brought Up in That State; Princeton 


Graduate; Has Been Aetna Life 
Agency Assistant 





The Connecticut General has appoint- 
ed William C. Abbey manager of a new 
branch office which it will open in San 
Antonio, Tex. Mr. Abbey is a native 
of that state. After attending Culver 
Military Academy and Rice Institute he 
was graduated from Princeton with a 
B.S. degree. Following graduation he 
went into the general merchandising 
business at Del Rio, Tex., with Roach’s, 
Inc., where he progressively sold in the 
field, handled advertising, and from 1929 
to 1934 was vice-president and merchan- 
dise manager. 

In Life Insurance Since 1934 

Mr. Abbey went into life insurance in 
1934, becoming district agent of Aetna 
Life at San Angelo, Tex. He ranked 
fifth among Aetna leading agents when 
he was brought to home office as agen- 
cy assistant in 1937. He has done joint 
work in the field, trained men in pro- 
gramming and estate analysis and helped 
organize and conduct the Aetna’s home 
office life insurance school. Recently, he 
has spent considerable time in working 
out pension trust plans. / 

In Texas Mr. Abbey was president of 
the San Angelo life underwriters asso- 
ciation and a member of the Leaders 
Round Table of that state. He is mar- 
ried and has one daughter. His wife, 
the former Elizabeth Hudspeth, of El 
Paso, was daughter of the late Claude 
B. Hudspeth, ranchman and public man. 

Mr. Abbey will attend the Con- 
necticut General’s regional conference in 
Swampscott early in September and will 





V. C. ABBEY 
take up his new work in San Antonio 
early in October. 


F. Hobert Haviland, vice-president of 
the Connecticut General, said this week: 
“The opening of the San Antonio 
branch, our third office in Texas, is an 
important step in our plan of agency 
expansion.” 


Hersch Agency Leads 
Security Mutual Offices 


The David T. Hersch agency, Security 
Mutual in New York City, led the com- 
pany for July in both paid business and 
first year premiums. The agency has 
written more ee so far this year 





than in all of last year. 
Henry a associaced with the 
agency, is the leader for the month and 


for the year to date in both the above 
categories. 
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Penn Mutual Has Two 
Regionals in West 


AT CHICAGO, SAN FRANCISCO 





Seminars’ and Wives’ Sessions at Each 
Meeting; President J. A. 
Stevenson Talks 





Penn Mutual regional conferences 
were continued this month with two in 
the West, one in San Francisco and one 
in Chicago. The San Francisco con- 
ference, August 14-16 was attended by 
members of twelve agencies; eight were 
represented in Chicago, August 20-22. 

Each conference was divided into four 
seminars. In San Francisco the chair- 
men were Daniel F. Flynn, Los Angeles; 
Jerome M. Breyer, San _ Francisco; 
George C. Howard, San Diego; and 
Herman Schmidt, Jr., Portland, Oregon. 

At the same time, the wives of the 
insurance agents held their own forum, 
presided over by General Agent C. E. 
Eddleblute, Denver. Topics discussed 
were “What Your Husband Sells,” Hor- 
ace H. Person, general agent, Portland, 
Ore.; “A Wife Speaks,” Mrs. Thomas A. 
Jovick, San Francisco; “Retirement 
Plans and the Penn Mutual’s Plan for 
Its Representatives,” General Agent 
Franklin E. Herb, Salt Lake City gen- 
eral agent; and “The Wife’s Oppor- 
tunity,” Mrs. Huntington Baker, Denver. 

The best ideas of each seminar were 
outlined the following day. At this ses- 
sion, William J. Probst, the company’s 
salary savings manager, discussed that 
subject as aid to increased business. 

Chicago Conference 

In Chicago, the seminars were directed 
by Frederick R. Luthy, Peoria; Maurice 
R. Coulson, Wichita; Arthur F. Priebe, 
CLU, Peoria; and Oliver J. Neibel, CLU, 
Kansas City. 

General Agent Paul Jernigan, Wichita, 
was chairman of the wives’ session. 
Harry E. Wuertenbaecher, St. Louis 
general agent; Clarence C. Cooper, Jr. 
of the training department; Second 
Vice-President Wallis Boileau, Jr. and 
Vice-President Eric G. Johnson were the 
speakers. 

At the general session the er 
were cast in the play, “Trial of John Q. 
Agent”: Anne T. Meany, Edward D. 
Claycomb, Robert C. Ayers, and Warren 
C. Hill. Director of the play was Gen- 
eral Agent Wayne Clover, Kansas City. 

President John A. Stevenson con- 
cluded both regionals with a chart-illus- 
trated talk on “Our Company.” 





STATUS OF CENTRAL STATES 

The last day, August 22, for receiving 
bids for reinsurance of the Central 
States Life has passed without addi- 
tional bids having been received. 

The three previous bidders are State 
National Life of St. Louis, American 
United Life, and Mutual Savings Life. 
Superintendent of Insurance Ray B. 
Lucas will probably file these bids with 
Circuit Judge William B. Flynn so that 








a hearing may be held the week of 
September 8. 
It is understood that the Kentucky 


Home Mutual, Louisville, which made an 
informal proposal some weeks ago, is 
not interested at present. 





T. E. LOVEJOY, JR.. HAS NEW SON 
Thomas E. Lovejoy, Jr., vice-president 
and treasurer, Manh: t f 
the father of a new son on August 22 
with the arrival of Th joy 
III. He and Mrs. pee y are receiv- 
ing congratulations f } j 
friends this week. 
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HEARD On The WAY 





Charles G. Taylor, Jr. second vice- 
president of Metropolitan Life, was in- 
jured on his farm twelve miles from 
Charlottesville, Va., a few days ago. He 
had gone to the farm from New York on 
Friday night of last week. A _ tractor 


got out of control, ran over his right 


CHARLES G. TAYLOR, JR. 


leg breaking it, and also his collar bone 
and three ribs were broken. 

Mr. Taylor is in University Hospital, 
Charlottesville, and is recuperating from 
the accident. 

Uncle Francis. 
Million Dollar Men Join 
In Pension Sales Plan 

A new organization known as the Com- 
pensation Research Bureau, headquart- 
ers in Chicago, has been formed for 


the development of pensions, bonus and 
profit-sharing plans. 


Among the organizers are Ben S. 
McGiveran general agent Northwestern 
Mutual, Eau Claire, Wis.; Louis Behr, 


Equitable Society, Chicago; H. Kennedy 
Nickell, Connecticut General, Chicago, 
chairman of the Million Dollar Round 
Table, National Association of Life Un- 
derwriters; John O. Todd and Malcolm 
DD. Vail, both of H. S. Vail & Sons, 
Chicago, Northwestern Mutual; Robert 
P. Burroughs, general agent National 
Life of Vermont, Manchester, N. H.; 
Stanley FE. Martin, general agent State 
Mutual Life, Dallas; Ron Stever, gen- 
eral agent Equitable Society, Pasadena, 
Cal, and W. Everett Rowley and J. 
Vincent Talbot, co-general agents North- 
western Mutual, Newark. All are mil- 
lion-dollar producers and all familiar 
with the problems of retirement plans. 
The facilities of the bureau will be made 
available to any life agent duly author- 
ized by a corporation. The objective of 
the bureau will be to present a factual 
plan to the corporation as its represen- 
tative. It has already made a study of 
several pension plans of large corpora- 
tions. 


EQUITABLE COAST MEETING 
The Equitable Society expects approx- 
imately one hundred agents to attend 
the company’s regional educational con- 
ference, September 7-9 at Santa Barbara. 
\gencies participating are Harold Casey, 
San Francisco; Ron Stever, Pasadena; 
and Kellogg Van Winkle, Alex A. 
Dewar, Cecil Frankel, all of Los Angeles. 
Vice-president William J. Graham and 
Director of Agencies Walter Gottschell 
will speak at the 
They will 


conference 


address the Western 


also 


Division Managers Association which 
will follow immediately the above re- 
cional. 





International Claim 
Association to Convene 


SEPT. 8-10 PROGRAM READY 





Headed by Colonel Louis A. Johnson, 
Formerly of War Department, and 
Holgar J. Johnson 





Claims experts from all over the 


United States and Canada will gather at 
Atlantic City September 8 to 10 for the 
thirty-second annual convention of the 
International Claim Association. John 
A. Blanchfield, Aetna Life, program 
chairman announces a full program for 
the meeting headed by Col. Louis A. 
Johnson, former Assistant Secretary of 
War and former national commander 
of the American Legion and Holgar J. 
Johnson, president of the Institute of 
Life Insurance. 

Col. Johnson will speak on national 
problems in the present emergency while 
the Institute president will talk on 
“Claims Help Create Public Attitude.” 

Robert P. Ganier of Chicago, district 
inspector of the New York Life and 
president of the Chicago Claim Associa- 
tion 1939-1940, will present a paper on 
“Investigation of Disappearance Cases.” 
Mr. Ganier’s experience in the inspection 
field has included a large number of 
disappearance claims and he is an out- 
standing authority on this subject. 

Vincent P. McDevitt, leading Phila- 
delphia attorney, member of the law 
firm of Burch, McDevitt and Watters, 
will speak on the “Arsenic Murder 
Ring.” As assistant district attorney, 
Mr. McDevitt in addition to the investi- 
gation and prosecution of the arsenic 
murder ring, was also in charge of the 
investigation of the minor judiciary of 
Philadelphia County, the obscene litera- 
ture drive, and the investigation and 
prosecution of the straw bale ring, cul- 
minating in the conviction of all its 
members. He is a member of the board 
of governors of the Philadelphia Bar 
Association and the State Executive 
Committee of the Pennsylvania State 
Bar Association. 

Berkeley Cox, associate counsel, Aetna 
Life, and chairman of a committee ap- 
pointed by the Association of Life In- 
surance Counsel to study the question 
of community property and its relation 
to life insurance, will speak on “Claim 
Settlements in Community Property 
States.” 

A “Panel Forum Discussion” will be 
another feature of the program. J. Doyle 
DeWitt, assistant manager of the Claim 
Department, Travelers, will preside over 
this discussion. 

P. J. O'Connor, assistant secretary, 
General American Life and vice-presi- 
dent of the International Claim Associa- 
tion, will preside over the three-day con- 
vention which will bring together the 
claim experts of insurance companies 
from all over this country and Canada. 





CORINNE V. LOOMIS TALK 
The first meeting for 1941-42 of the 
Women’s Division of the Chicago Asso- 
ciation of Life Underwriters was held 
last week, the guest speaker being Cor- 
inne V. Loomis, CLU, John Hancock, 
30ston. Miss Loomis talked on “Proved 
Sales Ideas.” 


International Claim Ass’n 


Convention Chairman 

P. J. O’Connor, assistant secretary, 
General American Life of St. Louis, 
ranking vice-president of the Interna- 
tional Claim Association, will preside as 
chairman of its forthcoming annual con- 
vention at Atlantic City, September 8-10, 
on account of the recent death of 





O’CONNOR 


Peo 


Charles E. Anstett, president of the 
association. Mr. O’Connor has been a 
prominent member of the organization 
for a number of years. 

His insurance career dates back to 
1907 when he joined the old Hartford 
Life Insurance Co. of Hartford, Conn. 
A merger took him to St. Louis in 1913 
and from that time to the present he 
has been associated with General Amer- 
ican Life and its predecessor. He was 
appointed assistant secretary and claim 
department manager in 1924. 





Hancock Meeting 


(Continued from Page 1) 


the agent to it, Mr. Cox said, “Our 
business continually discounts the 
changes in economic life. With change 
in general as a necessary part of ali 
existence we are familiar and we are 
unafraid. If it now be said that present 
times are portentous of catastrophic 
change and we are asked ‘What about 
war?’ we can reply that our business 
is used to war and is prepared. The 
John Hancock was organized during the 
doubtful early days of the war between 
the States.” 

President Cox announced that ‘as of 
June 30, 1941, the John Hancock’s ad- 
mitted assets were $1,104,275,018, an in- 
crease over the first six months of 1940 
of $40,905,387. Paid for life insurance 
in force on July 1, 1941, was $4,866,038,- 
580, an increase of $252,220,518 since 
January, 1941. The John Hancock paid 
to policyholders in the first six months 
of this year $52,172,000 or $345,510 each 
business day. Policies in force less than 
a year which became death claims in the 
first six months numbered 2,202, of which 
216 were short duration claims under 
Group certificates. 





Room 2418 





LIFE INSURANCE 


RENEWALS 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 


70 Pine St., New York 











Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BArclay 7-4443 








HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 








WOODWARD and FONDILLER, Ine, 


Consulting Actuaries 
Insurance Accountants 


90 John Street, New York 


Telephone BArclay 7-3428 











Speakers Announced 
For I.A.C. Meeting 


WILL HEAR RICHARDSON WOOD 
Is General Manager of Fortune; Scott, 
Malcolm-Smith, Smiley, Budlong, 
Smitheman, Vogt on Program 








Richardson Wood, general manager 
of Fortune Magazine and “daddy” of 
the Fortune Survey of Public Opinion, 
has been added to the annual meeting 
program of the Insurance Advertising 
Conference and will make the closing 
talk of the meeting following the 
luncheon on September 9. 

Other speakers who have already been 
announced for the I-A-C program in- 
clude H. K. Dugdale, executive vice- 
president of Van Sant, Dugdale & Co, 
national advertising agency of Balti- 
more; George W. Scott, educational di- 
rector of the National Association of 
Insurance Agents, and George Malcolm- 
Smith, member of the Travelers pub- 
licity department and author of the 
novel “Slightly Perfect.” 


Panel Discussion Speakers 


Other recent additions to the program 
include William Detweiler, agent in 
Middletown, Pa.; Ralph W. Smiley, su- 
perintendent of publicity for the Royal- 
Liverpool Groups; Earle E. Vogt, adver- 
tising manager of the Millers National; 
Richard C. Budlong, advertising mana- 
ger of the Globe Indemnity, and Clark 
W. Smitheman, production manager of 
the Camden Fire. 

Mr. Detweiler will participate in the 
panel discussion on Monday with Guy 
Warfield, Jr., of Baltimore, president of 
the Maryland Association of Insurance 
Agents; Leonard Dakin, agent of Roch- 
ester, N. Y., and Allyn Crooker of the 
Fidelity & Deposit Company’s Philadel- 
phia office. 

Mr. Smitheman, Mr. Budlong, Mr. 
Vogt and Mr. Smiley will describe some 
of their companies’ successful sales cam- 
paigns at the panel discussion Tuesday 


morning. 
In addition to these practical talks 
and discussions, considerable interest 


also is being shown in the entertainment 
to be provided by Jacques Romano on 
Sunday night, September 7, and the talk 
by Maurice Fitzgerald, war correspon- 
dent, at the annual dinner Monday 
night, September 8. 


Mrs. J. D. Grannis, Jr. to 
Head Women Guest Comm. 


Mrs. J. Douglas Grannis, Jr., wife of 
the Penn Mutual general agent in Cin- 
cinnati, has been named chairman of the 
women guest committee at the conven- 
tion of the National Association of Life 
Underwriters. She will direct her com- 
mittee in planning entertainment for 
about 300 women who have no profes- 
sional affiliation. 
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Cemetery Co. Forms 
An Insurance Co. 


is CALLED FOREST LAWN LIFE 
Will Specialize in s Woiltieg Funeral In- 

surance; Agents Will Be Salesmen 

of Cemetery Company 

Forest Lawn Life Insurance Co. of 
Glendale, Cal., has received its certificate 
of authority from Commissioner Cami- 
netti of California. It is legal reserve 
and will specialize in funeral insurance. 
All of its funeral insurance policies are 
non-assessable and are on fixed annual 
premiums. ; 
Company has $200,000 capital 
$100,000 surplus. Aside from five shares 
owned by its officers the stock is en- 
tirely owned by Forest Lawn Co., a cor- 
poration which owns Forest Lawn Ceme- 
tery. Officers are J. H. Eaton, president 
and general manager; H. W. Broughton, 
vice-president ; Frederick Llewellyn, sec- 
retary-treasurer; W. C. Brennan, gen- 
eral counsel. Lawrence E. Doyle is su- 
perintendent of agencies. For several 
years he was home office representative 
on Pacific Coast of Massachusetts Bond- 
ing & Insurance Co. 

Three Types of Policies 


The company will offer the public 


three types of policies. They are sum- 
marized as follows: 
1. Funeral insurance. This will be 


issued in desired amounts with a mini- 
mum of $200. It may be made payable 
to any funeral director the policvholder 
desires and is intended strictly to care 
for funeral expenses. 

2. Funeral Adjustment Policies. These 
policies provide for funeral expenses, a 
cash sum to care for immediate needs 
of the beneficiary and a fixed monthly 
income for the beneficiary for a fixed 
number of months. As an example, a 
$2,000 policy of this kind can provide 
for $300 funeral expenses, $500 in cash 
and $100 per month for twelve months. 
The face of the policy may be varied 
to suit the desires of the insured, and 
the allotments also may be varied. 

3. The regular line of life insurance 
policies. 


W. J. Mecke, Prudential, to 


Manager Baltimore Office 
William J. Mecke, 
sistant manager of the 
office of the Prudential, has 
vanced to manager of the 
agency, effective September 1. 

Samuel F. Gammon, CLU, Baltimore 
manager, has been transferred to Jack- 
son, Miss., in the same capacity. 

Mr. Mecke started with Prudential in 
1934 as a special agent. He became as- 
sistant manager of the Miami Ordinary 
office in 1937. He is past president of 
the Miami Life Underwriters Associa- 
tion. 





who has been as- 
Miami Ordinary 
been ad- 
Baltimore 





COLUMBUS MUTUAL MEETING 
300 agents of the Columbus Mutual 
Life and their families held their annual 
convention last week at Niagara Falls, 
Ontario. Among the speakers were 
President Danforth E. Ball, Vice-Presi- 
dent Carl Mitcheltree, Sales Manager 
James A. Preston and his assistants 
Robert G. Smith and Herman R. Wil- 
harm, Medical Director Walter A. Ja- 
quith, Agency Secretary Robert A. 
Engler, and J. Perry Meek, manager at 
Indianapolis of the Acacia Mutual. 
President Ball reported that the com- 
pany’s paid production for the first half 


of 1941 had increased 22% over the 
same period last year. 
Evan L. Synnestvedt, Philadelphia, 


leading producer was presented with an 
ornamental plaque, as was Ivan T. 
Quick, Cleveland, leading agency. 





_ DEATH OF S. H. JOHNSON 

Simeon H. Johnson, 66, formerly an 
agent of the Penn Mutual, Philadelphia, 
died last week at his home, Des Moines. 
He had been a resident of the city for 
fifty years and had retired as an agent 
of the Des Moines office. 


and . 





C. V. CROMWELL ENTERTAINS 





Manhattan Life General Agent Holds 
Annual Outing At His Farm Home; 
Co. Officers and Wives Guests 

Good fellowship and fine weather 
played an important part in the success 
of the fourth annual outing of the 
Charles V. Cromwell Agency, Manhat- 
tan Life, New York, last Saturday, held 
at his farm home in Easton, Conn. As 
host and hostess to a party of seventeen, 





CHARLES V. CROMWELL 


Mr. and Mrs. Cromwell provided a pro- 
gram of outdoor sports and relaxation 
which left nothing to be desired. Five 
officers of the Manhattan Life and their 
wives attended including President J. P. 


Fordyce, and judging by the enthusiasm 
and skill with which he pitched horse- 
shoes this time-honored game is one 
of Mr. Fordyce’s favorites. 

Other outdoor games enjoyed by the 
guests included badminton, croquet, 
quoits, bat, trap, ball, and some side 


Buffet luncheon came first, 
party enjoyed a 


attractions. 
and in the evening the 
hamburger and corn dinner, served from 
the outdoor fireplace in the Cromwell 
earden. The guests included President 
and Mrs. Fordyce and their son, Donald; 
Secretary and Actuary Elder A. Porter 
and Mrs. Porter; Assistant Secretary 
S. H. Ackerman and Mrs. Ackerman; 
R. L. Kimberley, field assistant, and 
Mrs. Kimberley; H. W. Smith, manager, 
new business department, Mrs. Smith 
and their daughter, Marilyn. 

The Cromwell Agency, which is near- 
ing its fifth anniversary with the Man- 
hattan Life, was represented by H. 
Reinis, associate general agent, and Mrs. 
Reinis; Miss M. M. Scherff, secretary, 
and Miss E. G. Tully, cashier. 

Most interesting thing about Charlie 
Crowell’s farm home at Easton, in the 
opinion of his guests, is that it repre- 
sents what can be done in reconstruct- 
ing and beautifying an old, run-down 
farmhouse and property running to more 
than sixty acres. Dilapidation was the 
state of affairs when he _ became 
owner of the property some eight years 
ago, and Mr. Cromwell personally has 
done most of the work on the estate 
week-ends and on vacation. Today the 
estate is one of the most picturesque 
in the vicinity of Easton. 





IRVIN N. RELAY DEAD 
Irvin N. Relay, 35, general agent in 
Newark of Continental American, died 
on August 23, falling out of the twen- 
tieth floor of the Newark and Essex 
Bank Building. He is survived by a 
widow and two children. 


LARGE HOEY & ELLISON AUGUST 

The total paid production of Hoey & 
Ellison Life Agency, Inc., Equitable Life 
of Iowa, New York City, was $1,320,000 
for July and was $1,820,000 for August 
up to the 2lst. 























ee 








THEME 
FOR AMERICANS IN ‘41- 


THE THEME OF THE 52nd 
ANNUAL CONVENTION OF THE 
NATIONAL ASSOCIATION OF LIFE 
UNDERWRITERS IN CINCINNATI 
SEPTEMBER 15-19 


“AMERICAN LIFE INSURANCE— 
AN INVESTMENT IN FREEDOM" 


“In his 1941 message to Congress on the state of 
the nation, the President pictured a world founded 
upon four essential human freedoms. 


“The first was freedom of speech and expression; 
the second, freedom of every person to worship 
God in his own way; the third, freedom from want, 
and the fourth, freedom from fear. 


“We in the life insurance business deal chiefly wtih 
the last two. We do not, however, deal with them 
through economic understandings between nations, 
through reduction of armaments, or through sup- 
pression of aggression. Life insurance, through the 
inflexible operation of scientific principles and by 
means of a nation-wide cooperation of our people, 
attains, more than any other single instrument at 
work in this country, two fundamental human free- 
doms—freedom from want and freedom from fear. 


“The President was seeking a universal order based 
on the cooperation of free nations working together 
in a friendly civilized society. We. the life insur- 
ance agents of America, seek through the coopera- 
tion of free individuals and through personal en- 
deavor and sacrifice a freedom based on the intrin- 
sic worth of the human life and the conservation 
of earning power. 


“As life underwriters, we have no assembly line to 
turn out the materials which will guarantee our 
country its freedom. Our job today is to play a 
leading part in making America economically 
strong so that it and its people will have the power 
to withstand whatever shocks they may have in the 
future. No other business in America can do this 
job as well as life insurance. Its importance to the 
welfare of the people is as great as that of the man 
on the end of the assembly line that turns out 
planes or tanks or guns. 


“The unquestionable certainty of life insurance. 
demonstrated again and again through other most 
uncertain days, should cut through the fog of doubt 
and worry and prove to be a sure and unchanging 
investment in freedom for Americas.” 


SHOULDN’T YOU BE IN CINCINNATI ON SEPTEMBER 15-19 TO 
HEAR THIS THEME DEVELOPED BY AN ALL-STAR PROGRAM? 


Cincuwnati 


Life (jeneral Agents & \fanagers Association 
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PRAISING AGENTS IN NATION- 
ALLY READ PUBLICATIONS 
One of the developments in advertis- 
ing by insurance companies in maga- 
zines of national circulation has been 
the growing number of advertisements 
aimed to break down sales resistance 
to agents. One of the most effective 
of these is published by the Travelers 
Companies in the August 23 issue of 
Saturday Evening Post. The top half 
of the ad is a brilliantly-colored painting 
of a Rhode Island family which moved 
to Ohio farmland in 1842, showing the 
family—now highly prosperous—sitting 
around a table by the fireplace. Head 
of the family is writing to his brother 
of the East telling how the farm has 
prospered and suggesting his brother 
move to Ohio with his family. The Trav- 
elers Companies’ copy writer then says: 


It seems odd, today, that there was a 
time when you had to sell America to 
Americans. But, if you stop to think it 
over, you'll realize that Americans have 
to be sold on almost anything. It’s the 
salesman who’s been largely responsible 
for getting things going in America, 
making this the land where people enjoy 
more good things than they do in any 
other land in the world. But few of us 
look on the salesman as being important. 
We're too used to him. The insurance 
agent is a good example. He probably 
does us more good than any other sales- 
man; yet, he is too often avoided by us. 
He plugs along and does a wonderful 


job. 
This leads to more facts about the 
agent, his work and why he should be 


welcomed everywhere. The advertise- 
ment is one of most effective that has 
been printed yet by insurance companies 
in playing up the agent. 





HOFMEISTER ON AUTO RATE 
PROBLEMS 

Plenty of food for thought is con- 
tained in the views expressed by G. E 
Hofmeister, Continental Casualty vice- 
president, on the automobile rate situa- 
tion in recently addressing the annual 
claim convention of the Continental in 
Chicago. In charge of automobile under- 
writing country-wide, Mr. Hofmeister is 
in a position to have first hand informa- 
tion on trends in this field. He frankly 
admitted that in such a highly competi- 
tive business as automobile insurance the 
companies have meager control over 
rates. 

In his opinion, three measures are 
available for correcting the factors that 
are making auto public liability and 
property damage experience unprofitable 
and these are (1) higher rates, (2) good 


underwriting, and (3) good and efficient 
claim work. 

As to the need for higher rates around 
which there has been so much discus- 
sion among company executives 
Summer, Mr. Hofmeister said the Con- 
tinental has made slight advances in sev- 
eral states and may increase the rates 
in a few more. He did not mention the 
specific states taking the increase, and 
he admitted that the new rates were 
not adequate, but “they are a step in 
the right direction.” 

While a company’s control over rates 
is limited, Mr. Hofmeister indicated that 
the Continental Casualty does have strict 
control over its own underwriting of 
automobile business and said that it has 
taken several steps to remedy the loss 
situation. The company is now requir- 
ing an application blank on P.L. and 
P.D. so that it will have a better picture 
of the risk experience. Lines coming 
up for renewal are getting a scrutinizing 
review, particularly in connection with 
the age of the driver. If below 25 or 
above 65 years old the experience is 
weighed very carefully. Where it is 
felt to be necessary, the company frank- 
ly advises agents that policies should be 
canceled. 

Concerned over the rising automobile 
accident toll, this company has set up 
a procedure for checking accident fre- 
quency and when an assured shows as 
many as two accidents the Continental 
requires the agent to confer with his 
client on necessary remedial steps. Fur- 
thermore, Mr. Hofmeister said, loss ex- 
perience is being reviewed by territories 
and agencies, and it is quite possible 
that there will be a limit placed on the 
percentage of auto business to total busi- 
ness which may be accepted by the com- 
pany from agencies. This will recall to 
many minds the procedure followed in 
workmen’s compensation during the de- 
pression years. 

The speaker made clear that all of 
these changes apply to private passen- 
ger car business. He also brought out 
that auto fleet experience is being affect- 
ed somewhat by the fact that old, ex- 
perienced drivers, trained in safety and 
accident prevention, are leaving their 
present jobs and going into defense ac- 
tivities. Especially is this the case in 
the long haul trucking field. 

Obviously, Continental Casualty feels 
strongly that the automobile rate situa- 
tion has come to a head much sooner 
than expected and has cleared its decks 
for remedial action. Significantly, Con- 


this 








Regina Groat and John A. Holland 
was the 
TerBush & Powell of Schenectady, 


The agency conducted a booth at the fair, stressing the necessity of automobile 
liability insurance before the recently passed New York State Safety-Responsibility 


“Get a horse—or see TerBush & 
throughout the Altamont County Fair by 


Law goes into effect. 


were offered cash prizes for guessing how many oats were in a manger. 
strikes a rustic 


above shot, Agent John A. Holland 
the TerBush & Powell office. 


advertised 


N. Y. 


Powell” alternative 


Visitors to the booth, which possessed a strictly rural motif, 
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J. Ross Moore, manager of the Na- 
tional Automobile Underwriters Associa- 
tion, recalls his days in the marine un- 
derwriting field as he now looks out on 
New York harbor and the East River 
from the windows of his new office on 
the twenty-third floor at 99 John Street. 
During the last war Mr. Moore was a 
member of the ocean marine department 
of a well known insurance brokerage 
concern in New York and many a day 
worked late at night trying to place war 
risk coverage on vessels which had 
neglected to take care of that contin- 
gency before they sailed. As the United 
States Government War Risk Bureau 
would not accept a line on a hull after 
time of departure Mr. Moore had often 
to contact not only the American private 
markets but underwriters in England, 
France and Italy as well before an entire 
line was underwritten. 

* * * 


Allen H. Chatterton, Pawtucket, R. I. 
insurance executive, will have charge of 
the area division in the United Cam- 
paign of Community Chests, October 
20 to 29. Mr. Chatterton has for many 
years been identified with the work of 
the Pawtucket Community Chest. He 
is the vice-president and assistant treas- 
urer of the Pawtucket Boys’ Club, and 
has been a member of the board of di- 
rectors of that organization since 1934. 
He is also a member of the board of 
the Narragansett Council, Boy Scouts 
of America. He is a graduate of Brown 
University. 

x ok Ok 


A. G. Chapman, Chapman Insurance 
Agency, Louisville, plans to leave shortly 
for a long vacation and rest at Hot 
Springs, Ark., planning to be away sev- 
eral weeks. 

+ - 

Walter Hays, Bankers Life of Iowa, 
Indianapolis, has been elected governor 
of the Indiana District 25-B of the In- 
ternational Association of Lions Clubs. 





and 
in the first six months of this year 


tinental’s premium writings in P.L. 
PD: 
showed a larger gain than in any other 
lines. 


Grant Taggart, secretary of the Na- 
tional Association of Life Underwriters, 
will be one of the principal speakers at 
the Sales Congress of the Mississippi 
Association of Life Underwriters to be 
held in Jackson, Miss., on September 12. 
J. E. Acuff, executive vice-president of 
the Life and Casualty Company, and 
John Sharp Williams, III., Mississippi's 
State Insurance Commissioner, are 
among the other speakers. 

. se Se 


George DuR. Fairleigh, assistant sec- 
retary of the National Association of 
Insurance Agents, and Mrs. Fairleigh 
announce the birth of a daughter, Kath- 
ryn Frank, at the French Hospital, New 
York City, August 25. The little girl 
is named for Mr. Fairleigh’s aunt, Mrs. 
Ashbrook C. Frank of Louisville, Ky. 
Mr. Frank, now retired, was resident 
vice-president in New York for the In* 
surance Field for many years. 

* * x 


President Stanford Z. Rothschild, Sun 
Life of Baltimore, was recently pre- 
sented with a gold watch in honor of his 
twenty-fifth anniversary with the com- 
pany. Jacob M. Moses, counsel, made 
the presentation. 

* * x 

Beman Cates Dawes, Jr., member of 
the Eureka-Security Agency Co., at Cin- 
cinnati, a nephew of the late General 
Charles Dawes, former vice-president of 
the United States, is a candidate for 
city council on the charter ticket. It 
is believed that if he is elected and polls 
a sufficiently heavy vote under Cincin- 
nati’s proportional representation plan, 
he will offer for Congress in opposition 
to Congressman Charles H. Elston, 
Republican, in November, 1942. Mr. 
Dawes is an organizer of the Cincinnati 
unit of “Fight for Freedom.” 

x * 


George Malcolm-Smith, publicity de- 
partment, Travelers, and author of the 
recently published “Slightly Perfect,” 
will be one of the speakers at the annual 
convention of Insurance Advertising 
Conference at Hershey, Pa., September 
8-9. His theme: “Sales and Advertising 
Co-operation.” 

* 4 * 

Alexander Dumas, Jr., has been elected 
to membership in the New York Life’s 
Top Club. His late father was one of 
the leaders of the company. 
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Supreme Court Justice’s Opinion of 
High Salaries, Bonuses and Other 
Compensation Incentive 
Counsel throughout the insurance busi- 
ness are reading the decision of Justice 
Collins in New York Supreme Court in 
which he told what he thought of the 
stockholders of the 
seeking to 


action of seven 
American Tobacco Co. in 
recover from the company’s directors 
alleged improper payments made to a 
group of that company’s officers. It is 
of special interest because subjects cov- 
ered in the decision are incentive com- 
pensation to officers of the corporation, 
such as bonuses; right of courts to in- 
terfere with internal management of a 
corporation; right of a minority of 
stockholders to impose their will on a 
majority; measurement of salaries and 
other compensation to how 
high should legal fees be? attitude of 
directors and numerous other points of 
interest to corporations. 

Naturally, because of the 
comes of certain officers of 
Tobacco Co. and other officers there has 
been wide newspaper comment on the 
case—Esther Heller, et al. vs. American 
Tobacco Co. and Minnie Mandeliker, 
plaintiff-intervenor. (The corporation 
has 62,000 stockholders.) 

George W. Hill, president of Amer- 
ican Tobacco Co. had an income of 
$420,299 in 1941 and in 1930 and 1931 
his income was more than $1,000,000. 
G. F. Neiley, V. Riggio, T. R. Taylor 
and G. W. Hill, Jr. were other officers 
with unusually large incomes. 

The suit derives from an incentive 
compensation by-law of the company 
which was virtually adopted by the 
stockholders in March, 1912, and under 
which by-law 10% of the annual profits 
over the earnings of the corresponding 
properties in 1910 were distributed, 214% 
to the president and 114% to each of the 
five vice-presidents “in addition to the 
fixed salary of each of said officers.” 

By virtue of this by-law the officers 
have received from and including 1929 
to and including 1939—in addition to 
$3,784,999 in salaries—bonuses aggregat- 
ing $11,672,920, or a total compensation 
during that eleven year period of $135,- 
457,000. The president alone (George W. 
Hill, Sr.) received $592,370 in 1929; 
$1,010,508 in 1920; $1,051,570 in 1931; 
$825,537 in 1932. Other payments to him 
during that period were large, averaging 
around $400,000. Other officers likewise 
received “handsome compensation.” 

The plaintiffs maintain that these 
large bonus payments bore no relation 
to the value of the services for which 
they were given; consequently, were in 
reality a gift in part, and that the 
Majority stockholders committed waste 
and spoliation in thus giving away cor- 
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porate property against the protest of 
the minority. 
That the company has been singularly 


prosperous is indubitable. Its capital 
investment is $265,000,000. It produces 
more than 200,000,000 cigarettes a day. 
In 1939 its sales amounted to $262,416,- 
000, one popular brand of cigarettes 
yielding $218,542,750. The American To- 
bacco Co. was founded in 1890, its con- 
trolling head and guiding spirit being 
the late James B. Duke. 

Justice Collins in his comments on 
the case discussed its perplexities. Some 
of them he cited as follows: 

“1, The general reluctance of the 
courts to interfere with the internal 
management of a corporation. Pragma- 
tism by the courts—interference or 
meddling with free and lawful enterprise 
honestly conducted—is repugnant to our 
concept of government. Of course, the 
hesitancy is overcome if fraud or bad 
faith or over-reaching appears—if the 
fiduciaries have been faithless to their 
trust. 

“2. Though this is a derivative stock- 
holders action, only 7 out of 62,000 stock- 
holders have joined the onslaught; these 
7 holding less than 1,000 out of a total 
of 5,074,076 shares of the company. This 
factor, though significant, bears on the 
equities; it is by no means decisive. 
Tyranny over the minority by the major- 
ity is abhorrent and will not be toler- 
ated. The majority cannot, save by due 
legal process, make that which is illegal, 
legal, nor can it confiscate the company’s 
assets or dispense them as_ unearned 
bounties. Majority rule does not license 
subjugation or immunize spoliation. The 
possession of power does not authorize 
or excuse its abuse. Power is not a 
franchise to do wrong. The majority 
cannot, any more than the minority, 
violate the law with impunity. 

“3. This case differs from most stock- 
holders suits in that in those cases it is 
the conduct of directors which forms the 
basis of the complaint, whereas here not 
only is the by-law a creature of the 
stockholders, but on at least two other 
occasions, one in April, 1933 and again 
in April, 1940, the stockholders, by al- 
most unanimous vote, ratified many of 
the payments involved in this suit. To 
be sure, the majority stockholders have 
no power to give any corporate property 
against the protest of the minority. 

“4. The fact that the by-law has been 
in existence since 1912 and has been held 
valid.” 

At this point Justice Collins takes up 
the question of fees received by lawyers. 
He comments on an article about at- 
torneys’ fees in stockholders derivative 
actions, written by George D. Horn- 
stein in Columbia Law Review for May, 
1939, in which data appeared about some 
very large fees. In case of Adams vs. 
Rockefeller, year of 1920, benefit result- 
ing to N. Y., N. H. & H. R. R. was 
$2,500,000, of which amount $833,330 went 
to lawyers. In case of Gallin & Na- 
tional City Bank where there was a 
resulting benefit of corporation the legal 
fees were 25%; in case of Bookbinder 
vs. Chase National Bank the resulting 


benefit to corporation was $2,500,000 and 
legal fees were 25% of that amount. In 
Benedict vs. Seagrave (Insuranshares 
Corp. of Del) legal fees of 331%4% were 
paid. 

Justice Collins said: “A consideration 
of these enormous payments cannot 
ignore the high toll of the tax collector. 
Today out of an income of $1,000,000, 
$717,584 goes for Federal taxes. From 
an income of $500,000, $330,156 is taken 
for Federal taxes, and an income of 
$100,000 is reduced by $43,476 for Federal 
taxes. And so on. This toll is greatly 
increased by state taxes. The higher 
the income, the higher the percentage of 
tax. So that indirectly the public treas- 
ury derives benefit from bountiful pay- 
ments. That alone, to be sure, does not 
justify them.” 

In discussing the 10% bonus given to 
American Tobacco Co. officers in addi- 
tion to fixed salaries Justice Collins said: 

“Decidedly there is nothing unethical 
about this proposal. And its legality 
has been put by the Supreme Court be- 
yond the periphery of debate. Now, 
does this prosperity effect nullification ? 
Is the plan moral and to the interest of 
the stockholders in the lean years, but 
immoral and subversive in the fat times ? 
Just how much prosperity must be 
achieved to convert the compensation 
from legitimate to illegitimate? What 
is the saturation point? Where does 
adequacy end and waste begin? Under 
the plan the stockholders prosper with 
the officers, the increased earnings of 
the stockholders work increased earn- 
ings for the officers. The plan is by 
no means one-sided; it is largely con- 
tingent upon and measured by success. 
The design of the plan was to induce 
the profits to mount. 

“Assuming, arguendo, that the com- 
pensation should be revised, what yard- 
stick is to be employed? Who or what 
is to supply the measuring-rod? The 
conscience of equity? Equity is but 
another name for a human being tem- 
porarily judicially robed. He is not 
omnipotent or omniscient. Can equity 
be so arrogant as to hold that it knows 
more about managing this corporation 
than its stockholders ? 

“Yes, the court possesses the power to 
prune these payments, but openness 
forces the confession that the pruning 
would be synthetic and artificial rather 
than analytic or scientific. Whether or 
not it would be fair and just, is highly 
dubious. Yet, merely because the prob- 
lem is perplexing is no reason for 
eschewing it. It is not timidity, how- 
ever, which perturbs me. It is finding 
a rational or just gauge for revising 
these figures were I inclined to do so. 
No blueprints are furnished. The ele- 
ments to be weighed are incalculable; 
the imponderables, manifold. To act out 
of whimsy or caprice or arbitrariness 
would be more than inexact—it would 
be the precise antithesis of justice; it 
would be a farce. 

“If comparisons are to be made, with 
whose compensation are they to be made 
—executives? Those connected with the 
motion picture industry? Radio artists? 
Justices of the Supreme Court of the 
United States? The President of the 
United States? Manifestly, the mate- 
rial at hand is not of adequate plasticity 
for fashioning into a pattern or standard. 
Many instances of positive underpay- 
ment will come to mind, just as in- 
stances of apparent rank overpayment 
abound. Haplessly, intrinsic worth is 
not always the criterion. A classic might 
perhaps produce trifling compensation 
for its author, whereas a popular novel 
might yield a titanic fortune. Merit is 
not always commensurately rewarded, 
whilst mediocrity sometimes unjustly 
brings incredibly lavish returns. Noth- 
ing is so divergent and contentious and 
inexplicable as values. . 

“Courts are ill-equipped to solve or 
even to grapple with these entangled 
economic problems. Indeed, their solu- 
tion is not within the juridical province. 
Courts are concerned that corporations 
be honestly and fairly operated by its 
directors, with the observance of the 
formal requirements of the law; but 


what is reasonable compensation for its 
officers is primarily for the stockholders. 
This does not mean that fiduciaries are 
to commit waste, or misuse or abuse 
trust property, with impunity. A just 
cause will find the courts at guard and 
implemented to grant redress. But the 
stockholder must project a less amor- 
phous plaint than is here presented. 

“On this branch of the case, I find 
for the defendants. Yet it does not 
follow that I affirmatively approve these 
huge payments. It means that I cannot 
by any reliable standard find them to 
be waste or spoliation; it means that I 
find no valid ground for disapproving 
what the great majority of stockholders 
have approved. In the circumstances, 
if a ceiling for these bonuses is to be 
erected, the stockholders who built and 
are responsible for the present structure, 
must be the architects.” 

Discussing the huge amount spent on 
advertising, which was under the juris- 
diction of George W. Hill, Jr.. who was 
graduated from college in 1931, Justice 
Collins said: 

“The company’s advertising budget is 
$1,000,000 a month. From April, 1936, 
through October, 1940, the company 
spent $58,574,000 in advertising, this 
under the supervision of young Hill and 
the company’s advertising consultants, 
Lord & Thomas. Hill, Jr., is credited 
with obtaining ‘Information Please,’ and 
with working out of the opening of that 
program, which includes the chant of 
the auctioneer. ‘Your Hit Parade’ is 
another of the company’s radio pro- 
grams. 

“Advertising is the most potent factor 
in, if not the very life of, selling. The 
public buys the product it knows, a 
known product is an advertised product. 
Even if he is not uncommonly gifted, 
Hill, Jr., seems to have a flair for ad- 
vertising, but how much of the com- 
pany’s prosperity is due to his individual 
efforts I am unable to judge. I confess 
that I have serious misgivings about 
his services being valued as high as 
$230,000 a year. But that is not my 
problem. I cannot hold that such a sum 
to a man whose ability and work is not 
questioned and who has charge of an 
annual expenditure of $12,000,000, has 
no relation to the value of the services 
for which it was given.” 

Justice Collins then took up at length 
alleged miscomputations made in regard 
to subsidiaries in which there were large 
payments to officers, commented on their 
legal equities, talked of liability of non- 
recipient directors, reviewed a large loan 
to an advertising agency, commented on 
certain payments to lawyers, and con- 
cluded with a summary that the incen- 
tive compensation payments remain un- 
disturbed; that the recipient defendants 
restore to the company $2,018,033, repre- 
senting alleged over-payments due to 
the treasurer of the corporation’s “mis- 
interpretation” of one of its articles; 
said that the ten year statute of limita- 
tion governs the entire case; and en- 
tered a judgment for grand total of 
$2,168,033, the judgment to provide for 
“proper allocations and adjustments in 
accordance with the amounts received,” 
and advised that counsel should endeavor 
to agree thereon, as well as on time and 
method of payments. “Perhaps a plan 
can be formulated whereby the payments 
will extend over a period of years, to 
be deducted from future bonuses or 
salaries,” he said. 

ee 


Would Flog Drunken Drivers 


Flogging of drunken drivers in true 
whipping post fashion was recommended 
by Judge William P. Murphy of Crooks- 
ton, Minn., in a heated discussion of 
traffic violations at the annual meeting 
of the Minnesota Municipal Judges 
Association, 

Traffic regulation monopolized the at- 
tention of the judges with special atten- 
tion to the drivers’ license law. Some of 
the judges did not like changes the legis- 
lature has made and it was suggested 
that before any further changes are 
made in the law, the legislature ought to 
consult the judges association. 
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Insurance Classes 
Open September 22 


INS. SOCIETY ISSUES CATALOGUE 





New York Unit Announces Two New 
Courses and Two- Semester Plan; 
Barbour to Speak At Opening 
The Insurance Society of New York 
will start its 1941-1942 courses with 
a general assembly at 12:30 noon on 
Monday, September 22, in the great hall 
of the Chamber of Commerce of New 
York, 65 Liberty Street. Robert P. Bar- 
bour, president of the National Board 
of Fire Underwriters and founder of 
the New York Society, will be the prin- 
cipal speaker. He is also United States 
manager of the Northern Assurance. 
At this gathering prizes will be awarded 

to last year’s winners. 

The society has issued its educational 
announcement for the new season, de- 
scribing the courses offered and giving 
general information about the insurance 
educational facilities. General registra- 
tion for courses begins September 8 and 
classes will start during the week of 
September 22. 

Two New Courses 

Two new courses are being added to 
the curriculum this year. One is de- 
voted to reinsurance and is open only 
to those who have had sufficient insur- 
ance education or background and ex- 
perience to profit thereby. It will con- 
sist of fifteen hours of classroom work. 

After a discussion of the basic funda- 
mentals common to all reinsurance, the 
various types of contracts will be intro- 
duced and examined. The application 
of each of these to the various branches 
(except life) will be studied. Any form 
peculiar to any branch will be taken up 
at this time. State supervision of, and 
laws governing reinsurance will then be 
reviewed. Some time will be given to 
the leading cases and judicial interpre- 
tation. The course will conclude with 
summary of the history of reinsurance 
and an inquiry into its probable future, 
especially the home market. 

Serving on the committee in charge of 
this course are Winfield W. Greene, 
chairman, who is vice-president of the 
General Reinsurance; Albert N. Butler, 
vice-president of Corroon & Reynolds, 
Inc.; Earl W. Murray, vice-president of 
Appleton & Cox, Inc., and Paul R. Wil- 
lemson, vice-president of Sterling 
Offices, Ltd. 

The other new course is a special sur- 
vey course in insurance offered for pub- 
lic school teachers only and has been 
approved for alertness credit by the 
Board of Superintendents of the Public 
School of the City of New York. 

Changes have been made also to pro- 
vide for a two-semester program for 
most of the basic courses. Heretofore 
it has been the custom to give each 
course offered only once a year. The 
new system will enable a student to 
make more rapid progress during the 
first year or two of his studies. In order 
to put the program into operation it will 
be necessary for the classes effected to 
meet for two hours each week. Courses 
given in the first semester will end in 
January with examinations on _ the 
twelfth of that month. Classes begin on 
January 26 for the second semester with 
examinations on May 11. 

General registration will take place in 
Room 120, 60 John Street. Registration 
for the first semester will begin on 
September 8, and on January 19 for the 
second semester. Students who wish to 
register before September 8 or before 
January 19 for the second semester may 
do so at the office of the society on the 
fourteenth floor of 107 William Street. 


Classes for certain courses will begin at 
dates later than the general opening. 
Registration for these courses if made 
after September 20 should be made at 
the office of the society. 

The general educational committee of 
the society is headed by Paul J. Ken- 
nedy and the other members are Pro- 
fessor Ralph H. Blanchard, Douglas S. 
Craig, Earl W. Murray and Carl J. 
Stephan. Arthur C. Goerlich is educa- 
tional director. 

Courses to be given by the society 
this year cover the following general 
subjects: agents’ and brokers’ qualifica- 
tions, aviation, casualty insurance, cas- 
ualty payroll audit, fire insurance, fire 
insurance accounting, fire insurance in- 
spection and rating, fire insurance loss 
adjusting, general principles of insur- 
ance and suretyship. inland marine, legal 
principles applied to insurance, life in- 
surance, medical jurisprudence of insur- 
ance claims, ocean marine insurance, re- 
insurance, surety. 

The Library 

The library of the New York Society 
is excellent and the announcements has 
this to say: 

“The library of the society is confined 
to the subject of insurance, but upon this 
subject the collection is exhaustive. 
There are now some 43,000 items on its 
shelves and in its files. Its value is to be 
measured not only by the size of the 
collection but by the thoroughness with 
which it has been cataloged and cross- 
indexed by a staff of professionally 
trained librarians. Students not only 
have the privilege of using this invalu- 
able treasury of insurance information 
but are encouraged and urged to do so. 
It is one of the outstanding advantages 
offered to the students enrolled in the 
society’s courses. The library’s rules are 
liberal and are made for the benefit of 
all; consequently they must be strictly 
adhered to. Fines and other penalties 
may be imposed upon those who violate 
them.” 





Ackerman Honored 
At Farewell Parties 


LEAVING NEWARK FOR CONN. 





Friends of New Dean at Connecticut 
University Pay Tribute to His 
Educational Work 





Among several farewell parties being 
tendered Laurence J. Ackerman, profes- 
sor of insurance for several years at the 
University of Newark and now newly 
appointed dean of the School of Busi- 
ness at the University of Connecticut, 
was an informal dinner Wednesday 


ACKERMAN 


LAURENCE J. 
evening at the Newark Athletic Club, 
attended by about thirty intimate 
friends in the insurance business. These 
included production and company repre- 
sentatives of the fire, casualty and life 
insurance fields. Herbert L. Brooks, 
vice-president of the Jos. M. Byrne Co. 
agency of Newark, served capably as 
toastmaster. Mr. Ackerman is leaving 
in about a week with his family for 
Connecticut. 

Most of 


those at the dinner spoke, 
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“TWO STANDARDS” OF THE AETNA FIRE GROUP 


An unusual combination of financial strength. 
Community of interests and practical and practical cooperation with agents. 
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briefly and informally, voicing their ad- 
miration and friendship for the guest 
of honor and wishing him full success 
in his new post. They emphasized his 
splendid and unselfish services | = the 
cause of insurance education in New 
Jersey, which movement he har "furthe 
ered not only as a professor at the 
University of Newark but likewise as 
an energetic and enthusiastic director 
of the fire-casualty and life insurance 
agents’ educational programs. To him 
was accorded full credit for the high 
position held by New Jersey in the na- 
tionwide efforts to improve the knowl 
edge of producers about their own busi- 
ness. 

At the conclusion of the speaking Mr, 
Brooks, on behalf of those at the din- 
ner, presented Professor Ackerman with 
a handsome suitcase, as evidence of the 
affection and esteem in which he is 
held. H. Donald Holmes, chairman of 
the educational committee of the New 
Jersey Association of Insurance Agents, 
told of a fine radio which the associa- 
tion is sending to the Ackerman’s new 
home in appreciation of his services to 
the agents. The guest of honor replied 
graciously to the many tributes ex- 
pressed and assured his friends that he 
would be back to New Jersey often. 

Those present at the dinner included 
the following: Andrew Jack, Harry B. 
Morton, Richard H. Wyckoff, Arthur 
Zimmerman, Theodore S. Brown, Mil- 
ton W. Mays, William F. O’Brien, Ste- 
phen FE. Parker, George E. Jamison, 
William T. Ashby, H. Donald Holmes, 
H. Pierce North, George W. Scott, Al- 
fred Christie, Walter A. Schaefer, Ed- 
ward C. Graff, Leon A. Watson, Charles 
W. Bollinger, Stanley Stults, Charles E. 
Meek, Jr., Jack Ramsay, Fred W. Wes- 
tervelt, Herbert L. Brooks, Fred H. 
Striby, Wallace L. Clapp and Edwin N. 
Eager. 





BOWERSOCK VICE-PRESIDENT 





Providence Washington Secretary Is 
Advanced; Widely Known in 
Marine and Other Fields 
Donald C. Bowersock has been elect- 
ed vice-president of the Providence 
Washington to succeed the late John 
C. Keegan. Formerly secretary of the 
company, Mr. Bowersock has been as- 
sociated with it since 1917, except for a 
few months spent in training camp in 
1918. He was elected marine secretary 
in 1936 and three years later was made 

secretary. 

Known primarily as a marine under- 
writer Mr. Bowersock, who is 42 years 
of age, is experienced in all of the 
branches of marine insurance. He has 
served as alternate on the board of 
managers of the American Marine In- 
surance Syndicate “C” and the Ameri- 
can Cargo War Risk Reinsurance Ex- 
change and on the board of managers 
of the American Cargo Clearing House. 

In the inland marine field he is chair- 
man of the motor truck cargo commit- 
tee and vice-chairman of the. persona 
property floater committee of the In- 
land Marine Underwriters Association. 
He is also a member of the hull ad- 
visory council of the United States Avia- 
tion Insurance Group. 

Mr. Bowersock is widely known in 
the insurance educational field. He was 
one of the first three lecturers on 1n- 
land marine insurance before the In- 
surance Society of New York and has 
lectured frequently on the insurance 
courses sponsored by the Rhode Islan 
Association of Insurance Agents. 
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Calls Slavish Division 
Into Lines Major Fault 


BLANCHARD ON EDUCATION 


Warns Fire Underwriters of Pacific 
Against Too Uncritical Attitude 
Toward Educational Movement 


The “slavish following of the division 
of the business into lines” was one of 
the major faults of present-day insur- 
ance education, said Professor Ralph H. 
Blanchard of Columbia University, in a 
recent address before a special meeting 
of the Fire Underwriters Association 
of the Pacific. 

Speaking of the growth of insurance 
schools, libraries and short courses, he 
warned against “too great enthusiasm 
for education; too uncritical an attitude 
of respect for a ‘worthy’ movement.’ 
Education, like any other tool, he said 
should be adapted carefully and critically 
to its purpose. 

He said education suffers from a de- 
mand to be “practical,” taking the form 
of eagerness for immediate results, while 
on the contrary, a really practical educa- 
tional program looks for results over 
years and decades. 

Language of Insurance 

“My idea of insurance education,” he 
said, “is that it should be primarily 
teaching and directing study of the 
language and theory of insurance to 
the end of inducing accurate thinking 
in terms of insurance. By language, I 
mean not merely definition of technical 
terms, although that is necessary, but 
an understanding of the significance of 
those terms in the broadest sense. by 
theory, not vaporous musings on the 
future but the reasonings on which in- 
surance practices and plans are based 
and a critical examination of the rela- 
tionship between specific practices and 
sound theory. 

“IT have no patience with the state- 
ment, ‘It is all right in theory but it 
won't work in practice. The theory is 
wrong if it won’t work in practice, for 
theory, or reasoning, if you prefer, is 
the basis of all improvement in practice. 

Has Secondary Function 

“Education has a secondary function, 
particularly important under modern 
conditions, that of selection. Regard- 
less of the stories of failures of valedic- 
torians, success in study and success in 
life seem to me to be connected; both 
spring from superior ability. In the 
old days, when the president of a com- 
pany was in a position to observe and 
evaluate all his employes, he might be 
expected to see ability and to reward it 
with advancement. 

“But there is now less opportunity for 
ability to reveal itself in the highly sub- 
divided tasks of a large insurance organ- 
ization, and the executive with power to 
reward is far removed from the aspiring 
clerk. The educational process furnishes 
something of an index of worth and 
might be of major help in the selection 
of promising material for managerial 
positions. 

“In any practical insurance organiza- 
tion above the smallest there are three 
classes of workers: policy-making, judg- 
ment-and-knowledge-using, and routine. 
The three overlap considerably, but a 
worker may, in most cases, be classified 
in one of these groups. 

te Policy-Making Group | 

The policy-making group is small 
and composed of those top officers who 
are usually called executives. It is their 
job to determine the general attitude of 
the organization, how it is to conduct 
its business, what its policy is to be in 
respect of major questions. Above all 
these men should know insurance, should 
think accurately, and should have ability 
to make and carry out decisions. 

“In the second group are the operat- 
ing men, those for whom general policies 
have been set, but who require a broad 
equipment of knowledge and judgment 
to carry out the policies of the execu- 
tives, while at the same time accumulat- 
ing a base of information for gradual 





RALPH H. BLANCHARD 


amendment of those policies. In under- 
writing, for example, a company will 
have a general policy of accepting cer- 
tain classes of risk and rejecting others, 
of keeping its lines within certain 
bounds, and the underwriting staff will 
do the work of bringing the writing of 
the individual risk into conformity with 
that policy. 


Routine Workers 


“In the third group of routine workers 
no special knowledge or judgment is re- 
quired, but skill in handling detail, ac- 
curacy, and faithfulness. When a new 
employe is taken on he usually enters 
the third many will never get 
beyond it. Those few who do will rise 
to the second group from which most 
of the executives are drawn. 

“Education in insurance, if it is to imply 
a considerable amount of instruction and 
study, can be of great use to those 
emploves who have reached or have the 
capacity to rise to the second and first 
classes. For those who are to remain 
routine workers it will have little value. 
While everyone should have an oppor- 
tunity to acquire an education, it should 
not be carried beyond the point where 


class: 


the individual ceases to show promise 
of benefiting himself and his organi- 
zation. 

In the three categories I have men- 
tioned will be found home-office person- 
nel, as well as specia! agents, independ- 
ent agents and brokers, and in in- 
creasing numbers, insurance managers, 
and their staffs. I believe that every- 
one in these groups with any prospect 
above a mere routine job should have a 
fundamental insurance education, an 
understanding of the language and 
theory of the business. How far and 
how intensively he should pursue his 
education and into what specialized 
paths he should turn would depend on 
his ability to profit.” 

“Slavish following” of the division of 
the business into lines, he said, is one 
aspect of the impractical meeting of the 
“practical demand.” 

Same Fundamental Educations 

“IT would give the same fundamental 
education to every student,” he said, 
“regardless of his probable future ac- 
tivity, for I feel that everyone should 
understand the essential unity of in- 
surance and the relative functions of its 
parts, no matter what his own field may 
eventually prove to be. This approach 
would help to break down the present 
provincialism of thought which often 
refuses to apply the lessons learned in 
one line to the problems of another 
and retards the development of im- 
proved coverage.” 

In closing, Professor Blanchard re- 
capitulated his main points as follows: 

“Consider education and training as 
a long-range practical problem. Aim at 
distant-future rather than immediate re- 
sults. Recognize that a worthwhile pro- 
gram requires work, time, and money 
from executives, students, and educators. 
Confide the direction of the program to 
a competent person whose primary in- 
terest is in its success. Do not expect 
miracles. And withhold final judgment 
for ten years or more.” 





VETERAN CHICAGO AGENT DIES 

Charles Marshall Roberts, 61, vice- 
president of the George Herrman & Co. 
agency at Chicago, died August 25 after 
an illness of several months. He had 
been in the insurance business for more 
than forty years, having started in the 
old agency of Rogers & Rollo, in which 
his father was a partner. 





“Safeguarding America” Stresses 
Defense Through Fire Prevention 


“National Defense Through Fire De- 
featured this year in Safe- 
euarding America Against Fire, sent 
out by the: National Board of Fire Un- 
derwriters to a large mailing list to 
center interest in the Fire Prevention 
Week program. 

The National Board’s new president, 
R. P. Barbour, United States manager 
of the Northern Assurance, is the 
writer of the feature article entitled, 
“Fire Defense Vital to Your Communi- 
ty.” In this he points the way for 
patriotic Americans to defeat the men- 
ace of fire, emphasizing that one of the 
biggest guns in the fire defense of a 
community is a completely modernized 
fire prevention The guide for 
such a code is the National 
“Suggested Fire Prevention Ordinance.” 


fense” is 


code. 
Board’s 


Protection of Children 

One of the articles in this issue deals 
with the danger to young children from 
fire. “Why Burn Up the Children?” is 
the title and it quotes authoritative sta- 
tistics showing that under five years is 
the dangerous age. Mats of a picto- 
graph, printed with the article, are of- 


fered for distribution by the National 


Board. 

A full-color print of the original 
Currier and Ives painting of the Chi- 
cago conflagration is reproduced on the 
cover. Following through on this pic- 
ture, the reader will find the story of 
the Chicago fire and the history of Fire 
Prevention Week as the first item. 

Prominently displayed on the inside 
front cover a large two-color reproduc- 
tion of the new poster appears, pictur- 
ing Uncle Sam leading the American 
people to enlist in the battle against 
fire. The poster itself is printed in four 
colors and measures 19 x 23 inches. 

This issue also provides a set of pro- 
grams outlining how every individual 
and organization can participate in the 
Fire Prevention Week campaign, sev- 
eral articles on fire safety, a speech, 
window exhibit plans, mats for news- 
papers, stickers, leaflets and a one-min- 
ute radio program. 

“How to Keep from Going to Blazes” 
is the title of the National Board’s new 
leaflet, pictured and described in “Safe- 
guarding American Against Fire.” It 
will be printed in two colors, measure 
6 by 9 inches, carry many new photo- 
eraphs of hazards and be ready for 
distribution soon. Common fire hazards 
are disclosed in its pages, as well as 
how to avoid these dangers. 
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B.D.O. Will Continue 
- Sales Help to Agents 


MEETING HELD IN NEW YORK 








Approval Given to New Project to Be 
Announced Shortly; Complete Plans 
for Convention 





The agents’ advisory council of the 
Business Development Office met for two 
days last week at the Hotel Pennsyl- 
vania in New York City to complete 
plans for the B.D.O. “Pattern for Pro- 
duction” program at the annual meeting 





MILTON W. MAYS 


of the National Association of Insurance 
Agents in Kansas City in October. The 
meeting also studied and approved a 
new project of the B.D.O. which has 
just been completed. This will be made 
the subject of a separate announcement 
within a few weeks. 

The results of the sales helps, which 
the B.D.O. has been furnishing agents 
and fieldmen, were examined critically. 
It was the unanimous opinion of the 
members of the council that this type 
of work should be pursued and broad- 
ened in its scope. The B.D.O. should 
continue, the council agreed, to develop 
this type of information so that it will 
be increasingly useful to agencies of all 
sizes. 

Names of Those Present 

The following members of the council 
were present: Allan I. Wolff, Chicago, 
chairman; Eugene Battles, Los Angeles, 
vice-chairman; John K. Boyce, Amarillo, 
Tex., and Russell M. L. Carson, Glens 
Falls, N. Y. R. W. Forshay, Anita, Ia., 
vice-president of the National Associa- 
tion of Insurance Agents, represented 
President Payne H. Midyette, who is 
an ex-officio member of this council and 
who was unable to attend because of 
previous commitments. The Business 
Development Office staff was represent- 
ed by Milton W. Mays, director, and H. 
P. North and F. W. Westervelt, Jr., as- 
sistant directors. 

Others who attended a part or all of 
the sessions of the council, in response 
to invitations which had been issued to 
them, were Paul L. Haid, president of 
the Insurance Executives Association; J. 
D. Erskine, secretary, Insurance Execu- 
tives Association; Laurence J. Acker- 
man, dean of the School of Business, 
Connecticut University; Walter H. Ben- 
nett, general counsel, National Associa- 
tion of Insurance Agents, and J. B. 
Miller, assistant secretary, National As- 
sociation of Insurance Agents. 

James M. Richardson of Hartsville, 
S. C., who is also a member of the coun- 
cil, was unable to attend because of ill- 
ness in his family. 





Crosby Named Assistant 


Commissioner of Oklahoma 

Commissioner Jess G. Read of Okla- 
homa has named Andy Crosby of Law- 
ton to succeed Joe Fred Gibson as as- 
sistant insurance commissioner of Okla- 
homa. Running true to form, Mr. Read 
chose a young fellow just out of college 
with the idea of training him for the 
job. Mr. Crosby was graduated last 
June from the law school at the Uni- 
versity of Oklahoma, with the degrees 
of A.B. and LL.B. conferred upon him. 
Mr. Gibson resigned recently when 
called to serve in the United States Air 
Corps, stationed at Phoenix, Ariz. 


National Board Fire Bill 
Considered by St. Paul 


A new fire insurance based on the 
1941 fire prevention code of the Na- 
tional Board of Fire Underwriters has 
been introduced in the St. Paul city 
council by Gus Barfuss, commissioner of 
public safety. It was drafted by Chief 
William Sudeith of the fire department. 
Among the features of the ordinance are 
location and construction of buildings, 
manufacturing, storage and sale of 
hazardous materials, such as chemicals, 
personnel and equipment of the fire de- 
partment. If adopted the new ordinance 
is expected to lower insurance rates. 


Goff Snyder Retires 
From General Agency 


. W. Snyder, original founder of 
Snyder Brothers General Agency, Louis- 
ville, Ky., reports that on account of ill 
health and on doctors’ orders his broth- 
er, Goff Snyder, had decided in the 
future to make his home at Uniontown, 
Ala., where he formerly lived, and had 
retired from the general agency, dispos- 
ing of his stock to R. W. Snyder, who 
now controls all stock in the organiza- 
tion. Formerly Mr. Snyder had asso- 
ciated with him in the business his late 
brothers, Frank and Claude Snyder. 

Mr. Snyder also announced that the 
general agency had recently taken on 
the Federal Union Fire of the Royal- 
Liverpool Group for Kentucky and Ten- 
nessee, which gives it a total of six 
fire companies. The agency has for 
some time handled only fire and allied 
lines, having dropped surety, casualty, 
life, etc. 

Other companies in the agency are 
the Northwestern Fire & Marine and 
Twin City of the Hartford Group, the 
American Central, Commercial Union 
and Sentinel. 











Fire Extinguishers Should 
Be Kept in Good Condition 


— 

First-aid fire protection becomes vast- 
ly more important under civilian defense 
than it ever has been in the past. In 
any stage of the emergency, whether 
planning protection against fire from 
ordinary causes, from sabotage or from 
invasion, it is vital that portable equip- 
ment, designed for striking at the in- 
cipient fire, be in proper working con- 
dition. As the nation focuses its atten- 
tion on fire safety to conserve national 
resources, it is only good judgment to 
inspect and recharge fire extinguishers. 
Given normal care, they will render 
many years of good service. 

Particular attention should be given 
to the 214-gallon extinguishers that are 
pressure containers, the soda-acid and 
foam types. For maximum efficiency, 
they must be properly charged. 





EXPECT HIGH HAIL LOSSES 


It is anticipated that hail losses in 
Saskatchewan, Canada, will approximate 
$1,000,000 this year. The Saskatchewan 
Municipal Hail Insurance Association re- 
ports that more than 1,000 claims, mostly 
small ones, have come in since July 16, 
when its known crop losses are said to 


have been $270,000. 


Utah Official Threatens 
Revocation of Licenses 


WARNS ALL FIRE COMPANIES 
Acting Centiibihaen Finds Indiscrimi- 
nate Application of Board and 
Non-Board Rates 





Acting Insurance Commissioner C, N. 
Ottosen of Utah has issued a warning 
to all fire insurance companies operating 
in the state that indiscriminate appli- 
rates 


cation of board and non-board 


and schedules without regard to those 
filed with the Department may lead to 
revocation of company and agency li- 
censes. This warning was contained in 
a bulletin dated August 15, in which he 
expresses the expectation that the com- 
panies will assume responsibility of see- 
ing that their agents in the state are 
notified of the Department’s stand. 

The bulletin states that the office of 
the Attorney General of Utah is ready 
to give full cooperation to the Depart- 
ment and that the Utah law demands 
revocation of license in case of a viola- 
tion of the law and prohibits the Com- 
missioner from issuing another license 
to agent or company found in violation 
for a period of six months. 


Apply Schedules Indiscriminately 


“Tt has come to the attention of this 
office,” the bulletin says, “that numerous 
fire agents of this state are, in different 
ways, making available to themselves 
board and non-board fire schedules and 
rates; that they are indiscriminately ap- 
plying those schedules and rates as they 
find it expedient to meet competition 
without any regard as to whether or not 
the schedules and rates used really be- 
long to, or were filed by, the company 
placed on the risk. 

“This department is not concerned 
with the problem of separation and 
agents may represent both board and 
non-board companies if their own com- 
panies will permit, but we are concerned 
and charged with a duty under the law 
to see that agents and companies use, 
with their own policies, on their own 
risks, the rates and schedules they have 
filed or had filed with this department 
for their own use. 

“It is a definite violation of the dis- 
crimination statutes of Utah for any 
agent or company to use any schedules 
or rates in the state except the rates 
they have personally filed or had filed. 
Board companies must follow board 
rates and non-board companies can use 
no other rates except those they have 
personally filed. The Insurance Depart- 
ment is determined to see that all agents 
and companies comply with this law. 
Licenses have recently been revoked and 
if further violations are found others 
will also be revoked.” 





Yocum Quits After 48 Years 


George A. Yocum, assistant manager 
of the Pacific Coast department, Fidelity 
& Guaranty Fire, is retiring after forty- 
eight years in the insurance business. 
For the past twelve years he has been 
with the F. & G. Fire. He has also 
been editor of the local agents’ depart- 
ment of the Underwriter Review, San 
Francisco. 





Globe & Rutgers Figures 


The Globe & Rutgers Fire of New 
York reported total admitted assets of 
$12,505,679 on June 30, compared with 
$13,025,341 on December 31, 1940. The 
net surplus is $4,259, 789, compared with 
$4,529,753 and the unearned premium re- 
serve is $3,133,664, against $3,034,914 at 
the close of last year. 





NEW COLUMBIA, MO., AGENCY 

S. F. Conley, Alex Bradford and H. H. 
Bright, all of Columbia, Mo., have in- 
corporated the Columbia Agency, to con- 
duct a general insurance business. 
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“LARRY” DAW TO HORNBOSTE, 





N. Y. State Rating Body Manager Cop. 
gratulates Veteran Fieldman on Fifty 
Years in Insurance 


E. H. Hornbostel, New York state 
agent of the Firemen’s of Newark, who 
recently completed fifty years of service 
in fire insurance, has received many 
messages of congratulation upon. the 
anniversary. One of the letters received 
was from Lawrence (Larry) Daw, mana. 
ger of the Syracuse division of the New 
York Fire Insurance Rating Organizy- 
tion and long a well known figure jn 
New York fire underwriting. Writes 
Mr. Daw: 
“Dear Ed: 

“T have read with great interest and 
pleasure the resume of your fifty Golden 
Years in the insurance business expir- 
ing August 1 and I trust renewed, or 
possibly we might put it, the policy ex. 
tended, for another twenty-five or fifty. 

“T think our acquaintance and _ subse- 
quent friendship began in 1909 when | 
came up the state for the Hamburg. 
Bremen Feuer Versicherungs Gesell- 
schaft in Hamburg and if memory serves 
me, I think it was at Frontenac in the 
days when the Underwriters Association 
was an underwriters association and 
business as well as pleasure was carried 
on at the Summer meetings. 

“You were a great help to me in 
those days, Ed, coming fresh as I did 
from inspection bureau service, and | 
know you were to a number of other 
of the younger men. 

“I feel this is a vital omission in your 
biography and should be added thereto 
as well as that not only did you serve 
on the executive committee of the Un- 
derwriters Association faithfully and well 
but in recognition thereof you were 
elected chairman in October, 1913, and 
thereafter proceeded through the chairs, 
If my memory serves me right you re- 
signed as a member of the executive 
committee before you ran for chairman, 
an ethical position seldom taken. 

“Good health and happiness to you, 
Ed, in the years to come and may the 
Autumn of your life be the fruition of 
your aims in the Spring and Summer. 

“Sincerely, 
“Larry Daw.” 





Los Angeles Class on 
Writing of Policies 
President W. B. Glassick of the In- 
surance Exchange of Los Angeles on 
August 20 formally opened the classes 
on policy writing which it is conducting 
for its members and their employes in 
order that they may find it easier to 
comply with the exchange rule that to 
retain their status of recording members 
each agent must write his own policies. 
The exchange plans that, through this 
series of lessons which is scheduled to 
cover all policies and forms, the agents 
and their employes, members of the 
class, will have an opportunity of seeing 
and hearing how the various policies and 
endorsements are written and then will 
type up their own specimen copies. At 
the conclusion of the schedule it is ex- 
pected those who have attended all ses- 
sions will be able to take away with 
them, and retain for reference, a com- 
plete file of policy forms and forms 
applicable thereto. 





British Asociation Elects 


At the annual meeting of the British 
Insurance Association, held in London 
at the end of July, H. S. Milligan, gen- 
eral manager of the North British & 
Mercantile, was elected chairman and 
J. A. Jefferson chairman and general 
manager of the Britannic, was elected 
deputy-chairman for the ensuing year. 


AGENT IS NAMED POSTMASTER 

T. A. Lewin Miller, insurance agent, 
Paducah, Ky., has received the Federal 
appointment as Postmaster, succeeding 
Fred Acker, recently killed in a motor 
accident, who had been postmaster fot 
eight years. 
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“SELL PROTECTION —NOT POLICIES’ 





‘ThisIs A Man  7~— This Is A Car 
Is the Man worth more than the Car? 


Oh yes! The Man is worth many, many 
times the value of the Car! 


Suppose the Car gets smashed? 
Oh:! The Man has insurance for that! 
Suppose the man gets smashed too? 


Well, he certainly should have Personal 
Accident Insurance! ----- But has he? 


Perhaps we'd better ask his agent. 
Has he? 


THE AMERICA FORE INSURANCE AND INDEMNITY GROUP 


BERNARD M. CULVER, President FRANK A. CHRISTENSEN, Vice-President 
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Mrs. Elsie B. Mayer on 
Local Agents’ Program 


TO SPEAK AT KANSAS CITY 





Insurance Commissioner Hobbs of Kan- 
sas Also Listed; Edmondson to 
Speak for General Agents 





To the list of allied organizations iden- 
tified with the American Agency System 
whose representatives customarily bring 
greetings to the annual meeting of 
the National Association of Insurance 
Agents, there will be added at the Kan- 
sas City convention this year, week oi 





MRS. ELSIE B. MAYER 


October 13, the National Association of 
Insurance Women which has just com- 
pleted the first full year of its history 
and is already recognized as an impor- 
tant influence in the progress of the 
insurance business. 

Mrs. Elsie B. Mayer of Denver, Colo., 
president of the women’s organization, 
will extend the greetings of that group 
at the main convention session on Wed- 
nesday morning, October 15, and has also 
been invited to sit on the dais at the 
get-together dinner on Tuesday. It is 
believed that this occasion will mark the 
first time any woman has occupied a 
place at the speakers’ table at either an 
annual or midyear banquet of the Na- 
tional Association of Insurance Agents. 

To Hear C. F. Hobbs 

The National Association of Insurance 
Commissioners will be represented at 
the get-together dinner by its president, 
Charles F. Hobbs, Insurance Commis- 
sioner of Kansas, who is_ nationally 
known for his vigorous administration of 
the Kansas Insurance Department. A 
brief address by Mr. Hobbs is scheduled 
for one of the main sessions of the con- 
vention. 

No annual convention of the National 
Association would be complete without 
an expression of the continuing coopera- 
tion of the American Association of In- 
surance General Agents, ally of the 
American Agency System. At Kansas 
City the General Agents Association will 
be represented by its president, George 
E. Edmondson of Tampa, Fla. 


CONICK, REDDEN TO SPEAK 





Pennsylvania Association Program to 
Feature National Defense Two 
Golf Tourneys 
H. C. Conick, assistant United States 
manager, Royal-Liverpool Groups, also 
president of the Eastern Underwriters 
Association, and Thomas G. Redden, 
Greensboro, N. C., member of the ex- 
ecutive committee of the National As- 
sociation of Insurance Agents, will be 
speakers at the annual meeting of the 
Pennsylvania Association of Insurance 
Agents at Buckwood Inn, Shawnee, Del., 

September 15-16. 

W. Ray Thomas, Pittsburgh, president, 
will deliver the administration report and 
“National Defense Through Fire De- 
fense” will be a featured topic presented 
by Richard Lee Smith, chairman of the 
fire prevention committee of the asso- 
ciation. Mr. Smith is former fire chief 
of Pittsburgh, now with the agency of 
Logue Bros. & Co. 

A local board conference is scheduled 
for Monday morning, September 15, and 
the annual banquet will be on Tuesday 
evening. There will be golf tournaments 
on Tuesday and Wednesday afternoons 
at the Shawnee Country Club. “Advance 
registrations are heavy. 





NEW CANADIAN LOCAL BOARD 

A new local association of fire and 
casualty insurance agents has been 
formed in Ontario and will be known 
as the Fort Frances Fire & Casualty 
Insurance Agents Association. Fort 
Frances is a center of mining and in- 
dustrial activity in northwestern On- 
tario. The new association has request- 
ed affiliation with the Ontario Fire & 
Casualty Insurance Agents Association, 
and Charles Priestman, secretary-treas- 
urer of the latter body, says this has 
already been granted. The Fort Frances 
group automatically becomes affiliated 
with the Dominion Federation of Insur- 
ance Agents. 

The initial slate of officers is as fol- 
lows: honorary president, F. H. Warner; 
president, G. F. Gillon; vice-president, 
Mrs. M. Tichborne; secretary-treasurer, 
J. M. Reid; executive committee, Mrs. 
C. E. Holands and J. R. Steele. 





VIRGINIA AGENTS EXPAND 

Samuel Bigelow, manager of the Vir- 
ginia Association of Insurance Agents, 
is laying the groundwork for the or- 
ganization of a board in the Northern 
Neck section of Virginia. He was at 
Kilmarnock a short time ago conferring 
with Charles W. Hubbard, Jr., local agent 
of the town, in regard to preliminary 
plans. On a trip to Martinsville, Va., re- 
cently he signed up H. A. Ford of that 
city as a member of the association. Mr. 
Ford operates the Ford agency there. 





BUFFALO AGENTS MEET SEPT. 3 

The Buffalo Association of Fire Under- 
writers will hold its first meeting of the 
Fall season in the Buffalo Athletic Club 
September 3, it was announced by Presi- 
dent August Glasser. Routine business 
was transacted at the August meeting. 


ERNEST L. BOUTON DIES AT 75 
Ernest L. Bouton, 75, vice-president 
and manager of the Wyoming Valley 
Fire Insurance Co. and secretary of the 
General Schuyler Fire, died at his home 
in Warsaw, N. Y., August 20. He was 
an official of the Wyoming firm for 
fourteen years. 





HOARD BOOK ON DODGERS 





Insurance Broker Publishes Illustrated 
Booklet on Baseball Team 
Seeking Championship 

Clinton H. Hoard, insurance broker 
and sports writer, is co-author of the 
baseball book, “The Dodgers, 1941.” This 
book which contains pictures and com- 
‘ments on all of the members of the 
Brooklyn Ball Club, incidents and 
records of the club and several interest- 
ing articles by Mr. Hoard is a memento 
that all Dodger and National 
League “rooters” will treasure, particu- 
larly if the Dodgers win the National 
League pennant and the World Series. 

Although Mr. Hoard is an authority 
on sports and has written extensively on 
baseball, his vocation is insurance. He 
began his insurance career in 1914 in the 
life and accident department of the 
Travelers. He went to Brooklyn when 
the Travelers branch was onened there 
and three years later he joined Sisley 
and Brinckerhoff, general agents for the 
Travelers. He was also associated with 
Graham and Luther (Aetna) and is now 
operating from the offices of Gilbert B. 
Austin, 16 Court Street, Brooklyn. He 
was graduated from St. Lawrence Uni- 
versity and the second insurance class 
of New York University. 

During the past four years, Mr. Hoard 
has given more than 300 talks to various 
organizations with audiences varying 
from fifty to 1,500. His talks are non- 
technical. 

He is past president of the University 
Glee Club of Brooklyn, past district 
trustee of the Brooklyn Kiwanis Club, 
member: of Montauk Lodge No. 286, 
former treasurer of the Brooklyn Big 
Brother Movement, on the Board of the 
New York Baseball Federation, member 
of the Teachers College Country Club 
and active in the civic and social life of 
Brooklyn. 


fans 





N. Y. BROKERAGE COURSE 

The New York Business Institute, 5 
West Sixty-third Street, New York City, 
offers a course in insurance brokerage 
for those desiring to qualify for the 
New York Insurance Denartment quali- 
fication examinations. The course opens 
on Monday, September 22, at 6:30 p. m. 
with Dr. John J. W. Neuner as instruc- 
tor. He has been a broker since 1923 
and is treasurer of the Blatchley Insur- 
ance Agency. The course consists of 
ninety-six class hours and the fee is 
$59. If paid in full at the time of regis- 
tration the fee is reduced to $53.50. 
Classes will be held on Monday evenings 
from 6:30 to 9:10 o’clock and on Thurs- 
day evenings at the same hours. 


LLOYD, WARNER, OHIO SPEAKERS 

Insurance Superintendent John A. 
Lloyd of Ohio and Milo J. Warner, 
National Commander of the American 
Legion, will be among the speakers at 
the annual meeting of the Ohio Associa- 
tion of Insurance Agents at the Secor 
Hotel, Toledo, October 20-22. Superin- 
tendent Lloyd will speak at the luncheon 
on October 21, while Commander War- 
ner will be luncheon speaker the fol- 
lowing day. 








CARLTON C. McCALL DIES 


Carlton C. McCall, 47, prominent Buf- 
falo insurance broker and_ formerly 
indentified with Wilson, Forster & 
McCall, died of a heart attack in his 
Buffalo home August 20. He was asso- 
ciated with Wilson, Forster & McCall 
for about twenty years, opening his own 
insurance business two years ago. 


FHA NAMES JOHN M. HENNESSY 

John M. Hennessy, head of the Moell- 
man & Hennessy agency at Louisville, 
Ky., has been appointed operations man- 
ager of Green Tree Manor by the Fed- 
eral Housing Administration which has 
taken over the property. It covers part 
of twenty-six-and-one-half acres, and 
has 265 apartments and five commercial 
units. 
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The Oregon Association of Insurance} 


Agents at the close of a two-day cop. 
vention in Portland, had a total regis. 
tration of 315, which is at least 25% 
better than the 1940 meeting attendance 
Named to head the organization for the 
ensuing year were Harry H. Hollister 
Portland, president; Ward H. Coble 
Bend, chairman of the executive com. 
mittee, and Mark A. Goldy, national 
councillor. 

Seth B. Thompson, Oregon Insurance 
Commissioner, in his address advised the 
delegates that theirs was an important 
job in the national defense program, 
and that a fair share of their task ip- 
volved selling all the insurance possible 
in every community of the nation to 
provide protection in time of emergency, 

He forecast that purchase of Federal 
securities by insurance companies was 
going to be the backbone of the finan- 
cial phase of the defense program. Need 
for the agent to educate himself and 
the public generally to the importance 
of the contribution made by insurance 
to everyday living was stressed. 

A. V. Holman, San Francisco, assist- 
ant secretary of the America Fore Group 
and vice-chairman of the Oregon Con- 
ference committee, discussed briefly the 


pany groups. 
Importance of the accident insurance 
field was pointed out by J. H. Casenave 
of San Francisco, superintendent of the 
personal accident department of the 
Hartford Accident & Indemnity, who 
declared the bill of caring for persons 
injured in accidents in this country an- 
nually amounted to $300,000,000. 
Semmelmeyer on Public Relations 
Herbert Semmelmeyer, San Francisco, 
manager public relations, Pacific Board, 
in his address on ‘“‘Producer’s Problems,” 
stressed particularly six principal points 
which included, confidence, competition, 
cost of operation, declining returns on 
each sale, capital value of the business 
and finally new production. 
Mr. Semmelmeyer said if every agent 
will every month go out and secure at 
least ten new customers, and then take 
care of old business, he is just bound 
to make a success. Agents should real- 
ize that they must change their methods, 
and adopt them to the 1941 patterns 
rather than those which were used in 
1914. 
The value of advertising as a_ sales 
starter in the insurance field was fea 
tured by Herbert H. Kirschner, San 
Francisco insurance advertising special 
ist. He urged the need of having an 
objective in conducting any advertising 
campaign and cited instances of results 
obtained from such campaigns. 


ELWOOD W. PHARES DIES AT 71 

Elwood W. Phares, president of the 
E. W. Phares & Son, Inc., insurance an 
real estate agency in Elizabeth, N. J, 
died August 19. He was one of the oll 
and respected agents of that New Jersey 
city. He was 71 years old and had beet 
ill about four weeks. : 

Born in Elizabeth, he was active 1 
civic and business organizations here 
He was secretary of the board of dt 
rectors of Elizabeth General Hospital, 
a director, past president and _ former 
treasurer of the State League of Build- 
ing ‘& Loan: Associations and a former 
trustee, elder and assistant Sunday 
school superintendent of Second Presby- 
terian Church. He had been a directof 
and for twenty-five years treasurer ol 
the Citizens Building & Loan Associa 
tion. When it reorganized two years 
ago as the City Savings & Loan Asso 
ciation, he was elected vice-president 
He was a member of Elizabeth Kiwanis 
Club and the Elizabeth Real Estate 
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LONG ODDS... = 


Have you ever stopped to think what 


favorable odds you get in present-day 


insurance rates? 


For instance. The premium you pay 
for automobile liability insurance pro- 
tects you against damage suits that can 
easily cost many hundred times as much. 
Fire damage to your home may repre- 
sent as many dollars as would be paid 
in premiums in 500 years. 


Yes... the trend of insurance rates has 
been downward— giving you more pro- 
tection for less money. To enable you 





THE ATNA FIRE GROUP 


HARTFORD, CONNECTICUT 


New York, Chicago, 
San Francisco, Charlotte, N. C., Toronto, Can. 










Y/Y This adver- 
tisement gives 
your prospects a tip 

on which they can’t lose: 
“Don’t guess about insurance 
—consult your local agent or 
= broker’. It appears in the Sept. Ist 
\ issue of Time—the weekly news magazine. 


> The Aetna Fire Group, W. Ross McCain, Pres. 





CONFLAGRATIONS DEPRESSIONS 








1846 ||/1835—New York City 1819 
Mexican - 
Wer 1845—New York City 1837 


to take full advantage of modern in- 1851—San Francisco 


surance policies, the Aetna Fire Group 1861 ||!866—Portland, Me. _ 
sell only through local agents and Civil ||1871—Chicago 1857 
brokers—men who can give you expert War |/1872—Boston 1873 
face-to-face advice . . . who know local 1898 ||! 877—St. John, N.B. 1893 
conditions... who can give youimme- _| Spanish- ||1889—Seattle;Spokane}| 


° : ° American = ; 
diate assistance in event of loss. we Le ee 
1904—Baltimore 1921 


a « ae 1917 1906—San Francisco 1929 
, . World ||1908—Chelsea 
r Ww ur 
Don’t forget either that when yo Wer thetscSeen 


insurance is with a capital stock com- 
pany, it is backed by both a paid-in 
capital and surplus. You are never 
liable for assessment. 

















Since 1579 


through conflagrations 
Don’t Guess About Insurance g 9 , Wars 


—CONSULT YOUR LOCAL 
AGENT OR BROKER 


and financial depressions, no 
policyholder has ever suffered 
loss because of failure of the 





to meet their obligations. 
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Insurers’ Rights of Subrogation 


Interpreted in Three Court Cases 
By John L. Simpson 


defendant and Altergott, but likewise 
whether such a relationship, if estab- 
lished, would relieve the defendant com- 
pany from liability. 

The evidence sharply conflicted as to 
whether the paper company had any 
knowledge of the employment of Alter- 
gott. The defense was held be an affirm- 
ative defense, so that the burden of 
proof was on the defendant to estab- 
lish it, and it was also held that the 
defendant had not satisfied the burden 
of proof to show that the paper com- 
pany consented to, acquiesced in or knew 
about the agreement between the de- 
fendant and. Altergott. 

The paper company not knowing of the 


Question Whether Tort Feasor Is 
Independent Contractor — 
A paper leased buildings 
from a canal company, the lease requir- 
ing the lessee to return the premises to 
the lessor in as good, repair as at the 
commencement of the lease and to in- 
sure the the premises 
against fire at its own expense, the poli- 
cies to be held as additional security for 
the restoration of the buildings in case 


company 


buildings on 


of loss by fire. 
The paper company began to remove 
some of its machinery and equipment to 


by fire. It protected itself against this 
obligation by carrying adequate fire in- 
surance and thus indemnified itself 
against possible loss. The fact that the 
insurance was payable to the paper com- 
pany and/or the canal company does 
not change the situation. It was the 
paper company which sustained the real 
loss. It was the .paper company which 
was bound to indemnify the canal com- 
pany if it failed to turn back the build- 
ings as required by the lease.” 

Under Wisconsin law, and the rule 
elsewhere, when an insurer pays the in- 
sured the amount of the loss, it is subro- 
gated in a corresponding amount to the 
insured’s right of action against any 
other person responsible for the loss. 
The insurer is entitled to all the rem- 
edies and securities of the insured and 
to stand in his place. The right of sub- 
rogation is not limited to cases where 
the third person’s liability is founded in 
tort; any right of the insured will pass 
to the insurer on its payment of loss. 

Even assuming that the relationship 
between the defendant and Altergott was 
that of independent contractor, the court 





















































call, Inc. do the whole work. WI 


used by one of the workmen. 
mill was destroyed and other buildit 
severely damaged. 


the two in accordance with the loss s 


against I. Bahcall, 
they had been subrogated to all the 


ant company’s servants, agents and e 
ployes. 


defendant was not liable. 
mitted that the employe, 


an employe of Altergott, to the extent 


gott’s direction as a member of his cr 
and was paid by him. 


Questions Before Court 


consin said, Continental Ins. Co. v. 


another mill, and decided to let I. Bah- 


ile 


the work of removal was in progress a 
fire was started by an acetylene torch 
A pulp 


igs 


The insurance com- 


ul- 


fered by each, and brought an action 
Inc., alleging that 


in- 


caused by the negligence of the defend- 


m- 


The defendant alleged that the parties 
to the salvage contract agreed that one 
Altergott, since deceased, was to do the 
actual dismantling of the machinery, and 
that he was an independent contractor, 
for the negligence of whose employes 
It was ad- 
Bruesewitz, 
who was handling the blowtorch, was 


at 


least that he was working under Alter- 


ew 


The real question in the case, the 
Federal District Court for Eastern Wis- 


Bahcall, Inc., 39 F. Supp. 315, was not 
only whether the relationship of inde- 
pendent contractor obtained between the 


employment of Altergott, the rule of law 
stated in Radel Co. v. Borches, 147 Ky. concluded, such relationship was not a 
506, 145 S. W. 155, 156, was held to apply, defense to this action. 

“that one who undertakes by contract to * *« * 

do for another a given thing cannot ex- 
cuse himself to the other for a faulty 
performance, or a failure to perform, by 
showing that he has engaged another to 
perform in his place, and that the fault 


Loan Agreement Case 


An insured carrying fifty dollars de- 
ductible automobile collision insurance 
filed a claim with his insurance company 


panies which had coe "5 yee or failure is that of another or inde- when his automobile was damaged at a 
paid the ee and the cana pendent. contractor. railway crossing accident and received 
company $47,723, proportioned between Where the owner of property has $245 from the insurer. Instead of taking a 


receipt and release the insurer took from 
the insured a “loan agreement” reciting 
that insured had received from the in- 
surer $245 as a “loan to be repaid from 


specifically contracted with a contractor 
for the doing of work on the former’s 
property, if the contractor sees fit to 
engage an independent contractor to do 


sured’s rights and seeking to “tateggtcten 0 the work, and the latter negligently any recovery from any other person.” 

amount paid by them to the gine causes damages, the contractor, the The insured sued the railroad com- 
under the insurance policies. It was court held, cannot escape liability by pany in negligence for damages to his 
alleged that the fire damages were 44, application of the independent con- automobile. One of the railroad com- 


pany’s defenses was that the plaintiff 
carried collision insurance; had been 
paid by the insurer who was thereby 
subrogated to the plaintiff’s rights, if 
any, against the defendant to the extent 
of such payment, and that the insured 
was not therefore the sole owner of 
the cause of action alleged. 

The New York Supreme Court, 
Broome County, Yezek v. Delaware L. 
& W. R. Co. 28 N. Y. S. 2d 35, denied 
plaintiff's motion to strike out this sep- 
arate defense as sham and prejudicial. 
The court said that if the insurer had in 
fact paid a part of the plaintiff’s claim, 
it was subrogated to that part and the 
plaintiff was not the sole owner of the 
cause of action. 

“Whether such a transaction consti- 
tutes a payment or a loan by the in- 
surer to the insured has arisen in two 
classes of cases: (1) where the property 
insured and damaged is in the possession 
of a carrier (or warehouseman), and 


tractor doctrine. 

Defendant contended that the property 
belonging to the paper company: which 
was destroyed was a very small element 
of the loss, and that at least the canal 
company was a stranger to the contract 
between the paper company and the 
defendant. 


Paper Company Responsible to 
Canal Company 


“However,” the court said, “under the 
terms of the lease, the paper company 
was liable to the canal company for the 
sound value of the building, because it 
was required to return it at the end ot 
the term in good condition, reasonable 
wear and tear only excepted. Destruc- 
tion of the building did not relieve the 
paper company of such obligation under 
the lease. 

“The paper company would have been 
unable to fulfil its obligations to return 
the building by reason of the destruction 


Se 
(2) where, as here, such property jg in 
the possession of the insured. 

In the former, the owner’s policy ex. 
empts the insurer from liability for dam- 
age for which the carrier might be ja. 
ble. In case of loss the insurer’s liability 
is therefore contingent upon the nop- 
liability of the carrier being first estab. 
lished. “In order to preserve its rights 
against a third party (carrier) and at 
the same time secure prompt payment to 
the insured (shipper) resort was had to 
loan agreements which were sustained 
as loans.” 

In the second class, to which this case 
belongs, the insurer’s liability to the in- 
sured, the court said, “is absolute when 
the loss occurs. No shipper or other 
third party is involved. The insured js 
entitled to prompt payment without re- 
sort to a loan. The transaction is held 
to be a payment. (Simpson vy. Hart- 
ranft, 157 Misc. 387, 283 N. Y. S, 754: 
Scarborough v. Bartholomew, City Court, 
22 N. Y. S. 2d 635.) The latter holding 
was followed. (unreported) by the Hon- 
orable Benjamin N. Newman, Chenung 
County Judge.” 

After discussing the distinction be- 
tween the cases the court concluded that 
the insurance company was one of the 
real parties in interest here. It was en- 
titled to receive $245 of any recovery, 
It was absolutely, not contingently, liable 
to plaintiff therefor. It had paid him. 
The so-called loan was a fiction, un- 
necessary to protect the insurer, 

a 


Subrogation Under Marine Policy 

In a libel action in admiralty by a 
dredge company against a bridge com- 
pany for damage to the dredge com- 
pany’s dredge while passing under a 
bridge, the dredge company was held en- 
titled to $711 as the reasonable value 
of the repairs on the dredge. The com- 
pany had a marine policy with the West- 
chester Fire, containing a $200 deduct- 
ible clause. The insurance company paid 
the dredge company $511, being the 


amount of the repairs less the deductible Fs 


amount, and the dredge company as- 
signed to it the recovery against the 
bridge company to that amount. 

Westchester Fire was joined as a 
party to the suit to that extent. So far 
as the reasonable value of the repairs, 
$711, was concerned, the Federal District 
Court for Southern Florida held, M. & 
M. Dredging & Construction Co. v. 
Miami Bridge Co., 39 F. Supp. 311, that 
the Westchester Fire was entitled to 
receive, by virtue of its insurance policy 
and its payment thereunder, and _ the 
assignment by the dredge company, $511. 
The dredge company was entitled to re: 
cover the remaining amount of the re 
pair bill, $200. 

The dredge company was also held 
entitled to recover damages for deten- 
tion. 










Stock Insurance Agents 
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canes ADVOCATES OF 
tf AMERICAN PREPAREDNESS 
sues 
Pf ft} ieee DEFENSE BY FIRE DEFENSE! The unusual demand on industry as 
fOTS = a result of the present emergency — the necessity for speed . . . the inexperi- 
fr Re a) » enced help .. . the hasty erection of plants . . . the decreased vigilance due to stress 
=e VI. of other matters —all combine to create a situation which can seriously deter pro- 
© 7 a. duction for National Defense. JMunicipal and 
—- State authorities are doing their best to supervise 
; — plans for fire defense of these vital industries. 
7 \_ \ Insurance agents will be on the alert to cooperate 
with local defense committees, so that the tragic 


consequences of fire and sabotage will not hamper 
this great American undertaking! 
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Is an insurance company bound by 
the act of a broker or agent who trades 
he policy in exchange for personal 
grvices to be rendered for his personal 
penefit by the insured, the insurance 
empany having no knowledge of the 


arrangement ? 

The Illinois Appellate Court, Elowe V. 
Superior Fire, 307 Ill. App. 569, 30 N. E. 
14953, discussed cases from other juris- 
fictions supporting the rule that an in- 


wrance agent ordinarily has no author- 
iy to accept anything but money or an 
instrument calling for money for a pre- 
nium, so that he cannot accept personal 
property, professional services, credit for 
merchandise sold to him, or cancel his 
debt to the insured. 

The Illinois rule is not at variance 
with these decisions, although the court 
fund that there are no Illinois cases 
precisely in point. The rule in all juris- 
dictions to which the Illinois court’s at- 
tention was called without exception, is 
generally to the effect that acceptance 
ty an agent or broker of something in 
leu of money or its equivalent for in- 
surance premiums renders the agree- 
ment invalid. 

Exchange Fire Policy for Tips 

An insurance producer became a 
member of a health club, entitling him 
to massages and baths, and agreed with 
amasseur employed by the club to pro- 
cure a fire policy on the employe’s 
household furniture in lieu of tipping 
the employe the customary 25 cents after 
each massage for one year, the employe 
not to be required to pay the premium 
of $15 on the policy. The agent ob- 
tained the policy, mailed it to the in- 
sured and also mailed him a receipt 
acknowledging payment of the premium. 
But the insured had paid nothing, and 
the agent paid no part of the premium 
to the insurance company. 

The employe left his employment a 
month later, after the agent had re- 
ceived one or two massages a_ week. 
The agent could not get in touch with 
him and notified the insurance company 
the premium had not been paid, and 
asked it to cancel the policy, which it 
refused to do. Eight months after the 
policy was issued fire damaged insured’s 
furniture. An adjuster for the insurance 
company reported on the damage. The 
Insurance company did nothing further 
about the loss. It had no knowledge 
of the agreement between the agent 
and insured at any time prior to the 
fire. Insured sued on the policy. 


Assured Always Liable for Premium 


The court held that the rule afore- 
mentioned would be the same whether 
the policy was procured by an agent or 
by a broker. The fact that the company 
allowed the agent or broker sixty days 
in which to collect and remit premiums 
on policies which he sold did not, by 
this extension of credit to the agent, re- 
lieve insured of the obligation of pay- 
ing for the policy. The insured re- 
mained primarily liable. If he did not 
pay, the company could either cancel the 
policy or allow it to remain in force 
until the premium was fully earned and 
then bring suit for its collection. But 
under no circumstances could it collect 
Irom the broker or agent unless he had 
received payment. 

There was no estoppel merely because 
the company permitted the policy to be 
in force for eight months. The com- 
Pany knew nothing of the arrangement 
between insured and the agent. Where 















silence is the ground of estoppel the 
Party estopped must have knowledge of 
the facts and the other party be ignorant 
ot the truth and be misled into doing 
that which he would not have done ex- 


cept for such silence. 


The refusal or failure of the company 


'o cancel the policy when requested 


Agent Cannot Bind Fire Company 
By Accepting Service for Premium 


by the agent was no ground for estoppel. 
The company was under no obligation to 
cancel the policy when it learned that 
plaintiff had failed to pay the premium, 
but was fully justified in advancing 
credit to plaintiff if it saw fit. The 
obligation to pay the premium is a con- 
tinuing one. 

The company could either cancel the 
policy or permit it to remain in force 
until its maturity, with the right then 
to sue insured for the unpaid premium. 
The company chose the latter course, 
and by allowing this debtor-creditor re- 
lationship to continue, it neither con- 
doned nor ratified the agreement be- 
tween insured and the agent, because it 
had no knowledge of it. 

Judgment for plaintiff was reversed 
and entered for defendant. 





FIRE INSURANCE COURSES 





Evening Classes Offered by Armour 
Division of Illinois Tech.; Fire Pro- 
tection Engineering Course 
Two courses in the evening division 
at Chicago of Armour College of Engi- 
neering of Illinois Institute of Tech- 
nology of special interest to students 
preparing for fire insurance careers are 
announced by J. B. Finnegan, professor 
of fire protection engineering and direc- 
tor of the department. On Wednesday, 
October 1, seventeen-week courses in 
elements of fire protection engineering 
and in fire insurance practice will begin. 
Both will be offered Wednesday eve- 
nings, the former at 8 o’clock and the 

latter at 6:20 o’clock. 

Building construction, municipal and 
private water supplies, public and pri- 
vate fire extinguishing apparatus and 
methods, and fire alarm systems will be 
covered in the fire protection engineer- 
ing course. Principles of fire insurance, 
types of insurance companies and asso- 
ciations, the standard fire policy, and 
outstanding forms and clauses of poli- 
cies will be covered in the fire insurance 
practice course. 

The registrar’s office of Armour Col- 
lege of Engineering campus is located 
at 3300 S. Federal Street, a block west 
of Dearborn Street. Tuition is $20 per 
course. A general fee of $4 per semester 
is charged evening division students. 

Fire protection engineering has been 
taught in Armour College of Engineer- 
ing since 1903, with bachelor of science 
degrees in fire protection engineering 
awarded. No other engineering school 
in the United States offers such a degree. 





CANADIAN FIRE LOSSES RISE 

Fire losses in Canada in the week 
ended August 16 were up almost 1,000% 
from the previous week. The estimate 
is $775,600 and the previous week’s fig- 
ure was $79,775, and for the correspond- 
ing week last year losses were $259,150. 
A large conflagration in Nova Scotia, 
where the loss was $500,000 when a 
lumber mill and houses were destroyed, 
caused two-thirds of the week’s loss. 
Total loss since January 1 was $10,268,- 
105, compared with $9,582,950 for the 
same 1940 period. 





NORTH BRITISH FIELD CHANGE 

Effective August 15 Hugh L. Knisely, 
state agent for the North British Group 
in Kansas, was transferred to a new and 
more responsible position in North 
Platte, Neb. Special Agent W. FE. 
Stewart, associated with Mr. Knisely in 
the Kansas field, has been promoted to 
the position of state agenf, succeeding 
to the duties of Mr. Knisely. 


PARAMOUNT ENTERS MINN. 


The Paramount Fire of New York 
has been licensed in Minnesota. 











SUBSTANTIAL 
past performance 
progressive management 
and demonstrated 
service are factors 
which commend the 
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FIRE INSURANCE SOCIETY, LTD. 
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R. J. MACMICHAEL, Deputy Manager 
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Oklahoma Council 
Outlines Fall Program 


INSTITUTE NOVEMBER 17 TO 21 


Wide Range of Subjects Listed for 
Five-Day School at Skirvin Hotel 
in Oklahoma City 





The schedule for the Fall insurance 
institute to be conducted by the Okla- 
homa Capital Stock Insurance Council 
at the Skirvin Hotel, Oklahoma City, 
November 17-21, was announced by Ad- 
dison Sessions, institute chairman, as 
follows : 

November 17.—Registration, address of 
welcome by President T. Ray Phillips; 
week’s program announced by Mr. Ses- 
sions; lecture on “The Stock Company 
Agent, His Place in the Scheme of 
Things”; luncheon. Afternoon session: 
“The Law of Negligence”; “Manufactur- 
ers’ and Contractors’ Public Liability 
and Property Damage.” Dinner and 
round table discussions will be held 
every evening. 

November 18.—“Owners’, Landlords’ 
and Tenants’ Liability and Property 
Damage Comprehensive Liability Insur- 
ance.” Afternoon session: “Automobile 
Liability and Property Damage Insur- 
ance,” including “Fleet Coverage”; “Non- 
Ownership and Hired Car Public Liabil- 
ity and Property Damage.” 

November 19.—“Comprehensive Cov- 
erage for Automobile Fleets”; “Garage 
and Service Station, Public Liability and 
Property Damage.” Afternoon session: 
“Boiler and Machinery”; “Compensation 
and Employers’ Liability, History and 
Rates.” 

November 20. — “Compensation and 
Employer’s Liability, Underwriting” ; 
“The Adjustment of Third Party Claim.” 
Afternoon session: “Burglary Insur- 
ance”; “Plate Glass Insurance.” 

November 21.—“Fidelity Bonds”; “Ju- 
dicial Bonds.” Afternoon session: “Bank 
Coverage”; “The Insurance Survey.” 
The school will close the same night with 
a banquet presentation of diplomas and 
informal dance. The names of the lec- 
turers for the classes will be announced 
later. 





Agreement Concluded 
Amount of Fire Loss Only 


Action was brought by an insured 
against a fire insurance company to re- 
cover on an alleged agreement by the 
company, through its agents, to pay a 
certain sum to the plaintiff whose in- 
sured property was destroyed by fire. 
The jury returned a verdict for the 
plaintiff. Reversing a judgment thereon 
overruling the defendant’s motion for a 
new trial, the Georgia Court of Appeals, 
National Fire v. Farris, 11 S. E. 2d, 427, 
said that the evidence demanded a fidu- 
ciary as a matter of law that the agree- 
ment, which was made with the com- 
pany’s local agent and its adjuster sub- 
sequent to the fire loss, concluded only 
the amount of the loss sustained, and 
did not absolutely bind the company to 
pay the amount thus established. 

“Neither did an alleged conservation 
between the general agent of the in- 
surer and its local agent,” the court’s 
syllabus read: “During the progress of 
the negotiations with the insured, con- 
stitute a ratification of an alleged agree- 
ment to pay the loss, inasmuch as no 
such agreement to pay was shown on the 
part of the insurer’s local agent and its 
adjuster. Furthermore, what was said 
or done by the general agent of the 
insurer was not an acceptance of any 
offer of the insured which was com- 
municated to him as such.” 





VIRGINIA F. & M. REPORTS 

The Virginia Fire & Marine, Rich- 
mond, Va., has submitted its semi-annual 
report, showing total admitted assets, 
$2,914,177, against $2,693,529 on June 30, 
1940; investments, $2,152,714, against $1,- 
883,388; surplus, $1,140,511, against $972,- 
860; capital remained at $1,000,000. 


LAFRANCE SPONSORS CHANGE 





Recommends That Canadian Provinces 
Bear Own Share of Printing 
Insurance Blanks 
Georges Lafrance, Insurance Superin- 
tendent of Quebec, will recommend a 
change in the method of distributing in- 
surance blanks under which the Province 
of Quebec would no longer advance 
funds to other provinces for this pur- 
pose, in his report as chairman of the 
committee on annual statement blanks 
at the convention of the Superintendents 
of Insurance of the Provinces of Canada 

at Toronto, September 15-18. 

Under the present system, Ontario ad- 
vances monies to the association to meet 
printing costs, being reimbursed by the 
other provinces as the blanks are sold 
to them. Commissioner Lafrance and 
his committe find this practice is an im- 
position on Ontario, because the tend- 
ency is to reprint blanks for more than 
two years in advance. The committee 
will propose that when one or more 
blanks is up for reprint, each province 
should deposit with the association a 
sum estimated to be sufficient to cover 
its own supply. 

“The amount of deposit received from 
any one province,” the report will say, 
“would be set up in the association’s 
books as a liability to that province 
similar to a deposit in a bank. Each year 
thereafter and over the period of years 
for which the blank has been printed, 
an invoice for the cost of supplying that 
province with blanks for the current 
year would be made out, receipted and 
forwarded to the province. The amount 
of that invoice would be charged to that 
province’s deposit. Any balance remain- 
ing at the end of the period for which 
the blank has been printed would be 
returned to the province or credited to 
its next year’s deposit.” 


Parker Assistant Manager 


Western Actuarial Bureau 


Appointment of Kent H. Parker to 
become assistant manager of the West- 
ern Actuarial Bureau was announced at 
Chicago by Manager Russell D. Hobbs. 
The appointment is made to fill the 
vacancy created by the resignation of 
R. M. Beckwith. Mr. Beckwith takes 
up his new duties as assistant manager 
of the Eastern Underwriters Associa- 
tion at New York next Tuesday. 

Mr. Hobbs also announced the ap- 
pointment of John Hommes to become 
head of the Bureau’s Schedule Depart- 
ment. This position was held by Mr. 
Parker for the past five years. Both 
Mr. Parker and Mr. Hommes are grad- 
uates of the Fire Protection Engineer- 
ing School at the old Armour Institute 
of Technology, where they were honor 
students. They are members of the 
institute’s honorary Fire Protection 
Society. 


Henry P. Magill Dies at 84 


Henry P. Magill, 84 years of age, 
retired banker and insurance man, trus- 
tee of Center College, Danville, and for- 
mer trustee of Northwestern University, 
Chicago, died August 21 at his home in 
Danville, Ky. He was born at Clarks- 
dale, O., became a telegraph operator, 
and worked in Milwaukee, Chicago and 
Cincinnati and later at Kings Mountain, 
Ky., for the Southern Railway. 

He established the Exchange Bank at 
LaCrosse, Wis., in 1884 and later oper- 
ated Henry P. Magill & Co. as invest- 





ment bankers and general insurance 
agents at Chicago. Still later he formed 
and managed the National Mutual 


Church Insurance Co., Chicago, and sev- 
eral other companies, including the Mu- 
tual Insurance Bureau, Chicago. On re- 
tiring from business a few years ago 
he returned to Kentucky and made his 
home at Danville. He is survived by 
his widow. 
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STORM WARNING! 


is the headline of this month’s Alliance national advertising. 
The illustration shows a home crushed by a wind-felled tree. 


The message tells the reader how easy and inexpensive it is, 
to protect his bank balance against loss by windstorm and 
seven other hazards. To supplement his fire insurance policy 
with the Extended Coverage Endorsement, the advertisement 


“Aol the Meoance Agent” 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


1600 Arch St., Philadelphia 


Service Offices located in principal cities 


Complete nation-wide Insurance Facilities 
for Agents and Brokers 
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New Mutual Reinsurer 
Registers Debentures 


NAMES TEMPORARY OFFICERS 





American Mutual Reinsurance, Chicago, 
Launched By American Mutual 
Alliance Companies 





The Securities & Exchange Commis- 
sion has announced that registration of 
an issue of $5,000,000 in 3% debentures 
for the American Mutual Reinsurance 
Co., Chicago, was effective as of 
August 20. 

As told in The Eastern Underwriter of 
August 1, interests asociated with the 
American Mutual Alliance and the Fed- 
eration of Mutual Fire Insurance Com- 
panies are sponsoring the new mutual 
reinsurance company. O. Edward Ring- 
quist, executive vice-president of the 
United Mutual Fire Insurance Co., Bos- 
ton, is temporary president of the re- 
insurance company. Other temporary 
officers are L. G. Purmort, Van Wert, 
Ohio, president of the Central Many- 
facturers Mutual, and John J. Beall, 
Seattle, executive vice-president, North- 
western Mutual Fire Association, vice- 


presidents; Ambrose Kelly, Chicago, 
American Mutual Alliance, secretary- 
treasurer. Temporary headquarters are 


at 919 North Michigan Avenue, Chicago, 
Conflagration, Catastrophe Reinsurance 

The new company is designed to issue 
conflagration and catastrophe reinsur- 
ance to mutual fire companies. The 
debenture issue is to be offered at once 
to all United States advance premium 
mutual fire companies. It is said that 
no subscriptions will be accepted outside 
the mutual insurance field. 

Proceeds of the $5,000,000 debenture 
issue, after organization expenses are 
deducted, are to be set up as a guaran- 
tee fund to be issued under a trust in- 
denture with the First National Bank 
of Chicago as trustee. The company 
will begin operations as soon as the 
first $1,000,000 from the debenture issue 
has been deposited and a certificate of 
authority has been obtained from the 
Illinois Insurance Department. 

Policies of the reinsurance company 
will be non-assessable and participating 
Authorization is expected to write in- 
surance and reinsurance on all of the 
fire and marine lines and_ contingent 
losses. Holders of the debentures will 
have no voice in the management of the 
company. However, each mutual com- 
pany that subscribes for debentures is 
expected to become a policyholder-mem- 
ber of the new company and as such 
will have one vote for each policy of 
the American Mutual Reinsurance Co. 
which it holds. 





BLUE GOOSE ELECTIONS 


F. Temple Keeling of Seeley & Co. 
has been chosen most loyal gander 0! 
the British Columbia Pond of the Blue 
Goose for the 1941-42 term. Angus Mac- 
donald, of the same company, is super 
visor of the flock; Harold Darling, head 
of the firm which bears his name, 3 
custodian of the goslings; Gordon B. 
McLaren, adjuster, is guardian of the 
pond; Francis M. Hann of Hobson, 
Christie & Co. is keeper of the goose 
egg, and Ralph E. Hortin of the Union 
of Canton is wielder of the goose quill 


GREAT EASTERN DIVIDEND 


At the meeting of the board of direc: 
tors of the Great Eastern Fire of White 
Plains, N. Y., held August 26, the six 
teenth consecutive semi-annual dividend 
of 30 cents a share was declared, pay- 
able September 5 to stockholders 0 
record August 26. 








WATERHOUSE TO BE MARRIED 
The marriage of Katherine Neumann 
Pennypacker to Edwin Cooper Water 
house will take place September 12 @ 
Memorial Church of St. Paul, Over 
brook, Philadelphia. Mr. Waterhouse 
special agent of the Aetna Fire Insur 
ance Co. with headquarters in Phile 
delphia. 
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The Hartford Agent, publication of the 
Hartford Fire Group, has published a 
jne memorial issue to the late Richard 
\f, Bissell, president of the fire com- 
panies and chairman of the Hartford 
Accident & Indemnity. This issue con- 
wins the story of his life, the memorial 
solution adopted by directors of the 
Hartford Fire and Hartford A. & I. at 
, joint meeting this month and an 
valuation of Mr. Bissell as a man. 
Extracts from the last-named tributes to 


a great fire insurance leader follow 


herewith : 

‘To record something of the manner 
of man that Mr. Bissell was requires 
one to look beyond his achievements, 
which were, after all, the rather easy 
prizes of a man of intense concentra- 
tin of purpose. This concentration 
showed itself in many ways. Thus, all 
his life he kept long hours; he was the 
lat man to leave the office. Following 
thse long hours, it was his common 
habit to work at his desk at home. His 
business was precious to him. For many 
years it was his custom to have luncheon 
daily with the other officers of the two 
Hartford companies. If the conversation 
at table was general, it was rare for him 
to take any part in it, although he 
listened attentively. If, however, the 
talk turned to some question of business, 
he immediately joined in it. His ambi- 
tion and will were focused on his busi- 
ness. 

“To illustrate this, one has only to 
recall him at his desk. Much of his 
tall, erect figure remained while he was 
sated; he neither lounged nor became 
bent at his desk; he leaned forward, 
intent on what was before him, show- 
ing the exertion that he was making in 
his bearing. 

His Ambition 


“The chief illustration of his ambi- 
ton and will is to be found in the 
change from the companies of twenty- 
fve years ago to those that we know 
today. This is not an allusion to his 
capacity as a business man; for a better 
illustration of that would be a compari- 
son of the financial statements of the 
aghties and nineties with statements 
of recent years. On the contrary, it is 
an illusion to his ambition and will that 
the business of which he was the head 
should be great and fine in every sense, 
not only in size but as well in appear- 
ance; not only in wealth but as well 
in character. 

“He loved the Hartford and every- 
thing about it, and he did everything 
that he could to make what he wanted 
it to become true. He loved its past, 
he was as familiar as it was possible for 
any man to be with his predecessors as 
figures of the past, and he very definitely 
lad a sense that among his obligations 
was one to them. In 1940 he wrote and 
tad published a little volume called ‘The 
Reign of Terry and Mitchell.’ This 
was the story of certain interesting 
‘vents in the history of the company 
and a description of the optimistic man- 
er in which the first administration, 
1810 to 1835, carried on the business of 
the corporation. 

As for the company today, it was 
he, Primarily, who transformed its old 
ocale, which was an earlier conception 
of what an insurance office should be, 
'0 Its present one. Its home office is 
the presentation of the insurance busi- 
ness as he thought it should be pre- 
‘ented. It is true that he was not alone 
in this and that other men, in the great 
ities, had brought about even spec- 
lacular embodiments. Many of these 
Were considered when the present build- 
ie was as yet something to be realized. 
Should there be a tower? He dismissed 





Richard M. Bissell the Man, As 
Presented by The Hartford Agent 


that with the remark that ‘Towers have 
been done’; and the existing building, 
sO appropriate to its environment and 
purpose, so definitely a part of the 
civilization of the business in which he 
was engaged, is what he finally came 
to. It is quite clearly one of the mani- 
festations of his own personality. 

“A multitude of pictures recall him, 
and in all of these there is something 
of the distinct and personal elegance 
that was present in everything that he 
said and did: the way of being all set 
with which he entered the office in the 
morning, with a rose or red carnation 
in the lapel of his coat, for his love of 
flowers was intense; and the satisfied 
way with which he left it in the eve- 
ning, attracting the attention of his dog, 
brought by his chauffeur, that sat and 
waited for him at the end of the path; 
how he turned toward the door as you 
entered his room and scrutinized you 
over the top of his glasses; the three 
or four little nods that he gave you 
instead of one; the absence of the 
slightest gesture in his talk and how he 
listened with his hands in his lap; the 
way he held a piece of fruit and looked 
at it before he started to pare it; his 
manner of asking whether any one had 
tried the meat and was it tender and, 
then, of looking around him and back 
to the menu card and choosing some- 
thing else, no matter what the answer 
was; his desire to know what others 
were doing and where they were; the 
unexpected things and places with which 
he was familiar, as, for example, fish- 
ing, the details of a golf course, towns 
in the West, the histories of other men 
in the insurance business, Stockholm, 
wines, Hemingway’s novels, celebrated 
people and the interest with which he 
spoke of all these. 

Art of Being President 

“In addition to the business of being 
president, there is also the art of it. 
He recognized that the personality of 
its president soon becomes the person- 
ality of the company; and this was 
something that he most constantly 
studied; it was his way of studying 
the art of being president. One of his 
oldest friends has said that he never 
forgot his position. This means quite 
simply that he made no concessions. 
He was not president by reason of the 
hubbub that he made in the office, or by 
reason of the number of bells that he 
rang. No one moved about the office 
more quietly than he did, and there 
must be large areas of it that he has 
rarely, if ever, seen. 

“It was not his presence all over the 
place that counted, because he was never 
all over the place; it was the knowledge 
that his being there gave that there was 
a standard, an exaction. His relation 
to the people in the office and to all the 
people employed by or representing the 
Hartford companies, his true force, was 
by way of the standards that he set and 
through the exactions of his character 
and ideals.” 





NEW DAYTONA BEACH AGENCY 

Miss Edith Alexander and William J. 
McDonald have formed the Alexander- 
McDonald Co., with offices at 5 South 
Ocean Avenue, Daytona Beach, Fla. The 
partners in this new insurance and real 
estate agency have both lived in Daytona 
3each for many years and have, been 
engaged in insurance and real estate, 
though not together. 





W. I. B. SETS FALL MEETING 

The semi-annual meeting of the West- 
ern Insurance Bureau will be held at 
Lake Placid Club, Lake Placid, Essex 
County, N. Y., October 1-3. The West- 
ern Sprinklered Risk Association will 
meet at the same place, October 2. 


VAN WISEMAN IN U. S. POST 





American Agency Bulletin Editor Con- 
sultant to Treasury Dept. in 
Public Relations Program 
The National Association of Insurance 
Agents has granted a request of the 
United States Treasury Department for 
the loan of the services of Jerome van 
Wiseman, director of public relations 
and publications of the National Asso- 


ciation and editor of the American 
Agency Bulletin. 
Mr. van Wiseman will act as con- 


sultant to the Treasury Department in 
connection with certain public relations 





JEROME VAN WISEMAN 


and publication phases of the defense 
savings program and will particularly 
participate in the development and oper- 
ation of a nationwide plan to publicize 


the national defense savings program 
through trade, business and industry 
publications throughout the United 


States in all industries. Because it is 
not contemplated that his assignment 
will demand a fulltime basis—although 
it is probable that his presence will be 
required in Washington frequently— 
Mr. van Wiseman will continue to make 
his headquarters at the New York head- 
quarters office of the National Associa- 
tion and will continue the direction of 
his duties there. 

Secretary of the Treasury Henry 
Morgenthau, Jr. expressed his appre- 
ciation for the cooperation of the Na- 
tional Association in this matter in a 
letter of August 12 to General Counsel 
Walter H. Bennett. 

Mr. van Wiseman has been with the 
National Association for more than two 
years. Prior to that he served in the 
publishing business for over a decade 
and was a reporter for the New York 
Times and afterwards the New York 
Herald-Tribune. He was educated at 
St. Paul’s, Evander Childs, University 
College of New York University and 
the Brooklyn Law School of St. Law- 
rence University and was an_ honor 
student. 





MAYS TO SPEAK IN MINN. 

Milton W. Mays, director of the Busi- 
ness Development Office, will be speaker 
at the annual meeting of the Minneapolis 
Underwriters Association at the Inter- 
lachen Club, September 15. The follow- 
ing evening he will address the meeting 
of the St. Paul Association of Insurance 
Women. 





TENNIS TOURNAMENT ENTRIES 


Entries are now open for the fifth 
annual insurance tennis tournament 
which will be held this Fall. Those 


desiring to enter should communicate 
with Ben Gold, 76 William Street, New 
York City. His telephone is WHitehall 
4-5068. 


Indiana Appoints 
Qualification Group 


WILL AID THE COMMISSIONER 





Assist Insurance Department in 
Preparation of Questions for 
Agents’ Examinations 


To 





A state committee has been formed in 
Indiana to deal with examinations of 
applicants for producers’ licenses. This 
committee was created at the request 
of Insurance Commissioner Frank Vieh- 
mann and will act in an advisory and 
consultant capacity, assisting the de- 
partment in the preparation and pro- 
cedure of the examination questions to 
be used in the testing of all new appli- 
cants for licenses. It will be effective 
September 1. 

“The examinations,” according to 
Joseph W. Stickney, secretary of the 
Indianapolis Board, “will deal primarily 
with fundamentals and will be designed 
to give the applicant an opportunity to 
demonstrate that he is capable of servic- 
ing clients properly.” 

Harry E. McClain, secretary of the 
Indiana Association of Insurance Agents, 
said “Commissioner Viehmann is to be 
congratulated for this splendid movement 
in the direction of agency qualifications.” 
Hoosier insurance men say this move 
should result in the development of a 
comprehensive procedure determining 
the qualifications of the applicants for 
licenses, a responsibility with which he 
is charged under the statute. 

According to Mr. Stickney, “The wide- 
spread representation on the committee 
assures a fair and impartial treatment of 
the applicant, desiring to engage in the 
business legitimately, in securing a li- 
cense.” 

Spurgeon Chairman 


Personnel of the committee includes 
James W. Spurgeon, supervisor of li- 
censes, chairman; Linn S. Kidd, agent, 
Brazil, Ind., vice-chairman; Ross A. 
Moore, Metropolitan Casualty; Jack 
Messick, Foster & Messick, Indianapolis; 
Gage McCotter, Grain Dealers National 
Mutual Fire, Indianapolis; R. W. Moon, 
Pacific Fire; C. A. Woerner, Jr., Niagara 
Fire, Indianapolis; H. Joseph Wilson, 
Massachusetts Bonding & Insurance Co., 
Indianapolis; John McGurk, Mutual 
Benefit Health & Accident Association, 
Indianapolis; Edward F. Gallahue, secre- 
tary, American States, Indianapolis; J. 
W. Stickney, agent, Indianapolis; 
Charles W. Alkire, marine general agent, 
Indianapolis; Simpson Stoner, agent, 
Greencastle, Ind.; Harry E. McClain, 
secretary, Indiana Association of Insur- 
ance Agents; Marvin Curle, agent, Indi- 
anapolis; George Wolf, examiner, and 
Miss Genevieve McGrath, secretary of 
the committee. 





AT BLUE GOOSE MEETING 

New York City Pond was represented 
by three members at the grand nest 
meeting of the Blue Goose this week 
at Asheville, N. C. Delegates of the 
pond were S. R. Howard, North British 
& Mercantile, deputy most loyal grand 
gander, and Herbert W. Puschel, Home 
of New York, past most loyal gander. 
Philip M. Winchester, Fire Companies’ 
Adjustment Bureau, is a national officer, 
being grand keeper of the golden goose 
egg during the last year. Ben S. 
McKeel, whose term as most loyal grand 
gander expired this week, is an associate 
member of the New York Pond. E. C. 
Niver, New York Board of Fire Under- 
writers, most loyal gander of the New 
York Pond, had been appointed a dele- 
gate but could not attend because of the 
pressure of business and Mr. Puschel 
substituted for him as an alternate. 





GASOLINE PROBE CHAIRMAN 

Senator Francis Maloney of Connecti- 
cut, who in private life is an insurance 
agent, has been named chairman of the 


Senate commerce subcommittee which 
has begun a sweeping inquiry into the 
gasoline and oil situation. 
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Popularity of Photography Brings 


More Demand for Camera Insurance 


With the rapidly expanding sales of 
photographic equipment camera insur- 
ance finds a broader field according to 
G. L. Hubbard, Illinois state agent of 
the Boston and Old Colony companies. 
This coverage is a branch of the inland 
marine field which has tremendous pos- 
sibilities but has not been sold com- 
pletely. In an article in the August 
issue of the Accelerator, house organ of 
the Boston and Old Colony, Mr. Hub- 
bard gives some excellent sales advice 
to producers as follows: 

During the Summer months especially, 


all types of cameras are brought into 
action—-movie cameras, “still” cameras, 
professional, amateur, foreign and do- 


mestic cameras. They are used on vaca- 
tions, for taking family group pictures, 
children’s pictures, photographs of his- 
torical places and places of scenic beau- 
tv. You'll be surprised at the popu- 
larity of this hobby, and it is a hobby 
which is rapidly growing every year. In 
one year alone there were seventeen 
million, five hundred thousand cameras 
in use in the United States, and the 
manufacturers expect great increases in 
demand. 

Perhaps you think your prospects are 
too few and far between. Well, make a 
visit to the various camera clubs that are 
in practically all communities. The 
corner camera store will be more than 
pleased to furnish you with a list of 
members of the various clubs. (While 
vou are in the store getting this mem- 
bership, do not overlook an installment 
floater policy for the proprietor—he sells 
much photographic equipment on the 
partial payment plan.) 


Sponsor Picture Contest 


Another way to create interest and 
find prospects is by sponsoring a picture 
contest, limited to amateurs exclusively. 
Offer a camera insurance policy as a 
prize (provided this would not conflict 
with your state’s insurance laws). The 
pictures might be limited to recent fires, 
airplane crashes, automobile accidents 
(showing damage only) or any other in- 
cident that would create an interest in 
some particular form of insurance pro- 
tection. This will afford you an oppor- 
tunity to make use of these photographs 
later in your selling, if you have it un- 
derstood at the time of the contest that 
all entries can become your property. 

You may find that some photographic 
fans own expensive cameras and expen- 
sive equipment. Others may own medi- 
um-priced amateur cameras. And others 
own inexpensive ones. But each one 
is a potential customer for you, because 
once a man has acquired an interest in 
this hobby he is never happy until he 
has bought the latest thing. As _ his 
interest increases, so does the value of 
his photographic acquisitions. 

Here is a true story of a young man 
who bought a $75 camera and set up a 
small darkroom with about $100 worth 
of equipment. Absorbed in this new 
hobby he did not give a thought to 
insurance until the necessity of this pro- 
tection was impressed on him by the sad 
loss of his camera and most of his 
equipment. Wiser, but undaunted, he 
saved enough money to buy another 
camera, this time a more expensive one, 
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and went to his agent immediately for 
a camera insurance policy. To his pleas- 
ant surprise this cost him but $5 and 
covered his camera and equipment up 
to their actual value of slightly under 
$250. 

But his agent was not on the job. 
In the first place, the customer had to 
ask for the insurance, and in the second 
place, the agent failed to spend a few 
extra minutes talking with the young 
man about his hobby. If he had done 
this he would have had a strong hint 
that it would not be long before the 
equipment of his customer would be of 
a more expensive nature—and would 
need additional coverage. 


Watch for Gains in Equipment Value 


Following up on your customers in 
such matters may seem to you an insig- 
nificant detail— but it is on such details 
that the success of the local agent hangs. 
For instance, a competitor of yours 
might hear about the young man with 
a photographic bug, get in touch with 
him and have a friendly talk, in the 
course of which the agent would find 
out the present value of the assured’s 
camera and equipment and also find 
out about his policy. 

If the value of the camera equipment 
had recently increased, the agent would 
naturally point out to the assured that 
with his present policy he is no longer 
fully covered. Having known the dis- 
appointment of one loss, the young man 
would be impressed by this and by the 
fact that additional insurance will cost 
him onlv 2% of the value of his equip- 
ment. Through this service and subse- 
quent friendly calls, it would not take 
the competitor long to win the confi- 
dence of the young man and be in- 
formed, for instance, of his approaching 
marriage. When the time comes for such 
protection as fire, automobile and house- 
hold furniture insurance, it is evident 
which agent will get the business. 

one of your customers owns a 
camera and you are only now discovering 
this hobby, then make haste to see that 
he is covered. The same applies to those 
who own medium-priced and inexpensive 
cameras. Tell them about camera in- 
surance and keep in touch with them. 
When they buy new and more expensive 
cameras, they will need increased pro- 
tection. 

When you are selling this coverage, 
stress the number of hazards that the 
owner of camera equipment may run 
into. It is easy to lose cameras because 
they are frequently taken on trips; they 
are often stolen, and almost impossible 
to trace once they have been disas- 
sembled and the parts sold separately. 

It is your duty to see that your clients 
or prospective clients who are interested 
in photography are offered the fine pro- 
tection provided by a camera insurance 
policy that covers cameras, projection 
machines, films and camera equipment 
owned by them wherever they may be, 
excepting that it does not cover cameras 
or equipment designed for aerial photog- 
raphy while in or on any aircraft unless 
the policy is specifically so endorsed. 
The policy covers all risk or loss or dam- 
age with the few customary exceptions: 
wear and tear, gradual deterioration, 
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Insurable Interest Definition 1s 
Steadily Broadened by Courts 


In an action against a fire insurance 
company on one of seven fire policies 
issued by various companies on a build- 
ing and the fixtures and stock of mer- 
chandise therein it appeared that al- 
though the plaintiff had obtained the 
policies in her own name the building did 
not belong to her, but to her father-in- 
law, who had no ‘policy on the building 
or its contents. The main question in 
the case was whether plaintiff had an 
insurable interest in the building. Af- 
firming judgment for the plaintiff, the 
Virginia Supreme Court of Appeals, 
Liverpool & London & Globe v. Bolling, 
10 S. E. 2d 518, held that she had. Two 
judges dissented with an opinion. 

Majority Viewpoint 

The majority opinion said that “if one 
insures the property of another, the 
contract of insurance is void and carries 
with it temptations to crime into which 
we should not be led. It is against 
public policy. One cannot be indemni- 
fied for a loss which he did not sus- 
tain.” But, “everywhere there is a tend- 
ency to broaden the definition of an 
‘insurable interest’; neither legal or 
equitable title is necessary.” It cited an 
early New York case holding that a 
stockholder had an insurable interest in 
the corporate property of the company, 
and that the amount or character of the 
interest is not material. 

The court pointed out that the father- 
in-law and his son had conducted a gen- 
eral merchandise business, that the son 
and plaintiff were divorced, their prop- 
erty rights adjusted and father and son 
turned over to plaintiff this stock of 
merchandise and she thereafter carried 
on the business herself. The jury’s ver- 
dict, the court said, settled the point 





moths and vermin, or inherent vice; loss 
or damage due to any process or while 
being actually worked upon and result- 
ing therefrom; infidelity of persons to 
whom the insured property may be 
loaned or rented; war, invasion, hostili- 
ties, rebellion, insurrection, confiscation 
by government or public authority, con- 
traband or illegal transportation or 
trade. 


that before the policy was issued plain- 
tiff explained to the company’s agent 
the character of her interest in the prop- 
erty, although this was denied by the 
agent; and that it followed that the 
defendant knew, or was charged with 
knowing, everything the agent knew. 

“Here,” the court, “the plaintiff had an 
insurable interest in the storehouse, and 
since the character of her title was 
known to the agent, the principles of 
estoppel apply.” 

Dissenting Opinion 

The dissenting opinion said that the 
majority were permitting plaintiff to re- 
cover in her own right the full amount 
of the policy on the building just as if 
she owned the fee, when the loss of her 
occupancy was all that she had the right 
to be indemnified for, assuming that 
the hazard of such loss of occupancy 
constituted an insurable interest. It 
stated the general rule to be that the 
insured with a limited interest in a build 
ing insured may not recover its full 
value. Where it is apparent that to 
allow him to do so “would enable him 
to realize a profit on his insurance, the 
courts have limited the recovery to the 
value of the actual interest of the in 
sured in the property destroyed.” 





USE SMALLER BAGS FOR FIRES 

Half-size sandbags are a new British 
fire-fighting weapon, being used for put- 
ting out incendiary bombs by firemen 
and air raid-workers. They were called 
fire “cushions” or mats. 

These bags have been recommended 
by the government because they savt 
sand and canvas and because they att 
easier for women or young people 10 
handle. It has frequently been found 
easier to use two or three cushion size 
bags than one of the old army size. 


WEDS PUBLISHER’S DAUGHTER 

George W. Robinson, special agent for 
Virginia for the Great American grou), 
and Miss Mary Alexander Opie, daughttr 
of General Hierome Opie of Sta 
Va., were married recently. Generl 
Opie, a reserve officer of the Virginia 
National Guard, is a Staunton newspapett 
publisher. 
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Marine Policies Insuring Rubber 
In Transit Are Revised in London 


The Institute of London Underwrit- 
ers has revised clauses for marine poli- 
cies insuring rubber in transit. The 
causes have been prepared by the tech- 
nical and clauses committee of the In- 
stitute in consultation with the Rubber 
Trade Association. 

By an extension of the first clause 
damage caused by condensation of the 
ship’s hold and by other substances or 
liquids will be covered. In the second 
cause the words “by reason of the value 
of the goods” have been omitted after 
the words “contract of carriage,” since 
the Rubber Trade Association contend- 
ed that there is no redress under the 
contract of carriage for non-delivery 
by lighterage concerns and that the 
words deleted prevented a recovery un- 
der the insurance policy. 

Warehouse to Warehouse 

The ordinary Institute clause insuring 
goods from the time they leave one 
warehouse until they are delivered at 
a warehouse overseas has been adopted 


in place of the previous transit clause, 
with the qualification that the rubber 
shall be covered until delivery at the 
final warehouse, or until the expiry of 
thirty days if it is insured to “a named 
town or factory outside the vicinity of 
the port,” whichever shall first occur. 
This provision is limited by its appli- 
cation to a named place. A clause deal- 
ing with rubber sold before delivery has 
been amended accordingly. 

Other amendments include the inser- 
tion of clauses, notably that legislating 
for the results of collisions in which 
both vessels are held to blame in order 
to bring the conditions of insurance into 
line with those ruling for other impor- 
tant commodities. 

Clauses excluding the risks of cap- 
ture, seizure, and the consequences of 
hostilities, and also of strikes and civil 
disturbances, have been added, whereas 
hitherto these risks have been excluded 
otherwise from the terms of marine 
policies. 





BRITISH SALVAGE SHIPPING 
More Than £40,000,000 of Vessels and 
Cargoes Reclaimed Following Sink- 
ing by Enemy Action 

The British Admiralty Salvage Serv- 
ices, in conjunction with the Rescue Tug 
Service, have already salvaged more than 
£40,000,000 of merchant shipping and car- 
goes. Although the actual tonnage of 
ships reclaimed is a secret, it is pos- 
sible to reveal that of the £40,000,000 no 
less than £25,000,000 represents merchant 
ships which had been damaged or sunk 
by bomb, mine or torpedo, but which are 
operating again. 

The value of cargoes salvaged is just 
over £14,000,000. These figures exclude 
the value of all damage to naval vessels 
which have been reclaimed. The figures 
represent about 97% of all ships the two 
services have been able to get at. They 
do not intend to abandon efforts to res- 
cue the remaining 3%. The cargo figure 
is made up of approximately £8,000,000 
worth of foodstuffs and £6,000,000 of war 
material. 

If a ship is too badly damaged to be 

reclaimed or rebuilt the metal is cut up 
into furnace sizes for smelting down. 
Many crews of rescue tugs have been 
decorated for bravery. 
In many cases it has been found de- 
sirable to ship the cargo only at night. 
The salvage work is carried out in 
almost total darkness, and the salvage 
ships leave the scene before dawn. They 
recover cargo even when the expense is 
greater than the value, as it means less- 
ening the tonnage required in the bat- 
tle of the Atlantic. 





Heavier Cargoes Allowed 
On Great Lakes Ore Boats 


New cargo limit provisions announced 
y President Roosevelt will permit the 
teat Lakes ore fleet to carry approxi- 
mately 700,000 tons more of ore _ this 
Season than had been possible previ- 
ously, according to Buffalo marine au- 
thorities. The new limitations, which 
are expected to permit the average boat 
to deepen its loadline about six inches, 
have the effect of adding six boats to 
the lake fleet, it was said. Before pres- 
ent limits went into effect several years 
ago, loadings were much heavier than 











they are now. 


“FELONIOUS PURPOSE” UPHELD 





Court Rules Insurer Is Not Liable to 
Owner Who Was Using Car in 
Bootlegging Traffic 

The owner of an automobile sued in 
the Texas courts on a theft policy cov- 
ering the car, which was stolen from 
plaintiff when parked at Gladewater, 
Tex., on February 21, 1934. A com- 
pany owning purchase money notes 
against the automobile intervened, seek- 
ing judgment against plaintiff and de- 
fendant for the amount of the notes. 
When the car was stolen the Texas 
Penal Code (repealed by Acts of 1935) 
made it a felony to transport intoxicat- 
ing liquors. The policy sued on except- 
ed loss while the car was being main- 
tained or used for carrying explosives 
or for other unusual, felonious, or extra 
hazardous purposes. 

From judgment for plaintiff against 
defendant insurance company the latter 
appealed. Judgment in favor of the 
intervenor against the plaintiff for the 
amount of the notes remained undis- 
turbed, Judgment for plaintiff against 
defendant was reversed and rendered 
that plaintiff take nothing as against 
defendant. Traders & General Ins. Co. 
v. Grant, Texas Court of Civil Appeals, 
137 S.W. 2d 213.  Plaintiff’s admission 
that the purpose for which he was us- 
ing the automobile at the time it was 
stolen was that of hauling whisky out 
of Louisiana to Gladewater—a felony— 
showed that the purpose for which the 
car was being maintained and used was 
a “felonious purpose” within the clause 
in the policy. The fact that the car 
had no whisky in it at the time it was 
stolen did not alter, destroy, or affect 
the purpose for which it was admittedly 
being used. 





Appleton & Cox to Write 


Marine for Allemannia 


Appleton & Cox, Inc., of New York 
announces inclusion of the Allemannia 
Fire of Pittsburgh in its list of com- 
panies for which it acts as marine un- 
derwriters. The Allemannia, member of 
the Crum & Forster Group, now offers 
facilities for writing all forms of ocean 
and inland marine risks. 


CANADIAN FORM APPROVED 
Underwriters Endorse for Standard Use 
Garage and Sales Agency Automo- 
bile Contract 

Six months or so ago there was sent 
to all insurers in Canada for comment 
and criticism a proposed standard garage 
and sales agency automobile policy cov- 
ering fire, transportation and theft form, 
along with application and endorsements. 
It is now reported that the committee of 
underwriters has approved this as a 
standard form for all Canadian prov- 
inces, with the exception of Quebec. 
The approved standard forms are as 
follows: 

S.A.F. No. 5—Application for garage 
and sales agency automobile policy (fire, 
transportation and theft form). If the 
applicant finances cars on a wholesale 
plan and it is desired to exclude such 
cars from the coverage, it will be in order 
to do so, either by endorsement or by 
noting the exception in item 3. 

S.E.F. No. 34—“Monthly Average” en- 
dorsement form. In the first paragraph 
of this endorsement requiring the insured 
to furnish a statement of the actual cash 
value of all automobiles at risk, the time 
for the filing of such statement is shown 
as “on or before the 15th day of each 
month.” If some other date is desired 
it will be in order to amend the form 
accordingly. 

S.E.F. No. 35—“Passbook or Certifi- 
cate” endorsement form. If the “cer- 
tificate” form is to be used it will be in 
order to print the endorsement omitting 
those references and conditions which 
are applicable only to the “passbook” 
form. Inversely, if the “passbook” form 
is to be used the references which are 
applicable only to the “certificate” form 
may be omitted. 





NATIONAL UNION CHANGES 





Robert L. City Marine Special Agent in 
New England; Long Transferred 
to Cleveland 


The National Union Fire of Pitts- 
burgh has appointed Robert L. City as 
marine special agent. Mr. City is a 
native of New York City and attended 
the University of Pennsylvania. For the 
past twelve years he has been associated 
with Appleton & Cox, Inc., of New York 
in various capacities, more recently as 
state agent for Ohio. Mr. City will 
establish headquarters at 41 Pearl Street, 
Boston, Mass., with supervision of the 
New England states and associated with 
State Agent H. G. Whitney. 

Frank B. Long, marine special agent 
who joined the National Union several 
months ago and since has maintained 
headquarters at the home office in Pitts- 
burgh, is transferred to Cleveland on 
September 1 to service the agents in 
that territory. Mr. Long will be located 
at 810 Standard Building, associated with 
State Agent A. C. McCabe and Special 
Agent Walter B. Hilton. He also will 
assist State Agent Thomas A. MacLean 
of Columbus in servicing agents in south- 
ern Ohio. 





Scuttling Case 
(Continued from Page 1) 


writers and the respondent cargo owners 
that the former undertook to pay costs 
up to the House of Lords in any event. 

The cargo in each case was covered 
by a voyage policy covering both war 
and marine risks. The insured perils 
included “of the seas, men-of-war; fire, 
enemies . . . surprisals, takings at sea, 
arrests, restraints and detainments of all 
kings, princes and peoples . . . and of 
all other perils, losses and misfortunes 
that have or shall come, to the hurt, 
detriment, or damage of said goods and 
merchandise.” 

Frustration Clause 

There was added in italics the “frus- 
tration clause” ;—“warranted free of any 
claim based upon loss of or frustration 
of, the insured voyage or adventure 
caused by arrests, restraints or detain- 
ments of kings, princes, peoples, usurp- 


ers, or attempting to usurp 
power.” 

“Two questions arose,” said the Lord 
Chancellor. “First, if the frustration 
clause was not contained in the policy 
at all, would the cargo owners be en- 
titled to recover? In other words, did 
loss of their goods occur at a time when 
they were still covered by the policy? 
Secondly, even if the cargo owners could 
make good their claim under the policy 
in the absence of the frustration clause, 
does the frustration clause operate so 
as to relieve underwriters from the lia- 
bility which would otherwise attach to 
them ? 

“On the first question I find there 
was a constructive total loss of the goods 
while still covered by the policy. There 
was a restraint of princes or peoples. 
Normally there can only be a claim for 
a constructive total loss if notice of 
abandonment has been given, but the 
appellants did not rely on the absence 
of such notice, for the insured knew 
nothing of the fate of the goods until 
it was too late for the underwriters to 
gain any advantage from the notice. It 
follows from the Marine Insurance Act, 
1906, that lack of notice will be excused. 

“On the second and crucial issue, my 
view is that expressed by Lord Justice 
MacKinnon and Lord Justice Scott. 
When goods are insured under a voyage 
policy, the subject-matter of the con- 
tract is, of course, the goods engaged 
in the adventure. Loss or damage to 
the goods on the voyage gives rise to 
a valid claim. It has been finally settled 
that, even though the insured goods be 
safe, a claim may be validly based on 
loss of the adventure by reason of a 
peril insured against. 

Claims Cannot Be Rendered Futile 

“The question, therefore, is whether 
in the circumstances the claim of the 
respondents was based upon loss of, or 
frustration of, insured voyage or adven- 
ture caused by arrests, restraints, or de- 
tainments of kings, princes, peoples, 
usurpers or persons attempting to usurp 
power. 

“If any and every claim for loss of 
goods were rendered futile by the in- 
sertion of the frustration clause the 
policy, so far as loss by war perils is 
concerned, would be useless. Such a re- 
sult would no doubt be possible if clear 
and apt words were used with the re- 
sult that the underwriter would take 
away with one hand what he gave with 
the other. But the fallacy in the argu- 
ment arises from assuming that every 
loss of goods is based on loss of ad- 
venture.” 

The Lord Chancellor said he agreed 
with the Appeal Court in thinking that 
the proper interpretation was not “free 
of any claim which on the facts might 
be based on loss of the insured voyage,” 
but “free of any claim which is in fact 
based, because it can only be based, 
upon loss of the insured voyage.” 

He found, therefore, that the main 
contention of the underwriters failed: 
consequently, the appeal was dismissed. 
The other Law Lords concurred. 

Although this decision was given 
against the marine market, it has been 
well received. In fact, if the judgment 
had been contrary the prevailing view 
would really have been one of disap- 
pointment. Large-scale scuttling of ships 
carrying valuable cargoes introduced a 
new element in maritime warfare. Un- 
derwriters had certainly not foreseen the 
contingency. Moreover, the low rates at 
which much of the cargo was insured in 
open covers suggested that even the risk 
of war within the period of the covers 
was not considered really formidable at 
Lloyd’s. 


Rhode Island Assets Rise 


The semi-annual report of the Rhode 
Island Insurance Co. shows total ad- 
mitted assets were $5,853,979, compared 
with $4,885,307 a year earlier; invest- 
ments at market value, $3,605,134, against 
$3,335,779; cash, $1,087,171, against $873,- 
159; surplus, $1,573,700, against $1,540,- 
204; unearned premiums, $2,336,181, as 
against $1,940,228. Capital remains un- 
changed at $1,000,000. 
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Casualty-Surety Cos. 
Show Sizeable Increases 


IN SEMI-ANNUAL STATEMENTS 








Report Gains in Total Admitted Assets, 
Surplus, Written and Earned 
Premiums 





Semi-annual reports of casualty and 
surety companies show a sharp upturn 
in total admitted assets, surplus, written 
and earned premiums and other items. 
This is largely the result of the business 
acceleration brought by the national de- 
fense program in many fields. 

Combined loss and expense ratios for 
the first six months in most cases com- 
pare favorably with the same period of 
1940. But auto B. I. and P. D. loss 
ratios are higher due to the increase 
in the number of cars on the highways 
and of automobile congestion on the 
roads particularly near military camps 
and aircraft building centers. It is gen- 
erally anticipated that the full effect of 
this rising trend in loss experience will 
be felt before the year has closed. 

Following are figures from some of 
the mid-year statements, which reveal 
some interesting results. 

Aetna’s Figures Rise 

Aetna Casualty & Surety Co., at the 
year’s half-way mark, showed total ad- 
mitted assets of $76,631,464, a gain of 
$8,235,714 over the corresponding period 
of last year, Surplus was $20,202,228, 
an increase of $972,620 over the middle 
of last year. This year a special re- 
serve of $1,000,000 was set up. 

Income for the first half year was 
$25,426,975, against $21,135,167 for the 
corresponding six months a year ago and 
exceeded disbursements by $6,654,155 
against $3,826,830 in 1940. 

Hartford Accident’s Assets Soar 

Hartford Accident & Indemnity re- 
ports total admitted assets of $91,523,308 
at the end of the first six months, 
an increase of $7,068,988 over the first 
half of last year. 

Net premiums written in the first half 
of this year amounted to $22,614,836, an 
increase of 6.7% over the correspond- 
ing period a year ago. Total income the 
first six months of 1941 was $23,597,065 
and compared with $22,075,168 a year 
ago. Income over disbursement this 
year was $5,256,505 against $4,719,602 in 
1940. 

Hartford Steam Boiler Gains 


Hartford Steam Boiler Inspection & 
Insurance Co. had premium volume in 
the first six months of the current year 
of $3,276,669. Compared with $3,505,598 
for the first half of 1940, a decrease of 
6.5% was indicated. The decrease in 
premiums was to be expected since the 
first half of 1940 showed an increase 
of 71.5% over the first six months of 
1939, an outstanding gain. 

For the first half year net interest 
was $380,144 and other income was 
$186,616. The income for the first six 
months was $3,843,429 and exceeded dis- 
bursements by $755,333. 

National Surety Increases 

National Surety Corp. had a gain in 
admitted assets of $1,838,000, rising from 
$24,492,000 on June 30, 1940, to $26,- 
330,000 at the half way mark this year. 
For the same period, its surplus rose 
from $10,302,000 to $11,921,000. Net pre- 
miums earned went from $4,527,000 to 
$4,573,000. Combined loss and expense 
ratio dropped from 85% to 80%. 

Pacific Indemnity Record 

Pacific Indemnity Co., Los Angeles, re- 

ports an increase in admitted assets 


from $13,163,518 at the beginning of this 
year to $13,675,120 at the close of the 


first six months. Surplus to policyhold- 
ers increased during the first six months 
of the year, from $5,413,674 to $5,513,977. 

The company showed a substantial 
premium increase during the first six 
months of 1941 over the same period of 
1940, gross premiums totaling $4,186,223 
against $3,566,094 during the first six 
months of 1940. Net premiums written 
totaled $3,841,765 against $3,216,148. 

Total earnings, including profit and 
loss income, amounted to $376,395 or 
$2.51 a share, against $444,607 or $2.96 
a share during the same period of 1940. 
The excess of income taxes incurred in 
the first six months of 1941 over those 
incurred in the 1940 period amounted to 
$129,461, equal to 86 cents per share. 
The board of directors of the Pacific has 
declared a quarterly dividend of 50 cents 
a share, payable October 1 to stock- 
holders of record September 15. 


Massachusetts Bonding Gains 


Massachusetts Bonding & Insurance 
Co. had total admitted assets of $23,- 
959,000 as of June 30, a gain of $1,094,- 
000 over mid-1940. These figures, as 
well as those on other companies which 
follow, are given in round numbers. Sur- 
plus increased from $3,565,000 to $4.,- 
136,000 for the first six months of this 
year over the same period of 1940. Net 
premiums earned dropped slightly from 
$6,881,000 to $6,778,000. Combined loss 


and expense ratio was 98%. 
Two Reinsurance Companies 


Employers Reinsurance, Kansas City, 
Mo., reported admitted assets of $19,- 
373,000, a gain of $1,550,000 over the 
first half of 1940. Surplus also gained, 
going from $2,500,000 to $3,500,000. Net 
premiums earned were $3,885,000 com- 
pared with $3,486,000 on June 30, 1940. 
Combined loss and expense ratio was 
88% as against 82% for the same period. 

Excess Insurance Co. gained $447,000 
in admitted assets, to reach $3,937,000 for 
the first half of the year. Its surplus 
rose from $693,000 to $963,000. Net pre- 
miums earned reached $665,000, a gain of 
$78,000, over June 30, 1940. Total loss 
and expense ratio came down from 101% 


to 88%. 
Western Surety Figures 


Assets of Western Surety, Sioux Falls, 
S. D., gained $94,000 the first half of 
1940, to bring its total assets to $1,580,- 
000. Its surplus went from $423,000 to 
$562,000. Net premiums earned were 
$258,000, an increase of $43,000, and its 


(Continued on Page 30) 


Program Is Completed 
For I. A. C. Meeting 


ALL SET FOR HERSHEY SEPT. 8-9 





Final Acceptance from Richardson 
Wood, Fortune Magazine; Successful 
Sales Campaigns to Be Described 





Richardson Wood, general manager of 
Fortune Magazine and “daddy” of the 
Fortune Survey of Public Opinion, has 
been added to the annual meeting pro- 
gram of the Insurance Advertising Con- 
ference. He will make the closing talk 
of the meeting following luncheon on 
September 9. The affair will take place 
at Hotel Hershey, Hershey, Pa., Sept. 
8-9, 

Other speakers, previously announced, 
include H. K. Dugdale, executive vice- 
president, Van Sant, Dugdale & Co., 
national advertising agency of Balti- 
more; George W. Scott, educational di- 
rector, National Association of Insurance 
Agents, and George Malcolm-Smith, 
Travelers’ publicity staff, and author of 
the novel “Slightly Perfect.” 


New Additions to Program 


Other recent additions to the program 
include William Detweiler, agent in 
Middletown, Pa.; Ralph W. Smiley, su- 
perintendent of publicity, Royal-Liver- 
pool Groups; Earle E. Vogt, advertising 
manager, Millers National, Chicago; 
Richard C. Budlong, advertising man- 
ager, Globe Indemnity, and Clark W. 
Smitheman, production manager, Cam- 
den Fire. 

Mr. Detweiler will participate in the 
panel discussion on Monday with Guy 
Warfield, Jr. of Baltimore, president, 
Maryland Association of Insurance 
Agents; Leonard Dakin, agent of 
Rochester, N. Y., and Allyn Crooker of 
the Fidelity & Deposit, Philadelphia. 

Messrs. Smitheman, Budlong, Vogt 
and Smiley will describe some of their 
companies’ successful sales campaigns at 
the panel discussion Tuesday morning. 

In addition to these practical talks 
and discussions, considerable interest 
also is being shown in the entertain- 
ment to be provided by Jacques Ro- 
mano on Sunday night, September 7, 
and the talk by Maurice Fitzgerald, war 
correspondent, at the annual dinner 
Monday night, September 8. 





AGENTS HAIL BUREAU’S ACTION 


The recent action of the National 
3ureau of Casualty & Surety Under- 
writers in modifying the “paying pas- 
senger” clause in automobile policies was 
hailed by executives of the Minnesota 
Association of Insurance Agents as 
another step in the program of the 
Minnesota association for a liberalized 
auto coverage. 

At its annual meeting in Duluth sev- 
eral years ago, the association went on 
record as favoring five changes in the 
policy and Secretary-Treasurer Frank 
S. Preston said that four of these have 
now been accomplished, including the 
passenger clause. 
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Agents Would Defer 
Commission Reduction 


ONTARIO AGENTS GIVE VIEWs 





Ask Canadian Inland Underwriters Assn, 
To Postpone Changes from 
October to January 

In an effort to make it possible for 
fire and casualty insurance agents in 
Ontario, as well as the whole of Canada, 
to arrange a meeting or series of meet- 
ings with the Canadian Inland Under- 
writers Association, to discuss the re- 
cently announced reductions in commis- 
sion rates for certain types of insurance 
lines, the suggestion is made in the 
August issue of the Economist that the 
association delay the date from October 
1 to January 1 to put any new commis- 
sion rates into effect. The Economist 
is the official organ of the Ontario Fire 
and Casualty Insurance Agents’ Asso- 
ciation. 

It is pointed out that the proposed 
reductions will have an important bear- 
ing on the incomes of many agents and 
in view of this they should be given 
an opportunity of stating their side of 
an argument against any reduction, or 
possibly meeting the association half 
way. 

Holidays Delay Discussions 


In view of the fact that the commis- 
sion rate reductions were announced 
just at the beginning of Summer holi- 
days, to become effective October 1, it 
has not been possible for agents’ asso- 
ciations to prepare briefs to the inland 
underwriters, and the Economist recom- 
mends that the C. I. U. A. give agents’ 
associations a reasonable length of time 
to hold meetings to discuss the ques- 
tion among themselves. 

The annual meeting of the Ontario 
Fire and Casualty Insurance Agents’ 
Association is to be held in Toronto 
October 16 and 17, and it is expected 
these commission cuts will come in for 
a good bit of discussion, but as the new 
rates begin October 1 it is considered 
it might be too late then to have any 
beneficial effects so far as agents are 
concerned. Hence, the suggestion that 
the date be extended to January 1 is 
made. 





LIVINGSTON HEADS BRANCH 
Will Direct Trinity Universal’s New 
Office at Newark; Was With 
American Surety 
Robert S. Livingston has been ap- 
pointed manager of the new branch of- 
fice to be opened by the Trinity Univer- 
sal Insurance Co., Dallas, Tex., at New- 
ark, N. J. Quarters have been leased 
in the Newark Essex Banking Building. 
The company, which is broadening the 
scope of its operations in New Jersey, 
formerly has had a claim office in New- 
ark, but the new department set up un- 
der Mr. Livingston’s direction will be 4 

full-fledged underwriting office. 

Mr. Livingston is well known in the 
East, where he has been located for the 
past twelve years. He was formerly spe- 
cial agent for the American Surety Co., 
with headquarters in Jersey City. 








DROPS AUTO FATALITY CHART 


Aetna Casualty & Surety is discon- 
tinuing the preparation and distribution 
of the Aetna monthly automobile fatality 
map-chart. This has been a_ helpful 
compilation in pointing to the trend m 
highway accidents and fatalities. 
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Covers War Risks in 
New Accident Policy 


LLOYD’S ISSUES NEW FORM 





Eliminates Red Tape Through Three 
Months’ Coupons; Covers British 
Civilian Workers 





A new personal insurance just intro- 
duced by Lloyd’s of London has the 
novel feature of providing protection 
against both the ordinary accidents of 
everyday life and death or injury caused 
by air raids or other war risks. Another 
feature is that insurance can be obtained 
immediately without formalities such as 
the filling in of proposal forms, the 
cover being granted by the issue of 
coupons obtainable from any Lloyd’s 
broker or brokerage concern in the 
United Kingdom. 

Each coupon gives cover for three 
months from the day of issue, the full 
amount insured being payable in the 
event of death of the insured person 
or the loss of one or two eyes or the 
loss of one or more limbs. These cou- 
pons are issued in denominations of £250 
and. £1,000 only, the premium being #1 
per £250. 

The limit of cover for anyone person 
is £5,000, but otherwise the new insur- 
ance is free of restrictions, being avail- 
able to anyone not in the actual fighting 
services. It is:also available to air-raid 
workers. 

“1,000 to 1” Policy 

Experience with Lloyd’s “1,000 to 1” 
air raid insurance plan indicated that 
there was a substantial demand for a 
war risk cover of rather longer term 
than the one month for which the cou- 
pons were issued, and that in addition 
to being insured against the actual perils 
of bombs and other war risks, those 
engaged in business and war work re- 
quire protection against the increased 
dangers of travel in the black-out and 
the other hazards of civil life in war 
time. 

By including accidents as well as war 
risks in the new insurance, and by offer- 
ing coverage for three months at a 
time, which is equivalent to an annual 
policy with the premium payable by 
quarterly instalments, Lloyd’s is catering 
to a large section of the community 
whose earnings depend upon their con- 
tinued physical well-being on terms 
which are attractive to persons with 
moderate incomes. 





BRITISH ACCIDENTS HIGH 


8,000 Road Fatalities First Year of War; 
Attributed to Blackouts, 
War Strain 
More than 8,000 people were killed in 
road accidents in Great Britain during 
the first year of the war. The figure is 
expected to reach 10,000 for the second 
year, which ends September 2, 1941. At 
least 50,000 have been injured in road 
accidents during the two years of war. 
These figures have been issued by 
Colonel J. A. A. Pickard, Secretary of 
the Royal Society for the Prevention of 

Accidents. 

Col. Pickard gave two main reasons 
for this big increase: the black-out, to 
which the public is even yet not accus- 
tomed and a great increase in daylight 
accidents due to general war strain. 

Pointing out that during the first 
twenty-one months of the war 5,000 more 
people were killed than in an equivalent 
period of peace time, Col. Rickard said 
that of these 4,092 were pedestrians and 
461 passengers in public vehicles and 
Private cars. He urged the need for 
greater police supervision. 

Sir Philip Game, Chief Commissioner 
of Metropolitan Police, recently declared 
that the blackout is not now respon- 
sible for accidents in the London area. 





NEW MEDICAL EXPENSE FUND 





N. Y. Department Licenses Third Non- 
Profit Medical Indemnity Corp.; 2,500 
Physicians Already Enrolled 


A license was issued August 27 by 
the New York State Insurance Depart- 
ment to the Medical Expense Fund of 
New York, Inc., a non-profit medical 
indemnity corporation with. offices in 
Brooklyn. This is the third such cor- 
poration to receive a license in the met- 
ropolitan area. It will operate in New 
York City and twelve adjoining counties. 
The officers are Rowland H. George, 
president; Dr. John B. D’Albora, vice- 
president, and Dr. Frederic E. Elliott, 
secretary-treasurer. Dr. Charles G. Heyd 
is chairman of the general advisory 
board. 

The fees payable by subscribers will 
vary from nine to seventeen dollars per 
year, depending upon the subscriber’s 
income. The maximum indemnity which 
a subscriber will be entitled to receive 
during any contract year is $500 and 
there are certain limits within this maxi- 
mum, such as $300 for the expense of 
general medical care and $300 for surgi- 


cal fees. Subscribers will be enrolled 
either as individuals or in employe 
groups. 


“In order for such corporations to 
succeed they must have the cooperation 
of the medical profession of the com- 
munity in which they operate,” said Su- 
perintendent Pink. He added that for 
this reason it was encouraging to find 
that the Medical Expense Fund of New 
York, Inc. has the approval of ten 
county medical societies in the terri- 
tory covered and that nearly 2,500 physi- 
cians have already enrolled. 





NEW HEALTH INSURANCE PACT 


Philadelphia Agreement Said to be First 
Written into Labor Contract; 
Weekly Sick Benefits 


The new agreement made by the In- 
ternational Ladies Garment Workers 
Union and the Philadelphia Waist & 
Dress Manufacturers Association obli- 
gating employers to set up health insur- 
ance funds is said to be the first of the 
kind ever written into a labor contract. 

The health clause will apply to 10,000 
workers in Philadelphia plants making 
cotton dresses and blouses. It calls for 
an assessment each week of 3{%4% on 
the payrolls of members of the em- 
ployers’ association. One per cent is 
for vacations with pay and 21%4% is to 
go into a fund to establish a system of 
weekly sick benefits and a medical clinic 
to supervise the health of the workers. 

This stipulation is part of a general 
new pact in which wages are increased 
and hours shortened. David Dubinsky, 
president of the union, says that under 
it, wage benefits will be about $2,500,000 
a year. No indication is given in pub- 
lished reports of the agreement as to 
whether weekly benefits may be handled 
through private insurance carriers or are 
to be administered by the employers 
themselves. 


DRIVER WAS BRAILLE STUDENT 


Judges Wright and Poirier of Minne- 
sota state courts are demanding more 
stringent drivers’ license laws as a re- 
sult of admission by the driver of an 
automobile which killed a woman that 
he was almost blind and was studying 
the Braille system. Judge Wright says 
that he will bring the matter before the 
full bench at its next meeting. 


ROCHESTER APPOINTMENT 

John K. Matthews is the newly ap- 
pointed A. & H. manager and life de- 
partment head in the Paris Agency, 
Rochester, N. Y. of the United States 
Life. Previously Mr. Matthews was 
connected with the Berkshire Life, Pru- 
dential and American Mutual Life. 











A. & H. Promotions in 
Ohio State Life, Columbus 


Three promotions have been made in 
the home office staff of the Ohio State 
Life of Columbus, of which Claris 
Adams is the president. 

T. T. McClintock, who has been man- 
ager of the accident department for the 
last three and a half years, has been 
advanced to the post of supervisor of 
field force. He will continue to direct 
the accident department. 

The post of agency secretary has been 
created and R. G. Good has been named 
to fill it. He has been in charge of the 
agency production division for the last 
twelve years. 

C. D. Spencer, who has been assistant 
to Mr. McClintock for the last four 
years, has been advanced to the position 
of assistant manager of the accident de- 
partment, which has just been created. 





CORNETT PITTSBURGH GUEST 


A. & H. Underwriters Greet Former 
National President at Outing on Aug. 
25; Roberts Heads Committee 


W. B. Cornett, superintendent of 
agencies, Loyal Protective Life, Boston, 
former president, National Accident & 
Health Association, was special guest 
of the Pittsburgh Association of Acci- 
dent & Health Underwriters at a golf 
and card party at the Shannopin Coun- 
try Club, August 25. 

Moss F. Roberts, Loyal Protective, 
president; A. C. Feagan, Inter-Ocean 
Casualty and I. F. Nutting, Service Re- 
view, made up the general committee 
for the event. Mr. Feagan was in charge 
of the play for the Hooper-Holmes 
Bureau trophy, and Thomas Hopkins 
was in charge of the other golf events. 
E. E. Gangewere conducted the card 
game. 

Charles H. Bokman, New Amsterdam; 
Emmett Maher, Hooper-Holmes Bureau, 
and W. D. Weathers, Retail Credit As- 
sociation, and Mr. Nutting, formed the 
entertainment committee, with Robert 
H. Dodson, General American, in charge 
of club arrangements. 








Grade Crossing Accidents 


Highest in Recent Years 


In the first six months of 1941, 880 
persons were killed in accidents at high- 
way-railroad grade crossings, according 
to the safety section of the Association 
of American Railroads. This was the 
highest fatality total of any year since 
1931 when there were 921. It is an in- 
crease of four compared with the same 
period of 1940, and of 200 over the first 
six months of 1939. 

Persons injured in grade crossing acci- 
dents in the first six months of this year 
totaled 2,213, a rise of thirty-six com- 
pared with the same period of 1940, and 
367 over the first half of 1939. 


Double Liability Results 


From Breach of Contract 


The Indiana Supreme Court has de- 
nied a rehearing in the case of Mrs. 
Gertrude Armstrong of Hazleton, Ind., 
which establishes double liability for 
breach of contract in certain insurance 
policies. 

The high court ruled that, if there 
is a breach of contract in an insurance 
policy carrying a total disability clause, 
suit can be brought not only by the 
policyholder who has suffered total dis- 
ability, but also by the beneficiary for 
breach of contract on the life insurance 
policy. 

In the case, Russell Armstrong of 
Hazleton bought a $5,000 policy October 
5, 1927, from the Illinois Bankers Life, 
whose risks later were underwritten by 
the Illinois Bankers Assurance Co. 

In 1928 Armstrong suffered a nervous 
breakdown and became totally disabled. 
He made claim on the insurance policy 
under the total disability clause under 
which the policy automatically would be- 








National Safety Council 
Names New Leaders 


IN TRAFFIC SAFETY CONTEST 





San Francisco Leads Big Group; Mem- 
phis Heads Second; Seventy- 
Nine Perfect Records 





The National Safety Council an- 
nounces the five leading cities by popu- 
lation groups at the close of the first 
half of the 1941 National traffic safety 
contest, as follows: San Francisco; 
Memphis, Tenn.; Oklahoma City, Okla. ; 
Wilkes-Barre, Pa.; LaCrosse, Wis., and 
Butler, Pa. 

Every state in the Union and 1,292 
cities and towns are enrolled in the 
contest which covers the calendar year. 
The standings now announced are based 
solely on the cities’ fatality records and 
improvements over their three years 
averages. These factors represent only 
50% of the points considered in the final 
awards at the close of the year. 


Scope of Programs 

The second 50% is based on the scope 
of the accident prevention programs; 
accident reporting system, traffic engi- 
neering, traffic law enforcement, child 
safety programs and public education. 

For the first six months, San Fran- 
cisco led the biggest cities, 500,000 or 
more population, with 30 points out of 
the possible 50. New York was second 
with 18.3 points, and Pittsburgh third 
with 18.1 points. 

Memphis, grand award winner among 
cities in 1937, led the 250,000-500,000 
group with 46 points, followed by Provi- 
dence, R. L., grand winner in 1938, which 
has 43.6 points, and Kansas City, Mo., 
grand winner in 1939 and 1940, with 38.4 
points. 

In the 100,000-250,000 group, Oklahoma 
City leads, with 47.1 points. Omaha is 
second with 45.6 points, and Knoxville, 
Tenn., is third with 41.3 points. 

Five Cities Tie 

In the group from 50,000 to 100,000 
population, five cities had 50-point 
records. They are Wilkes-Barre, Pa.; 
Manchester, N. H.; New Rochelle, N. 
Y.; Union City, N. J., and Cleveland 
Heights, Ohio. Eleven other cities each 
had 40 points or better. 

In Group V_ (25,000-50,000), twenty- 
one cities had 50 points. The three 
ranked first, because their population is 
the largest, are LaCrosse, Wis.; Chelsea, 
Mass., and Arlington, Mass. 

Seventy-nine cities in class VI (10,000- 
25,000) had perfect records of 50 points. 
Because of their having the largest pop- 
ulation, the three top places are given 
to Butler, Pa.; Gloucester, Mass., and 
Fort Dodge, Iowa. 





Truck Accidents Figure 
In Indiana’s July Toll 


James D. Adams, chairman of the 
Indiana highway commission, reports 
that of the 1,988 automobile accidents 
during July in Indiana, trucks figured 
in 21.3% of them. Of the truck acci- 
dents 109 were in urban and 315 in rural 
areas. Accidents involving trucks made 
up 24.4% of the accidents in rural areas 
and 15.5% in urban areas. 

These figures, Mr. Adams said, indi- 
cate that increased commercial traffic 
on the highway system, due to greater 
industrial activity, is responsible for 
truck accident increase. 





come payable in full. The company, 
however, notified Armstrong, after the 
next premium date passed, that the pol- 
icy had lapsed. 

Armstrong brought suit in Warrick 
Circuit Court at Booneville for breach 
of contract in connection with the total 
disability clause and was given a judg- 
ment. 

Mrs. Armstrong, beneficiary of the 
policy, then brought suit for breach of 
contract on the policy. She lost in the 
lower court, but was upheld by the 
Indiana Supreme Court. 
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Ray Murphy’s ‘Taxation Petition 
To Senate Committee Acclaimed 


Recommendation to Equalize Stock Casualty and Surety and 
Commercial Mutual Company Taxation Expected to Come 
Before Committee in October; Review of Memorandum 


Following his appearance before the 
Senate Finance Committee last week, 
Rav Murphy, assistant general manager, 
Association of Casualty & Surety Execu- 


tives, was swamped with congratulatory 
the petition which he pre- 
senate committee in con- 
ion with taxation of commercial mu- 
tual casualty companies. ; 
Mr. Murphy's chief point of arguinent 
was that income and excess profits tax 
exemptions which have been granted to 








companies of this type are discrimin- 
atorvy against capital stock concerns 
which must pay the same rates as cor- 
porations in other industrial fields. — 

The strong stand ich he took in 
urging tax provisions for commercial 
mutuals to be included in the House- 
approved  $3,236,700,000 revenue bill 
brought widespread favorable reaction 
among stock casualty carriers. There 
has been no formal statement as yet 
from the commercial mutuals. 

Reserved for Consideration 
Reports from Washington this week 


indicate that while the time is too short 
to consider the association’s petition in 
connection with the three billion dollar 
revenue bill, the matter is being def- 
nitely reserved for consideration when a 
supplementary Treasury Department bill 
dealing with technical and administrative 
details comes up in October. It will 
be presented to the Senate Finance 
Committee at that time, it 1s understood, 
and will contain definite provision tor 
taxation of commercial mutual casualty 
companies. ; 

In his memorandum to the Senate 
Finance Committee, as told briefly in 
The Eastern Underwriter last week. Mr. 
Murphy said the stock companies were 
not asking that small, “genuinely mutual 
and non-profit” insurance companies be 
subject. to Federal income tax and he 
suggested that such companies be al- 
lowed a $100,000 credit against net in- 
come in the proposed amendment to 
equalize taxation of stock and com- 
mercial mutual casualty companies. 

Based on Logic 

Basing his claim of discrimination in 
taxation between stock and commercial 
mutual companies on the ground ot 
logic, Mr. Murphy said: 

“At a time when the efforts of the 
Government and our people are directed 
to all-out national defense, capital stock 
insurance companies pay taxes as pre- 
scribed by law for the support of those 
efforts, including taxes on any profits 
from national defense projects. Mutual 
companies pay none, yet they receive a 
part, and for a time it seemed would 
receive all, of the casualty insurance and 
surety business incident to national de- 
fense contracts.” 

Mr. Murphy said that during the years 
1936, 1937 and 1938, the commercial mu- 
tual casualty insurance and surety com- 
panies had total investment and under- 
writing profits of approximately $140,- 
000,000 and paid a combined Federal in- 
come tax of less than $25,000 per annum. 
He illustrated the discrepancy between 
stock and mutual taxation with a single 
as follows: 

Stock-Mutual Earnings 

“In the year 1938 a certain capital 
stock casualty company had earned pre- 
miums of $37,500,000; a certain mutual 
company had earned premiums of $40,- 
200,000; the mutual company had an 
underwriting gain of $9,365,000; the 


case, 


capital stock company had an investment 
gain of $1,790,000; the mutual company 
had an investment gain of $1,768,000. 


On such business the capital stock com- 
pany in 19390 paid Federal income tax 
of $891,000; on such business in 1939 
the mutual company paid Federal in- 
come tax of $8,245.” 

Mr. Murphy said the basis of “this 
virtual exemption from income tax of 
these mutual companies” is Section 207 
(c) (3) of the Internal Revenue Code, 
which provides that such companies, in 
computing their taxable net incomes, 
shall be allowed to deduct the following 
from their gross: 

“(1) ‘the amount of premium deposits 
returned to their policyholders,’ by rea- 
son of which dividends paid to policy- 
holders are now deductible. 


Premium Deposits Exempt 


“(2) ‘the amount of premium deposits 
retained for the payment of losses, ex- 
penses and reinsurance reserves,’ i. e., all 
profits which are added to their sur- 
pluses. In practice and as a consequence 
ot a Treasury Department Regulation 
under Section 207 (c) (3), these mutual 
companies are also allowed to deduct: 

“(3) their profits from investments. 
The net result is that no taxable in- 
come remains and the mutual companies 
are, therefore, practically exempt from 
the Federal income tax law.” 

This brought Mr. Murphy to his main 
recommendation as follows: “We pro- 
pose that Section 207 (c) (3) be amended 
so as to put commercial mutual cas- 
ualty and surety companies on the same 
basis for tax purposes as capital stock 
insurance companies writing the same 
lines of business. 

“If the profits of these mutual com- 
panies during each of the years 1936, 
1937 and 1938 had been taxed on the 
same basis as those of their stock com- 
pany competitors, they would have con- 
tributed $5,000,000 annually to the Treas- 
ury instead of the negligible amounts 
paid. 

“This estimate does not include the 
possible tax income from commercial, 
national mutual fire insurance compa- 
nies, to which the principles of this 
brief apply as well. 

“There is no equitable reason why the 
large commercial mutuals should be al- 
lowed these deductions in computing 
their taxable incomes. Dividends paid to 
policyholders come from the profits of 
these companies just as do the dividends 
to stockholders of stock companies. To 
argue that, in computing their incomes 
for tax purposes,’ stock companies 
should be allowed first to deduct divi- 
dends paid, would be patently absurd. 
Equally is this so in the case of mutual 
company dividends. 


Deduction Is Euphemism 


“The deduction of the amount of pre- 
mium deposits retained for the payment 
of losses, expenses and reinsurance re- 
serves, as permitted by Section 207 (c) 
(3) of the Internal Revenue Code, is a 
euphemism to describe deduction of ad- 
ditions to surplus. These sums repre- 
sent profits of mutual companies no less 
than do the stock companies’ additions 
to their surpluses. Short of catastro- 
phe comparable to another Biblical flood, 
these surpluses, which have grown by 
the millions of dollars through tax-free 
additions thereto in recent years, will 
in large part never be touched by policy 
claims. 

“In any event, these surpluses are 
sufficiently large so that there will be 
no prejudice to policyholders if additions 
thereto are taxed on a fair and equit- 
able basis. It should further be borne 
in mind that these mutual companies 








have already set aside in their liabilities 
all of the necessary additions to reserves 
for losses and expenses and _ reinsur- 
ance reserves, and are allowed such ad- 
ditions as deductions in the computa- 
tion of their net incomes.” 

“Genuinely Mutual Companies” 

Mr. Murphy reiterated his assertion 
that the Executives’ Association in seek- 
ing amendment to the Internal Revenue 
Code was not unmindful of the fact that 
there are a vast number of small, gen- 
uinely mutual and non-profit companies 
for which Congress has provided special 
consideration in the matter of Federal 
income tax. He recommended that, 
further to insure that no mutual whose 
principal objective is to sell insurance 
at cost but which might show a profit 
during a particular year would be af- 
fected, the proposed amendment which 
fixes the rate of tax upon commercial 
mutual insurance companies, other than 
life and marine, be amended so as to 
provide that such company be allowed 
a credit of $100,000 against net income. 

“Surely,” he concluded, “the allow- 
ance of such a generous credit will pro- 
vide more than ample protection for the 
local mutuals. And to the end that 
no commercial mutuals shall be per- 
mitted to come within the provisions of 
Sections 101 (11) of the code, we further 
suggest that such subsection be amended 
to provide clearly that no company with 
a ret income in excess of $100,000 shall 
be exempted thereunder.” 

Comparative Taxations 

Added to the memorandum was an 
exhibit showing comparative Federal in- 
come taxations of fifty-eight stock cas- 
ualty and surety companies and nineteen 
mutuals for the three year period ending 
December 31, 1938. 

“These fifty-eight stock casualty and 
surety companies,” it is explained, 
“wrote approximately 70% of the total 
business written by all stock casualty 
and surety companies and the nineteen 
mutual companies wrote 75% of the total 
business written by all mutual companies 
for the same three-year period in the 
United States.” 

During the period covered, the stock 
companies had a total of investment and 
underwriting gains of approximately 
$174,000,000 on which they paid an in- 
come tax to the Federal Government 
of approximately $19,000,000. The mutual 
companies had corresponding aggregate 
investment and underwriting gains of 
approximately $105,000,000. On these net 
investment and underwriting gains of 
$105,000,000 mutual companies paid a 
total income tax, for the three years, 
of only $50,000. 

“The taxes of $19,000,000 paid by the 
stock casualty companies represented 
approximately 11% of their total gains 
of $174,000,000. The mutual companies, 
writing 75% of the total business written 
by all mutual companies, had total gains 


Fairchild, Burras Send 
Joint Convention Notice 


FOR WHITE SULPHUR MEETING 


Tentative Plans Call for Special Cars 
from New York; Special Hotel 
Rates for Oct. 6-9 Gathering 


Claude W. Fairchild, secretary, Inter- 
national Association of Casualty & 
Surety Underwriters, and Charles H 
3urras, Chicago, secretary, National 
Association of Casualty & Surety 
Agents, have issued an announcement 
on transportation and hotel accommoda- 
tions in connection with the joint con- 
vention to be held at the Greenbrier 
Hotel, White Sulphur Springs, W. Va, 
October 6-9. Messrs. Fairchild’ and 
Burras constitute the joint convention 
press committee, Mr. Fairchild being its 
chairman. They also constitute the 
transportation committee. 

For the convenience of those who will 
attend the convention from New York, 
New Jersey and the New England states, 
tentative arrangements have been made 
for special cars on the train leaving 
New York from the Pennsylvania Sta- 
tion over the Pennsylvania and Chesa- 
peake & Ohio lines, on Sunday evening, 
October 5, at 6:30 P.M. Eastern Stand- 
ard Time, arriving at White Sulphur 
Springs at 6:20 the next morning, 

Final arrangements for the special 
cars cannot be made until sufficient ad- 
vance reservations are obtained. In a 
special notice dated August 25, Mr. 
Fairchild says: 

“If you plan to attend the convention and 
can arrange to leave New York on the evening 
of Sunday, October 5, 1941, kindly authorize 
me at the earliest possible moment to make 
reservations for you—specifying in detail the 
kind of reservation or reservations you desire. 
Prompt replies will facilitate matters greatly.” 
_Mr. Fairchild points out that no spe- 
cial convention rates for transportation 
will be available, and the regular rail- 
road rates will apply. 

Messrs. Fairchild and Burras do call 
attention, however, to the fact that 
special hotel rates will be offered, to 
prevail a few days prior to the conven- 
tion and for several days thereafter. 
Reservations should be made _ through 
George D. O’Brien, assistant manager of 
the Greenbrier Hotel. 





of $105,000,000. Thus it may be esti- 
mated that all mutual casualty com- 
panies combined had total investment 
and underwriting gains of $140,000,000. 

“If mutuals had been taxed on the 
same basis as stock companies during 
these years, they would have paid in 
Federal income taxes approximately 11% 


on this total of $140,000,000, or $15,400,- 


000. Their total combined taxes for one 
year would have been approximately 
$5,000,000.” 





Goeckler Tops Score in Indemnity 


Company’s Remote Control Tourney 


Final compilation of scores in the re- 
mote control golf tournament conducted 
by the Indemnity Insurance Co. of 
North America in June, discloses that 
Willard H. Goeckler, former Philadel- 
phia amateur district champion, won top 
award for agents of the company with 
a 70. Five men and one woman golfer 
shot holes in one. Five National League 
baseball players: Paul Derringer, 
“Gabby” Hardnett, “Jo Jo” Moore, Carl 
Hubbard and Mel Ott, shot in the 70's. 

The tournament was played simul- 
taneously by 9,983 golfers on 1,042 club 
courses in thirty-four states. It was 
directed by Ed Dudley, former Western 
open champion, chairman of the P. G. 
A. tournament committee. In addition 


to Mr. Goeckler, the following were the 
top prize winners: 


Milton Beale, Clinton, Iowa, shot a 
61 for 1-to-10 handicap players on the 
shorter courses. Mrs. Barbara Ransom 
and Mrs. James Dowdle playing at San 
Joaquin, Cal., won, respectively, women’s 
first low gross, with a 69 and first low 
net with a 66. Grant Bennett, Winston- 
Salem, N. C., won the guests’ low gross 
with 64; Richard Verrill, Jr., Belling- 
ham, Wash., first low net with 61. The 
agents’ low net was won by J. B. 
Royster, Henderson, Ky., with a 66. 

The records of the unique tournament, 
covering the play of almost 10, 
golfers, is said to show golf-playing 
figures such as have never before been 
compiled. For instance, the average 
score of the men players, on courses 
over 5,800 yards, was 90.75; on shorter 
courses, 88.66. The average for the 
women golfers on the longer courses 
was 111.24 and 110.48 on the shorter 
courses. 
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A Concrete Plan Offered for the 


Reduction of Automobile Accidents 


By Elmer E. Johnson, Jr. 
Insurance Broker, New York City 


Elmer E. Johnson, Jr., who offers in the following a definite contribution to 
the problems involved in reducing street and highway accidents, is a well known 
figure in Greater New York casualty circles. Now on production as an insurance 


broker, Mr. Johnson has had extensive company experience. 


He spent many 


vears with the Travelers both in countrywide and New York City posts; then 
became vice-president of the London & Lancashire Indemnity and with the 
inception of the Great American Indemnity in 1926, joined that company as its 


agency vice-president. 


In the following Mr. Johnson outlines a program of meeting the auto accident 
situation which includes (1) more rigid driver’s examinations by the various 
states: (2) proper instruction of applicants before applying for their licenses. He 
feels that driving rules should have greater uniformity and that licensing examina- 
tions should be promulgated by a committee of experts. 
Insurance company participation, he recommends, is that each company should 
advise its insureds of the availability of driving instruction for members of the 


insured’s family, to be given at no cost. 


The appalling number of deaths and 
accidents caused by automobiles is com- 
mon knowledge, so it is unnecessary to 
quote statistics to prove the seriousness 
that confronts us all. 


e 


of the situation 
However, it may help to hold your atten- 
tion for a few moments when you realize 
there were over 34,000 deaths due to 
automobiles in 1940. 

In spite of all the time, effort and 
money spent on safety campaigns by the 
insurance companies and other organiza- 
tions, the deaths and accidents continue 
to pileup toa shameful degree. The prin- 
cipal reason for this is that the present 
method of approach to the problem is 
not complete enough in that it overlooks 
an important factor that cannot help but 
have a tremendous beneficial bearing on 
the accident frequency if properly used. 
Just what that factor is and how it can 
be put to its proper use will be brought 
out shortly. 

Organized Accident Prevention 

The best accident prevention work has 
been done by the insurance companies 
among fleets of commercial and other 
types of cars. One reason for such good 
results is that the drivers have a com- 
mon employer and can be brought to- 
gether for periodical safety meetings and 
a check-up on their equipment. The 
effectiveness of this work has_ been 
proven by a reduction in the number of 
accidents. In other words, when drivers 
can be brought together real construc- 
tive work can be done. 

This brings us to the problem of the 
millions of individual drivers who, for 
obvious reasons, cannot be brought to- 
gether. Their safety education must be 
acquired from the radio and general 
publicity which may or may not be ab- 
sorbed. Without any particular guid- 
ance or help they develop into a safe or 
careless driver depending on their com- 
mon sense and how seriously they ac- 
cept their responsibility of handling 
what can be, and all too frequently is, a 
deadly weapon. 

Unfortunately there apparently is not 
much more that can be done to make 
this group safety conscious than is being 
done at present. We can only keep 
pounding away at them hoping they will 
absorb some of the accident prevention 
Propaganda. 

Problem of the New Driver 


Our next problem is the thousands of 
new drivers being licensed each year. 
They are the important factor mentioned 
above. Here is where constructive safety 
work can be done. As a rule these 
drivers are instructed by some member 
of their family or some good-natured 
triend. 

In many 


states application for a 


driver’s license is a mere formality. The 
lew states that give an examination are 
headed in the right direction, but they 
are not rigid enough. 


So each year we 


Mr. Johnson’s article follows: 


deliberately increase the hazards of our 
highways until these new drivers, 
through trial and error, become fairly 
competent. 

The answer to this problem is fairly 
obvious. First, have the states give 
better and more rigid examinations, and, 
second, see that applicants are properly 
instructed before applying for their li- 
cense. 

As to the state requirements: A set 
of uniform rules, regulations and sub- 
jects for examination should be promul- 
gated by a committee of outstanding 
men familiar with the subject, and then 
strenuous efforts made to have the rules 
adopted by the various states. As 
adopted, one quick result would be the 
necessity of all new drivers to spend 
more time and effort in preparation for 
their examination. A step in the right 
direction for safe driving. 


Training in Driving by Insurance Cos. 

The next step is the primary training 
of the applicants and how it can best 
be accomplished. The answer is that 
it should be done by the insurance 
companies. Every automobile policy- 
holder should be advised that if any 
member of the family of any other per- 
son who is to drive the insured car 
contemplates getting a driver’s license, 
the company will on application furnish 
such person the necessarv instruction by 
an accredited representative of the com- 
panv at no cost to the insured. 

This work can be done by company 
men in the larger cities, and by care- 
fully selected men on a free basis in 
the smalier communities. The entire 
program can be standardized, but should 
exceed in scope the requirements of 
the most exacting state. 

In addition to the usual safety work 
the student should be impressed with 
the resnonsibility of handling a power- 
ful machine—what happens from careless 
and improper driving—the rules of the 
road—an outline of the local and state 
laws—what to do in case of an accident 
—a technical description of the car they 
are to drive, and then the actual driving 
lessons. These would be followed by a 
final examination bv the instructor and 
a certificate from the company. 

Surely such drivers with this basic 
training are far better equipped to avoid 
accidents than those licensed under the 
present haphazard methods. 

Aside from the humanitarian stand- 
point the insurance companies have a 
selfish interest in the driving ability of 
those handling the cars thev insure. At 
present they do not know how good or 
bad they may be—just hope for the 
hest. } 

Cost of the Program 

The cost of this program to the in- 
surance companies would be small and 
could be absorbed in the inspection de- 
partments, just as the safety work among 
the commercial fleets is now being done. 
In any event, the resulting reduction in 





E. C. STONE U. S. BOOSTER 


Not Worrying Over National Debt; 
Sees Business on Increase; 
Speaker in Northwest 


Edward C. Stone, United States gen- 
eral manager and attorney, Employer’s 
Liability, who gave the enlightening 
address on “Compulsory Automobile Lia- 
bility Insurance and Financial Respon- 
sibility” before the Oregon Agents’ 


‘Association and the Washington Agents’ 


Convention recently, said further: 

That he is not worrying or losing any 
sleep over the national debt, as he al- 
ready has a bagful of troubles of his 
own. When asked who would pay it, he 
replied “Not me.” He explained: 

“T think this country is wonderful in 
every way, and has such great resources 
that, as huge as the national debt seems, 
I think the people will be able to take 
care of it. I have great faith in this 
country of ours. 

“I haven’t found anyone as yet who 
is wise enough to tell what is going to 
happen after the defense boom has had 
its day. It is obvious that some real 
problems will arise after this boom in 
industry, brought about by war condi- 
tions, but I still think the people are 
wise enough to work out a solution for 
these problems.” 

Mr. Stone cited the increase in various 
lines not only in his own state, but also 
along the Pacific Coast, including Seattle 


and Portland. He then stated: “The 
government can’t spend great masses 
without stimulating all lines. I hope, 


however, that we don’t get actually into 
this war.” 


Mr. Stone also discussed at a meet- 
ing with San Francisco insurance 
brokers the recently announced loan 
agreement between the RFC and Great 
Britain, pointing out that under this 
agreement policyholders and creditors 
of British insurance companies are 
thoroughly protected with even stronger 
features than in the past. The agree- 
ment was explained in detail to his 
audience. Mr. Stone also read off the 
lists of securities involved, both indus- 
trial and insurance. 

As far as the American companies in 
the Employers’ Group are concerned, he 
said that they are wholly owned in the 
United States and are therefore not in- 
volved in the RFC transaction. 





KNOLLYS BERMUDA GOVERNOR 


Employers’ Liability’s Managing Director 
Has Been Civil Defense Deputy Re- 
gional Commander in S. E. England 

Viscount Knollys, managing director 
of Employers’ Liability, who has been 
Deputy Regional Commander for Civil 
Defense in Southeastern England, has 
been appointed Governor and Comman- 
der in Chief of Bermuda. 

Viscount Knollys, well-known in this 
country, served in the last war as an 
Army captain and also as a flight lieu- 
tenant in the Royal Air Force. Lady 
Knollys was the former Margaret Coats, 
member of a noted cotton family. 





accidents would than cover the 
costs. 

You and I are also vitally interested 
in any program that will eliminate or 
reduce accidents, for in the final analy- 
sis we pay the freight. Aside from how 
an accident might affect us personally, 
when the accident frequency goes up 
our insurance costs follow, and when 
they are reduced we benefit accordingly. 

So there you have it. Are we going 
to continue year after year to turn loose 
on our highways dangerous, incompetent, 
poorly trained drivers, hoping we can 
make them safety conscious at a later 
date, or follow an inexpensive common 
sense program and see that they ar 
properly trained before they even turn 
a wheel? For those sincerely interested 
in accident prevention here is an oppor- 
tunity to do some real constructive work. 


more 





Fourteen Corporations 
Accept Debenture Call 


MARYLAND CASUALTY MOVES 


Call for Tenders Brings More Results 
Than Previous Call; Fourteen 
Corporations Respond 
An aggregate of $7,454,624 face amount 
of debentures tendered on the call for 
tenders which closed August 15 have 
been accepted for purchase by the four- 
teen debenture corporations issuing the 
call, according to an announcement by 
Maryland Casualty Co. The aggregate 
purchase price plus commission of these 
debentures was $4,163,124, all of which 
will be paid by the debenture corpora- 

tions from their own assets. 

With the exception of $32,550 face 
amount of debentures of two corpora- 
tions all the debentures accepted were 
tendered at or below the limited accept- 
ance prices stated in the call. Mary- 
land Casualty guarantees interest, but 
not principal, of these debentures. 

All the purchased debentures will be 
cancelled, thereby reducing the aggre- 
gate amount of the debentures of these 
corporations on which the Maryland is 
guarantor of interest, but not of prin- 
cipal, from $19,612,365 to $12,157,740. Of 
the debentures of these corporations 
which will still remain outstanding $1,- 
552,880 are now held by Maryland Cas- 
ualty itself. 

Call for Tenders 

An aggregate of $9,333,495 face amount 
of debentures was tendered on the call 
for tenders, and, after accepting $7,454,- 
625 of this amount, the remainder were 
declined. 

As a result of debenture purchases 
made by them, three debenture corpora- 

have exhausted all their principal 
1t the same time leaving an ag- 
srecate of $492,100 face amount of their 
debentures outstanding. While the prin- 
cipal of these debentures will have no 
liquidating value, the holders will con- 





assets, 





tinue to receive guaranteed interest to 
The corporations whose 
assets have been thus exhausted are the 
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New Book by DeSilva 

Harry R. DeSilva, highway accident 
research authority, who is nn d 
with the Yale University titute of 
Human Relations, has written a book, 





soon going to press, entitled “The Sha- 








low Road—An Analysis of the 

Accident Problem.” Mr. De- 

s widely and favorably known to 

casualtv insurance men and motor be- 
chie * 

REVISING MAN AND MOTOR CAR 

“M in and the Motor Car.” the book 

Ibert W. Whitney, consulting di- 

National Conservation Bureau, 

has been widely used by high 

and universities as a textbook 

per driving and auto accident 





ion, is being revised. 
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The ABC’s of Agency Public Relations 


Can Spell More Premiums for Agents 
By Stanley F. Withe 


Manager Publicity Dep't., 


At a time when 
Mami aining 
a careful 
Frankly 
the public by telephone, 
The Aetna-izer recently 


neaienid of this article by 


In these days of changing business 
1 industrial conditions, we hear much 
reference to Briefly, 
achieving good public relations is noth- 
ing more than the creating 
and maintaining a favorable public atti- 
your business and the 
product you sell. In applying the prin- 
ciples of good public relations, the fol- 
forms of contact are to be con- 


an 
all 


“public relations.” 
process of 


tude toward 


lowing 
sidered: 

(a) Your relations with those who call 
at your place of business. (b) Your 
relations with those dealt with outside 
your place of business. (c) Your rela- 
tions with those with whom you talk by 
telephone. (d) Your relations with those 
dealt with by correspondence. (e) Your 
relations with those reached through 
your advertising and publicity. 


Your Office Staff 

Since ordinarily the number of persons 
calling at an insurance office is some- 
what limited, this form of contact is of 
less concern to the insurance man than 
it would be to retail establishments 
where most of the business is transacted 
upon the premises. To insure the best 
possible relations with such office callers 
as you may have, however, you should 
from time to time ask yourself the fol- 
lowing questions about your office staff: 

(1) Are they courteous and helpful? 
(2) Are they tactful and diplomatic? 
(3) Do they possess sufficient knowledge 
to enable them to intelligently discuss 
insurance matters with office visitors? 
(4) Are they generally ‘public relations’ 
conscious ? 

Applying the principles of good public 
relations to those with whom contact is 
made outside your place of business is 
largely a matter of personal salesman- 
ship. The qualities that make an agent 
a good salesman also stamp him as suc- 
cessful from a standpoint of creating 
good will toward himself and his busi- 
ness. Ask the same questions regarding 
your own appearance and _ attitude 
toward others that you would ask your- 
self concerning your office staff. In 
addition, remember to: (1) Be on time 
for appointments. (2) Be tolerant of 
the other person’s views. (3) Be per- 
suasive but not argumentative. (4) Be 
cheerful, it’s contagious. 

Telephone Technique 

Many business firms are becoming 
aware of the telephone as a vital public 
relations instrument. “Hit and miss” 
methods of handling phone calls are be- 
ing discarded in favor of newer methods 
which require training in proper tele- 
phone technique. This technique may 
be easily acquired from data made avail- 
able by the telephone companies’ own 
public relations departments. 

The proper handling of business cor- 
respondence is one of the most import- 
ant cogs in maintaining good public 
relations. Here are some points which 
will help to favorably reflect your busi- 
ness personality through your letters: 
(1) Write briefly and concisely. (2) An- 


the stock casualty 
tavorabie public relations both within the business and among insureds, 
Stanley F. 
and sincerely he tells how agents can cement friendly relationships with 

by correspondence and by 
carried this article 


Aetna Casualty & Surety 


business is giving greater attention to 


Withe will be found beneficial. 


adv ertising. 
received. 


publicity and 


and it was most favorably 


swer your correspondence promptly. 
(3) Insist on your letters being neat 
in appearance. (4) Give them a cordial 
“tone.” 
Publicity and Advertising 

Publicity and advertising are often 
misconstrued as meaning the same thing 
as public relations. However, both ad- 
vertising and publicity are merely forms 
of tools used in the broader field of 
public relations. In his newspaper or 
other advertising, an agent usually 
strives to sell the merits of certain forms 
of insurance. This is “product” adver- 
tising—just as a grocer advertises a can 
of beans. A sound public relations pro- 
gram should also include institutional 
advertising, which is broader in scope 
in that it is designed to make better 
known the agency name, its personnel, 
and its business qualifications. If you 
wish to round out your agency public 
relations program, your advertising 
therefore should be arranged so as to 
include not only a presentation of par- 
ticular lines of insurance but also the 
merits of your agency as an institution. 

Publicity, both professional and per- 
sonal, ranks as one of the most highly- 
valued public relations devices. Here are 
three of the most important sources for 
obtaining prestige through this medium: 
(1) Obtain newspaper stories and inter- 
views in which you are quoted on news- 
worthy matters pertaining to insurance. 
(2) Become a good public speaker and 
seek opportunities to address _ public 
gatherings. (3) Partcipate in local civic 
and other public welfare activities. 

Service 

No mention of the term “public re- 
lations” is complete, however, without 
at least a general reference to the term, 
“service,” for the rendering of some form 
of service is the foundation on which 
good relations are built. When con- 
templating a program designed to pre- 
sent his name and his business to the 
people of his community in the best pos- 
sible light, the insurance agent should 
not only apply the fundamental rules 
listed above, but should also take stock 
of the various forms of service which 
he is best equipped to render. These 
services should then be formulated into 
planned activities and followed with 
perserverance. 


TRIAL FOR DEFALCATION 
On August 22 Harrison Tucker, Los 
Angeles insurance agent was bound over 
by Division 2, Municipal court of Los 
Angeles, for trial before the Superior 
court in September on thirty-nine counts 
of grand theft. He was held in $10,000 
bail. In default of bail he was com- 
mitted to the county jail to await trial. 
Six insurance companies stand to lose 
by the defalcation, as well as a number 
of individuals. The amounts alleged to 
have been taken exceed $100,000. 
W. C. POTTER IN FLORIDA 
Wilfrid C. Potter, chairman of the 
Preferred Accident and Protective In- 
demnity, is enjoying a month’s vacation 





at Daytona Beach, 





NATIONAL TRANSFERS McHUGH 





Names Four Home Office School Gradu- 
ates as Special Agents; Course 
Successful 


The National Surety Corp. has trans- 
ferred John J. McHugh, special agent 
at Pittsburgh, to a similar position in 
the Albany, N. Y., branch, and has ap- 
pointed the following graduates of its 
home office school to positions in the 
field: 


George Blaesi, to the Columbus, O., 
— Earl S. Eichin, Jr., to Richmond, 


Paul T. Ellis, Hartford; Charles R. 
bin Kansas City. The four new spe- 
cial agents have taken an_ intensive 


course in all branches of the business, 
covering a period of three and a half 
months, given under the direction of 
Vice-President Luther E. Mackall. 
Established originally to equip re- 
placements for men inducted into the 
service, the home office school has 
proved so successful it is likely to be 
continued on a permanent basis. 





Standard Advances Sturges, 
Stuhlmiller in the Field 


The Standard Accident has appointed 
Earl R. Sturges special agent at the 
Buffalo office of the company and H. J. 
Stuhlmiller special agent at the Phila- 
delphia branch. Mr. Sturges was with 
the claim department at the Rochester, 
N. Y. department and has just completed 
a special agent‘s training course at the 
home office. 

Mr. Stuhlmiller’s territory will in- 
clude Easton, Bethlehem, Reading, 
Allentown, Harrisburg, York and Lan- 
caster. Formerly with a Buffalo legal 
firm, he joined the Standard in 1935 
at Buffalo, later being transferred to 
3ridgeport, Conn. 





F. R. ROBINSON ADVANCED 





Named Assistant Manager in Southern 
California Branch of Mass. Bond- 
ing; Formerly with Globe 

F. R. Robinson has just been promoted 
to assistant manager in the Southern 
California branch office of the Massa- 
chusetts Bonding of which J. R. Mc- 
Kinney is the manager. Mr. Robinson 
has had twenty years’ experience in the 
insurance business. Previously with the 
Globe Indemnity, which company he 
joined in 1921 in the home office, he later 
served in Philadelphia, then went out to 
California in 1923. In 1931 when the 
Globe opened its Los Angeles office Mr. 
Robinson joined its staff. Later he 
affiliated with Wheeler Brothers & 
Pierce as vice-president and casualty 
department manager. 

For the past few years Mr. Robinson 
has been resident manager for Globe 
Indemnity in Los Angeles, and is re- 
garded as one of the best known cas- 
ualty men in Southern California. 





Basic Selling Pointers 

Here are four basic pointers to make 
insurance selling easier and more effi- 
cient: 

Know Your Coverages.—Don’t let there be 
any question that you cannot answer relative 
to the uses and value of what you have to sell. 
Put in your spare time making of yourself an 
encyclopedia of information about the coverages 
you sell. Don’t expect interest from your pros- 
pect if you’re not interested yourself. 

Make Things Plain.—Don’t use any words 
your prospect doesn’t understand. You can 
explain the most complicated matter to a ten 
year-old if you know your subject. Don’t air 
your technical knowledge and try to impress 
your listener. 

Don’t Argue.—Go with your prospect in your 
talk, not against him. Lead, don’t oppose. 
Don’t show where he is wrong. Show wherein 
you are right. Don’t antagonize. 

Tell the Truth—Don’t lie, or exaggerate, or 
mislead, or conceal. 

—The Marylander, published by 
Maryland Casualty 
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STANDARD AD MAN HONORED 


R. J. Walker Celebrates Tenth Anpj. 
versary with Company; Has Been Ad. 
vertising Man for Motor Companies 


Robert J. Walker, advertising map. 
ager of the Standard Accident Ingyr- 
ance Co., Detroit, was honored at a sur. 








ROBERT J. WALKER 


prise gathering in his office on Thurs- 
day, August 7, on his tenth anniversary 
with the company. He was presented 
with a lapel button emblematic of mem- 
bership in the company’s service organi- 


zation, the Ten-Year Club, by Edward 
A. Warnica, assistant secretary. He also 
received a special floral tribute from 
the officers of the company. 

Mr. Walker started with the Standard 
in 1923 in the liability claim department 
and was shortly transferred to the 
agency department, then to the adver- 
tising department. He left the company 
in 1927 for a position in the advertising 
department of the Chrysler Corp. and 
in 1929 was made assistant director of 
advertising of the Plymouth Motor 
Corp. He has also been associated with 
Kelvinator Corp. and McManus, John & 
Adams, Inc., national advertising agency. 

He was appointed to his present post 
in 1937. He is married and has three 
children, Bobby, Billy, and Carol Ann, 
The Walkers live at 1135 Nottingham 
Road, Grosse Pointe Park. 





FRED KOEBIG A LIEUTENANT 

Fred Koebig, Los Angeles branch 
office, Aetna Casualty & Surety, has 
been ordered to duty as a lieutenant in 
the United States Army, and is now 
stationed at the Presidio of San Fran- 
cisco, awaiting transportation to his 
permanent post in Hawaii. 


Mid-Year Figures 


(Continued from Page 26) 





ratio of combined losses and expenses 
came down from 111% to 64%. 

Standard Accident of Detroit, had a 
gain of $4,688,000, bringing its total ad- 
mited assets to $28,635,000 on June 30 
of this year, over the same period of 
last year. Its surplus rose $4,029,000, 
from $3,155,000 to $7,184,000. Its net 
premiums earned were $7,460,000, as 
compared with $7,155,000 at the close of 
the first six months of 1940. Its com- 
bined loss and expense ratio took 4a 
slight advance from 90% to 92%. 

American Indemnity, Galveston, Tex, 
gained $544,000 in total admitted assets, 
to reach $4,887,000 on June 30, 1941. 
Surplus advanced from $700,000 to $850,- 
000. Net premiums earned rose from 
$1,107,000 to $1,276,000. Its combined loss 
and expense ratio dropped from 97% on 
June 30, 1940 to 92% for the comparable 
period of 1941. 
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